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BENJAMIN RUSH TALKS 
ON MARINE INSURANCE 


President of North America Ex- 
plains Features of This Form 
of Indemnity 


FOREIGN OPPORTUNITIES 


Need for Expansion Told in Address 
Before Foreign Trade Convention 
in Chicago 


President Benjamin Rush of the 
North America gave an address last 
week ‘before the foreign trade conven- 
tion at Chicago he being the only in- 
surance man on the program. He said 
in part: 

Without marine insurance it would be 
difficult to borrow money on mortgage 
or collateral except at a much -higher 
tate than exists today, and only mer- 
chants and shipowners of the greatest 
financial strength could engage in ocean 
commerce. The absence of marine in- 
surance would amount to the conferring 
of a monopoly on such individuals or 
corporations. Marine insurance, start- 
ing from the root idea, has developed 
an exquisite flexibility to serve the 
needs of every person who stands to 
suffer loss by the operation of the perils 
of the seas, be he merchant or ship- 
owner, and it is the particular and pe- 
culiar function of the marine under- 
writer whether for the corporation or 
for the group at Lloyds to so adjust his 
tates and conditions so as to serve the 
needs of the insuring public, and to see 
to it that neither A, B or C is charged 
more than his just share of the total 
cost of the protection which he has en- 
joyed. 

Functions of Marine Insurance 


The functions of marine insurance 
ae, first, to give absolute and unques- 
tioned protection to all persons who 
stand to suffer loss by what are tech- 
tically known as the perils of the seas, 
and in the second place, in the event 
of such loss occurring to pay whatever 

SS the assured has sustained, 
Momptly, either to the assured or to 
such person as he may direct, at such 

(CONTINUED ON PAGE 7) 


ee 








SAY HURLEY’S TALK 
SHOWS REAL SANITY 


Chairman of United States Ship- 
ping Board Favors Private 
Ownership of Vessels 


FOR GREATEST EFFICIENCY 


Underwriters Are Pleased That Many 
Socialistic Schemes Have Been 





Repressed This Year 


Great Ameriran NEW YORK CITY, April 30—In- 


surance men here are pleased at the 


Susurame Company sentiment expressed by E. N. Hurley, 
chairman of the United States Shipping 

New Pork Board, who declared after going into 
the subject very exhaustively and 

ORGANIZED IN 1872 studying conditions abroad, he believes 
STATEMENT JANUARY 1, 1919 that private ownership and operation 
CAPITAL of the fleet is the proper solution of the 

merchant marine problem. The United 

$ 5 y 00 0 9 00 0 Ps 0) 0 States government now owns 555 
RESERVE FOR ALL OTHER LIABILITIES ocean-going steel cargo ships and has 
under contract 1,336 others. If this 

$ 1 5,2 3 1, 5 1 2.9 2 building program proceeds without 
NET SURPLUS _—- — - will a ey - 

eet will be equal to about half of a 

$ 10 »6 19, 50 .S ] s 0 9 oe merchant shipping of the other 


nations in the world and the United 


ASSETS 
States government will own 70 per- 
* . ‘4 
t of this fleet. 
$30,851,022.01 a av ee Are Seen 
*Includes $134,574.96 excess deposit in Canada. 
Mr. Hurley in a recent address in this 
Western Department, Chicago city presented a number of different 
WALTER H. SAGE, General Manager INGRAM & LERCH, Managers plans for dealing with these vessels 
TER E. MILLER, Assi M giving arguments for all of them. He 
WAL r . tant Manager said, however, that when a careful an- 
alysis was made of all the plans pro- 





posed they resolved themselves into 








two groups, government ownership 
GEORGE M. LOVEJOY, wn MILLIONN Pvesiiemt eretary against private ownership. Insurance 
THOMAS C. TEMPLE. Secre G . LON i tai men are interested in Mr. Hurley’s 
WHITMA N, Ass’t Secretary - GUSTETTER, Ass conclusions, as it seems to indicate that 

V. CHAPLIN, Assit Secretary F. MINOT BLAKE, Ace’t Secretary those with a broad vision feel that pri- 

Surplus to Policyholders . . . . . . $10,506,412 vate initiative will give the best results. 
Total Losses Paid ... . « « « 91,623,036 his, of course, has a bearing on the in- 
surance situation. If the government 


Cash Capital - Three Million Dollars owned and operated the ships it would 


be very natural for it to assume the 1n- 
Reinsurance Reserves . . - « « $7,601,014 surance. And, furthermore, if the gov- 
Reserve for Outstanding Losses and all ernment intends to own and operate 
other Liabilities . ...... =. . 1,598,770 this vast fleet, thus engaging in a 
Net Surplus. . = ates - « 7,506,412 private business, it is only a step to 
the socializing of other industries. 
Total Assets . . . . . $19,706,197 ihe ; 


Mr. Hurley, in reaching his conclu- 








(CONTINUED ON PAGE 4) 








Buy Victory~ Bonds 


The Agents for Bringing Peace Home 
COMMONWEALTH INSURANCE CoO., 76 William Street, New York City 
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VALUE OF APPRAISALS 
OUTLINED BY THOMAS 





Relation to Fire Insurance Ex- 
plained in Talk Before Chicago 
Examiners’ Club 





HOW VALUES ARE JUDGED 





Secretary-Treasurer of Lloyd-Thomas 
Company Tells Details of 
Appraiser’s Task 





John J. Thomas, secretary and treas- 
urer of the Lloyd-Thomas Appraisal 
Co. of Chicago, appeared before the 
Association of Fire Insurance Exam- 
iners of Chicago last week for .the pur- 
pose of explaining appraisals and their 
relation to the fire insurance business. 
Mr. Thomas went very thoroughly into 
the subject showing, by reciting several 
recent instances, the important part 
that a well made appraisal may play 
in a loss adjustment. Mr. Thomas said 
that the work of the appraisal com- 
pany is always done before the fire oc- 
curs. Appraisal companies are not 
loss adjusters. They do not appraise 
ashes. They must make the survey be- 
fore the fire occurs and they cannot put 
a value upon something that has been 
burned up. 

Property Value Is Basis 


_. He showed that the basis of all fire 
insurance is the value of the property 
and as the policy provides for the pay- 
ment of the loss on the “actual cash 
value” of the property destroyed by fire 
it is absolutely essential that this value 





JOHN J. THOMAS 


Of Lioyd-Thomas Co., Appraisers and 
Engineers, Chicago 


be known and established beyond the 
point of controversy. The standard 
fire policy defines the actual cash value 
as the cost to replace the property at 
the time and place of the fire at the 
market prices on the day the fire oc- 
curs, less actual depreciation, however 
caused. An appraisal properly made 
determines first the cost to replace the 
property new, and then measures the 
actual depreciations which are de- 
ducted, leaving the actual cash value 
as defined in the policy. ° 


Assured Must Prove Loss 


All disputes in loss adjustments, Mr. 
Thomas said, hinge largely on the in- 
ability of the assured to prove his loss. 
Once a fire has occurred the property 
owner finds it almost impossible to 








CHANGES IN THE FIELD 




















FRAZIER IN LOCAL OFFICE 





Wisconsin State Agent of the Spring- 
field Becomes Vice-President of 
the Eldred Agency 





E. G. Frazier, state agent of the 
Springfield Fire & Marine in Wiscon- 
son, becomes vice-president of the El- 
dred Agency of Milwaukee, but will 
retain supervision of the state for the 
Springfield. 

Mr. Frazier has had a thorough train- 
ing in the business. After filling all 
positions in a large local agency in St. 
Louis he accepted a position in the gen- 
eral office of the Northern of London 
in Chicago, later becoming inspector 
for the Chicago local office, after which 
he was special hazard inspector for the 
National Inspection Co., traveling over 
most of the Western Union territory. 

In 1907 Mr. Frazier became special 
agent for the Springfield in Illinois, 
and state agent for Wisconsin in 1910, 
where he has tripled the company’s 
business, showing a handsome profit 
each year. He has been active in field 
organization work, serving on the exe- 
cutive committee of the Wisconsin 
Field Men’s Club for seven years and 
as president in 1917, when the duties 
were particularly heavy on account of 
the inauguration of the audit office and 
the transfer of rating authority by the 
state from the local boards to the Wis- 
consin Inspection Bureau. 

As chairman of the Conservation As- 
sociation of Wisconsin he proved to be 
a good organizer and the Wisconsin or- 
ganization was the first to complete 
its work. Mr. Frazier, it will be remem- 
bered, read a paper on conservation at 
the meeting of the Fire Underwriters 
Association of the Northwest in 1917. 





factor in the insurance business in MjJ. 
waukee, and was recently incorporated 
for $50,000, the officers being J. E, Ei. 
dred, Jr., president; E. G. Frazier, vice. 
president, and M. J. Barry, secretary 
The agency was established about is 
years ago as a casualty and surety office 
but later started a fire insurance depart. 
ment, of which Mr. Frazier will be ip 
charge. 


BATES GOES WITH THE ROYAL 





State Agent of the American Centra} 
in Minnesota Succeeds the Late 
R, J. Tweedy 





MINNEAPOLIS, MINN., April 30, 
—Charles G. Bates of Minneapolis, 
who, for the past twenty years has 
represented the American Central ip 
this field, will, on May 15, assume the 
state agency of the Royal. He will suc. 
ceed the late Robert J. Tweedy, whose 
death occurred last November as a 
result of exposure in the adjustment 
of losses in northern Minnesota. 

Mr. Bates is one of the prominent 
field men of the northwest and hag 
supervised the field work for the Amer- 
ican Central in several northwestern 
states, including the western provinces 
of Canada. He is a member of many 
business and fraternal organizations, 
as well as a charter member of the 
Minnesota Blue Goose, and the Pee- 
Quack-Osh-Tay-Gwon, an organization 
composed entirely of men having at 
least ten years’ field experience. He is 
president of the Minnesota & North 
Dakota Fire Underwriters. 


John W. Goebel 


John W. Goebel of Bellefontaine, 
Ohio, state agent of the Pennsylvania 
Fire has resigned to go into the local 
business at Cleveland with the Abbott- 
McIntosh Company. The Abbott-Mc- 
Intosh Company handles real estate 














(CONTINUED ON PAGE 18) 


The Eldred Agency is an important 


and a few years ago bought out the 

















“America Fore” 








Carry on the 


THE CONTINENTAL 


New York 








Make Your 


Victory Notes 


dom first sounded 143 years 
ago by the Continental Soldier. 


HENRY EVANS, President 
San Francisco 


strain of Free- 


INSURANCE COMPANY 


Chicago 





Capital - - 
Assets- - - 


INCORPORATED 1824 


United States Fire Insurance Co. 


$1,400,000.00 
8,636,661 .00 











Cash Capital $500,000 


JOHN KAY, TREASURER 
A. H. HASSINGER, SEC’Y 
NEWARK, NEW JERSEY 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street SAN FRANCISCO, CAL. 
NEW YORK 
ORGANIZED 1853 
The Girard F. & M. ‘company. of Philadelphia 


JANUARY 1, 1918 


Net Surplus $452,411.23 


Surplus to Policyholders,, $952,411.23 


HoME OFFICE 
H. M. GRATZ, PRES. 
E. J. THOMASON, SEC’Y 


WESTERN DEPARTMENT 
NEAL BASSETT, V.-PRES. AND MGR. 


W. T. BASSETT, ASS’T M 


AJ GR. 
PENNA. CHICAGO, ILL. 





Cash Capital $1,250,000 














ORGANIZED 1855 


FIREMEN’S "Sein, OF NEWARK 


JANUARY 1, 1918 


Net Suplus $2,384,971.20 


Surplus to Policyholders, $3,634,971.20 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 


WESTERN DEPARTMENT 
NEAL BASSETT, V.-PRES. AND MGR. 


W. T. BASSETT, ASS°T MANAGER 
CHICAGO, ILLINOIS 
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old Julius Timendorfer agency and 
since then has carried on an insurance 
business. It is one of the ‘growing 
ofices of Cleveland. Mr. Goebel 
started in the field with the Hanover, 
then represented the Michigan Fire & 
Marine and finally became state agent 
for the Pennsylvania. He has left a 
most excellent impression wherever he 
has gone. 





P. J. Mangan 


P. J. Mangan, state agent of the 
Svea and Hudson for Indiana, and, un- 
til recently, Illinois, which he relin- 
quished to C. D. Mackenzie, has had 
Kentucky added to his field. As this 
state was formerly in his territory he 
is well acquainted there and has already 
made some good appointments. At 
Louisville he has placed the Hudson 
with C. D. Harris & Co., and with 
Burkley & Tierney. At Frankfort he 
has appointed D. D. Smith for the Hud- 
son. 





S. M. La Rose 


S. M. La Rose, former special agent 
of the Aetna in southern Illinois, has 
gone with the Central States Fire of 
Wichita, Kan., as the underwriter. 
President H. C. Whalen of the Central 
States was in Chicago this week and 
made the deal with Mr. La Rose. E. C. 
Kosmak, who was managing under- 
writer of the Central States, recently 
went to Salt Lake City to become sec- 
retary of the Guardian Fire. Mr. La 
Rose has had a splendid insurance ex- 
perience, both in the office and field. 
He is well fortified to take the new 
position. 





Miner A. Worthington 


Miner A. Worthington of the home 
office of the Scottish Union & National 
has been appointed special agent of 
the company to assist State Agent 
Thomas R. Fletcher in Illinois. Mr. 
Worthington has been Illinois exam- 
iner in the Scottish office and comes 
well equipped for his new duties. 

State Agent Fletcher will continue 
supervision of the field, but will devote 
his energies to the needs of the com- 
pany’s Chicago operations and its brok- 
erage department. 





Madison F. Welsh 


Lieut. Madison F. Welsh, in charge 
of the U. S. Naval Air Station, Rock- 
away Beach, Long Island, and prior to 
his enlistment in the service in July, 
1917, state agent for the National Lib- 
erty in Nebraska and South Dakota, 
with headquarters at Omaha, has been 
appointed state agent for Illinois, with 
headquarters at Decatur, succeeding C. 
C. Nicholson, who has entered the local 
agency business at Decatur, and has 
therefore been obliged to relinquish his 
field duties. Lieutenant Welsh has 
made an enviable record as a naval 
aviator, having risen from a private to 
the rank of lieutenant through his en- 

(CONTINUED ON PAGE 19) 





Situation Wanted 
Experienced Fire Insurance 
man, age 25, salary $100. 
Address 46-J, care The National 


Underwriter. 














KEN sg Sea 
| 5 U.S. Liberty Loan Bonds ......... 
Bonds of States and of Foreign 
. fd a cn. cs scaediid 1,125,735.84 
Bonds and Stocks of Municipalities  2,232,277.16 
INS. CO. OF AMERICA | Bonds of Raitroads ............--. 4'316.588.67 
mS . Guaranteed Stocks of Railroads .... _1,622,093.50 
NEW YORK Preferred Stocks of Railroads ... 275,635.00 
Miscellaneous Securities ..........- 490,750.00 
Loans on Bonds and 
**One of the Giants’’ Mortgages .... $ 62,000.00 $77,088,080.17 
Cash io ents on. om 508.43 
We Hand..-...--. ’ 
estern Dep artment : of Colleton _ 1,174,819.13 
ti t 
CHICAGO woe perky ae 266,519.29 $ 2,430,841.85 
P. D. McGREGOR, - = «© Manager TOTAL — seeee pee sate 
A.R.MONROE, ~~ Assistant Manager | “1Otal. ADMITTED ASSETS $14437:150:29 
W. E. McCULLOUGH, - Agency Supt. 





STATEMENT JANUARY 1, 1919 


*Security valuations on basis fixed by National Convention of Insurance Commissioners. 


LIABILITIES 
Unearned Premium 

Reserve......... $6,162,361.72 
Losses in the Course of 

Adjustment ..... 989,574.90 
Commissions and other 

Liabilities....... 644,763.63 
Capital Stock .....000. 2,000,000.00 

$9,796.700.25 


Net Surplus beyond Capital’ and all 
EAE odin ca cecccaxcacecas $4,660,450.04 


Net Surplus to Policy Holders....... $6,660,450.04 
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WHEELING FIRE 
INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $624,780 Net Surplus $151,269 


WM. F. STIFEL, Pres. 


F. RIESTER, O. E. STRAUCH, 
Secy. Asst. Secy. 
WM. V. FISCHER, Supt. of Agencies 
E. A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 

Western De 
Insurance Exchange Bidg., 


rtment 
Chicago, Ill. 
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VALUABLE TO ANY AGENCY 
WHY? 


No overhead writing. Attractive advertising matier for agents. 
. Helpful suggestions from Field Force and Home Office. Up-to-date 
supplies, excellent in quality aud appearance. Satisfactory line 

. facilities. Safe and dependable protection. Prompt and equitable ay 





adjusuments. Cash Capital, $1,000,000. Policy Holders’ Surplus, 


Incorporated 1849 


THE WESTERN 


INSURANCE COMPANY 
OF PITTBURGH 


The Oldest Fire Insurance Company 
West of the Alleghany Mountains 





‘ $1,824,414. Assets, $5,274,000. Writes Fire, Windstorm, Explosion, 





Riot and Civil Commotien, Rent, Profits, Leasehold. Use ané Occu- 
pancy, Sprinkler Leakage and Marine insurance. Displays 3 sincere 
spirit of co-operation and renders reai support. Extends a general 
service that more than satisfies. Several. thousand ageats are en- 
| joying these advantages. 


WHY NOT YOU? 
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NEW HOTEL - 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 
One minute from the 
Insurance District 
The Patronage of In- 
surance Men Is 

Solicited € 
Laurence R. Adams , Sec’y and Mgr. 











FIRE, MARINE, WINDSTORM, 


wu AUTOMOBILE, SPRINKLER 
5 LEAKAGE, RIOT AND 
of Waterosecn Bt EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indi.na and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, Chicago 
O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E.S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


IDEAS 


that local agents can use in the 
procurement of new business will 
be found in each monthly issue of 


ROUGH NOTES 
$1.50 per year 
Wulsin Building 

Indianapolis, Ind. 








POSITION WANTED 


By gentleman, middle aged, thoroughly ac- 
quainted with local agency work in any line 
of insurance work. Good personality and 
capable of interesting business men. Prac- 
tical bookkeeper and understands account- 


ing work. Has had traveling experience as 
pecial Agent. 


Will accept position with a good company 
as Special Agent or on Auditing work in 
connection with Workmen’s Compensation 
or Liability Insurance. Would prefer ter- 
Titory that would admit of family living in 


Minneapolis. Address 44-H 
i" . -H, care The Na- 
Sonal Underwriter. : ne 

















Nativwal Piberty 


Insurance Company 
of Amevira. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 
Cash Capital ; - __ $1,000,000.00 
Assets - -  - —_ $9,609,646.00 Net Surplus - $2.395,417.89 
Liabilities, including Capital - 7,214,228.11 Surplus to Policy Holders - —3,395,417.89 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 








SAMPSON & DILLON 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bidg. 
DES MOINES - = = - = IOWA 


ia | 
HENRY E. SAMPSON 


For six years Assistant AttorneyGeneral of Iowa 
and Special Counsel of the Commissioner 
of Insurance 


SIDNEY J. DILLON 
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MUCH INTEREST TAKEN 


INSURANCE MEN IN ST. LOUIS 


Are Attending Annual Meeting of the 
Chamber of Commerce of the 
United States 


ST. LOUIS, MO., April 30.—At the 
annual meeting of the Chamber of 
Commerce of the United States a num- 
ber of insurance men are in attendance. 
Officially represented are the National 
Board, the National Association of In- 
surance Agents and the National As- 
sociation of Casualty & Surety Agents. 
President Harry A. Wheeler of the 
Chamber of Commerce obtained the 
approval of the board of councillors 
of a plan to reorganize the chamber 
in certain departments. One of the 
departments is entitled “finance, insur- 
ance and civic development.” This is 
the first time that insurance has re- 
ceived official recognition. Mr. Wheeler 
came out strong against government 
ownership and advocated strong gov- 
ernment control. He said that do- 
mestic problems should be amicably 
settled, differences between capital and 
labor should be adjusted and abnormal 
profits should be eliminated so that 
the conditions would settle down to a 
prewar basis. 

Leading business men from all parts 
of the country numbering approxi- 
mately 2,000 were registered at the con- 
vention headquarters. The convention 
will continue each day and evening 
until Thursday afternoon. 

Insurance Men at Hand 

The insurance interests are repvre- 
sented at the convention by Neal Bassett, 
Chicago, vice-president Firemen’s; E. M. 
Allen, Helena, Ark., president of the Na- 
tional Association of Insurance Agents; 


Ss. Y. Tupper, Atlanta, Ga., manager 
Queen; Jonn PD. Morton, Philadelphia. 
second vice-president Fire Association; 
C. A. Ludlum, New York, vice-president 
Home Fire; Otho E. Lane, New York, 
president Niagara Fire; Chauncey S. S. 
Miller, New York, secretary of National 


Association of Insurance Agents; George 
D. Markham, St. Lovis, and John T. 
Stone, Baltimore, Md., president Mary- 
land Casualty Co... who read a paper on 
“Workmen’s Compensation and State In- 
surance.” 


All the insurance men strongly hope 
that a committee on insurance will be 
appointed during the convention, and 


also some insurance men be represented 
on the board of directors. 
Against Government Ownership 

Most of the insurance men present say 
the United States Chamber of Commerce 
has put itself on record on the futility 
of government participation in insurance. 
At the meeting of insurance commission- 
ers held here a couple of weeks ago, all 


came out unanimously in a _ resolution 
condemning monopolistic state work- 
men’s compensation. 


It is hoped that before adjournment 
the United States Chamber of Commerce 
will take similar action. 

Importers & Exporters’ Plans 

The Importers & Exporters of New 
York, which was organized February, 
1918, with $200,000 capital and surplus of 
$100,000, has paid in extra capital and 
surplus, making capital $400,000 and sur- 
plus $372,000. The assets are something 
over $2,000,000. Its charter has been 
amended permitting it to write fire in- 
surance along with marine. The fire de- 
partment is handled by Harold Knox, 
formerly special agent of the Atlas in 
Pennsylvania. The Importers & Ex- 
porters has been licensed in New York 
and it will enter other states in the 
country. It will do a local agency busi- 
ness. Leon Schinasi is president of the 
company and was formerly a member of 
the firm of Schinisi Brothers and presi- 
dent of the Tobacco Products Company. 
Some time next month the Importers & 
Exporters will increase its capital to 
$800,000 and surplus to $700,000. Its home 
Office is at 17 S. William street, New 
York. 





The Southern Home of Charleston, 
S. C., has decided to increase its capital 
from $100,000 to $200,000 and at the 
Same time will increase its net surplus 
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FEDERATION MEETS 
ADOPT IMPORTANT MEASURE 


Kansas Organization Holds Annual 


Gathering in Topeka—Commis- 
sioner Travis Outlines Position 


TOPEKA, KAN., April 30.—The an- 
nual meeting of the Insurance Federa- 
tion of Kansas was held last week, at 
which the organization passed some 
important resolutions. The federation 
went on record as indorsing the anti- 
discrimination law of Kansas, record- 
ing at the same time its opposition to 
the abridgment or amendment of this 
law and expressing disapproval of the 
practice of the Kansas Rating Bureau 
in sending out general rate changes 
effective at once or some days prior to 
the time of notice to the agent. It 
was asked that at least 30 days notice 
be hereafter given before general rate 
changes are permitted to become ef- 
fective. It was suggested that general 
rate changes should provide for short 
rate cancellations from and after the 
date of the notice. 


Resolutions Adopted 


Through resolutions the federation 
“disapproved the action of the fire in- 
surance companies in appointing a 
number of unnecessary local agents, 
and in establishing multiple agencies 
either outright or through the trans- 
parent subterfuge of underwriters 
agencies.” : 

Committee on nominations reported 
and recommended the _ following be 
chosen as officers of the Federation for 
the ensuing year: President, R. P. Crav- 
ens, Salina, Kansas; Vice-President, H. 
V. Wheeler, Wichita, Kansas; Vice-Presi- 
dent, F. L. Britton, Topeka, Kan.; Vice- 
President, W. B. Gasche, Topeka, Kansas; 
Vice-President, J. N. Dolley, Topeka, 
Kansas; Treasurer, lL. C. Housel, Salina, 
Kansas; Secretary, C. J. Peterson, To- 
peka, Kansas, and the following were 
chosen as directors for the ensuing year: 
Albert Mebus, Kansas City; T. J. Sweeney, 
Lawrence; J. C. O. Morse, Wichita; Andy 
Curry, Coffeyville; E. C. Mingenback, Mc- 
iPherson; O. T. Cropper, Topeka; A. S&S. 
Drury. Atchinson; I. L. Diesem, Garden 
City; P. T. Ellis, Pittsburgh; F. W. Davis, 
Fort Scott; A. R. Brasted, Wichita; E. A. 
Wallen, Parsons; J. A. Otto, Indepen- 
cadence; C, O. Bolinger, Iola; S. H. Rey- 
nolds, Kansas City; F. G. Holmes, Osage 
City; H. W. Davis, Hutchinson. 

At the dinner in the evening Colonel 
Frank L. Travis, insurance commissioner, 
addressed the meeting on “By-laws of 
Insurance.’ Mr. Travis outlined his po- 
sition on important questions. R. P. 
Cravens, of Salina, Kans., president of 
the federation, spoke on “The Local 
Agent, the Company and the Public, in- 
cluding the State, Which Includes the 
State Insurance Department.” C. J. Ming- 
enback, of McPherson, Kans.; E. J. War- 
ren, of Parsons, Kans., and W. L. Gardner, 
of Topeka, Kans., also addressed the 
meeting. 


National Board Meeting 


The annual meeting of the National 
Board will be held in New York May 22. 
E. G. Richards, retiring manager of the 
North British, has been elected to hon- 
orary membership. President Harry A. 
Wheeler of the Chamber of Commerce of 
the United States, has chosen the fol- 
lowing representatives of the National 
Board on the special committee of fire 
waste and insurance of his organization. 
President H. A. Smith of the National of 
Hartford, Western Manager Neal Bas- 
sett of the Firemen’s, Vice-President 
Sheldon Catlin of the North America and 
President George L. Shepley of the Rhode 
Island. There are numerous other insur- 
ance and business men in the committee. 
It will meet in Washington, May 13-14. 


New Zealand Expands 


The New Zealand expects to be entered 
soon in Massachusetts, Connecticut and 
Illinois. It has been admitted to Indi- 


ana and will soon make applications to 
Michigan and Wisconsin. It will not en- 
ter Ohio for some time, due to the special 





to $100,000. 


ORDER NOW SUSPENDED 
ACTION TAKEN IN MICHIGAN 


Arguments on Merits of the 10 Percent 
War Surcharge Will Be Heard 
May 16 


LANSING, MICH., April 29.—The 
court here today suspended the order 
of Commissioner Ellsworth of this 
state, who had instructed the compa- 
nies to remove the 10 percent war sur- 
charge tax on and after May 1. It 
granted a temporary injunction until 
May 16, when a full hearing will be 
given on the merits of the case. In 
the meantime companies may collect 
the surcharge as heretofore. Attorney 
Thomas Bates and Seymour Edgerton 
of Chicago were here representing the 
companies and prepared the bill ask- 
ing for an injunction. ; 


Conditions Are Unchanged 


The insurance people contend that 
conditions have not changed since the 
surcharge was put into effect. Ex- 
penses have not been reduced, taxes 
are just as high as ever, loss adjust- 
ments cost as much as they did a year 
ago. .In fact, there has been no diminu- 
tion in prices in any direction where 
the insurance companies are interested. 
Michigan has been for several years 
past a high loss ratio state. It has had 
some large fires. The record has been 
bad in all sections. The companies 
hope te convince the court and state 
authorities that the 10 percent sur- 
charge is necessary and they promise 
that it will be removed when condi- 
tions change. 


Bill in the Legislature 


A bill was introduced in the legisla- 
ture which, if passed, would have pro- 
hibited companies from making a flat 
increase in rate. This bill did not pass, 
but it was backed by some of the large 
property interests. Great pressure was 
brought to bear on Commissioner Ells- 
worth to issue this order. He took 
action before the legislature adjourned 
and that seemed to put a quietus on 
the objectionable bill. 


SAY HURLEY’S TALK "=" 
SHOWS REAL SANITY 


(CONTINUED FROM PAGE 1) 


sion, asserts that private ownership 
unquestionably offers an inducement to 
American energy and skill. However, 
he said that the people want the in- 
itiative ard skill of American ship 
operators but they want no watered 
stock. He said the people desire to 
avoid the stagnation that sometimes 
comes from red tape and bureaucracy. 
On the other hand, they will demand 
that there be no profiteering or exploit- 
ing. Mr. Hurley’s conclusion is that 
the ships should be sold to and oper- 
ated by American citizens under no 
restrictions other than the terms of the 
bill of sale and the fixation of maximum 
freight rates. 


Socialistic Trend 


There has been some discussion as to 
whether the radical movement in this 
country has reached its apex and is 
now on the wane. Undoubtedly much 
progress was made by the socialistic 
class, as was seen in the passage of the 
compulsory state health insurance bill 
by the New York senate. This was 
the first time that any legislative house 
had passed such a measure. However, 
it will hardly be able to get through 


the House. The Minnesota House 
passed the workmen’s compensation 
bill that. would prohibit stock com- 


panies from operating in the state so 
far as compensation is concerned. The 
Missouri House passed a state mo- 





deposit law of that state. 


not get through the Senate. North 
Dakota, of course, went further than 
any other state because her legislature 
and state government are dominated 
by the Nonpartisan League. It adopted 
a state workmen’s compensation mo- 
nopoly bill. It also adopted a state 
hail bill, as did South Dakota, but both 
give the people an opportunity to de- 
cide whether they want state insurance 
or not. Insurance men feel that the 
danger is by no means over. On the 
other hand, they take the position that 
they must be more vigilant than ever 
and carry on a campaign of education 
and enlightenment so far as their busi- 
ness is concerned. 


FOREIGN TRADE CONVENTION 


At the meeting of the Foreign Trade 
Council that was holding the sixth na- 
tional foreign trade convention in Chi- 
cago last week the general subject of 
extension of American activities in the 
world’s market was taken up. The feel- 
ing was strong all through the conven- 
tion in favor of an American merchant 
marine and opposed to government own- 
ership. The slogan of the gathering was 
“American goods for American bottoms 
and America first, last and all the time.” 

Alba B. Johnson, president of the Bald- 
win Locomotive Works at Philadelphia 
in the keynote address said that the 
newly constructed tonnage is owned by 
the government. He said that there is 
no reason to believe that government 
ownership and operation of ships will be 
more successful than the costly experi- 
ment in government operation of rail- 
roads has been. Mr. Johnson declared 
that the adventure in government opera- 
tion of railroad, telegraph, telephone and 
so forth has emphasized the truth that 
was already perfectly well known, viz., 
that no business operations can be con- 
ducted as efficiently and as successfully 
by government as by private manage- 
ment.-: This-was the sentiment that ran 
through the proceedings in almost every 
move that was taken. 


John M. Parker’s Views 


John M. Parker of New Orleans, the 
well known cotton magnate, who was 
probably the biggest feature in the Mis- 
sissippi Valley Association, opposed vig- 
orously the government owned merchant 
marine proposition. He said that he be- 
lieved the American business man’s 
knowledge and abiltiy are infinitely more 
capable and better qualified to handle 
not only the problems which come up, 
but to give the people that good, healthy 
competition that is desirable. Mr. Parker 
emphasized the need of developing the 
Mississippi Valley, saying that there is 
a great outlet there for all American 
products. He held that more substan- 
tial rewards will come to business from 
that section of the country than war 
torn Europe. He said there are infinite 
possibilities in Mexico, South and Cen- 
tral America, that are open to the busi- 
ness men of the United States. Un- 
doubtedly the strong sentiment against 
government ownership was fully crys- 
talized and there was seen the need of 
outlining a program for the stabiliza- 
tion of American industry by a definite 
foreign trade policy. 


Chairman Hurley’s Views 

Edwin N. Hurley, chairman of the 
United States Shipping Board, in a talk 
before the Foreign Trade Council, said 
that business should not get into the 
habit of relying upon the government to 
solve difficulties which can be overcome 
by ordinary business skill and honest 
methods. He further asserted that the 
combinations between government and 
business are almost as dangerous as 
combinations between churches and 
states. 


Fire Protection Convention 


The program for the annual meeting 
of the National Fire Protection Associa- 
tion to be held at Ottawa, Can., May 10- 
11, is issued. F. J. T. Stewart of New 
York is president and has been recom- 
mended for another term. The features 
aside from the committee reports are 4 
paper on use and occupancy by Rudolph 
P. Miller of New York; a luncheon at 
which Sir Thomas White, acting pre- 
mier of Canada, will speak; a public fire 
prevention meeting Wednesday evening 
with Fire Marshal E. P. Heaton of On 
tario presiding. A. R. Small of the pee 
derwriters Laboratories at Chicago an 
Secretary F. H. Wentworth of the wee 
tional Fire Protection Association wil 
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American business is big business. 


American small merchants are big business men as com- 
pared to foreign shopkeeper. Nowhere in the world are there 
manufacturing and mercantile establishments as large as in the 
United States. Many of these have been built up in short 
periods of time. They were started when foreign concerns in 
the same lines had grown old in the trade. Courage in com- 
merce has brought dominance speedily. It is the same brand 
of courage as American Marines exemplified at Chateau Thierry. 


This commercial courage has been looked upon abroad as 
plunging. Apparently it was. 


Bat Acncsicaw litiese- men: have always taken chances 
and then hedged them. They have known the safe way to 
make a bold stroke and a big one. 


Many of the biggest chances taken in business are hedged 
by insurance. The manufacturer and merchant will concen- 
trate millions in values where they can operate efficiently and 
ecomically but where they are also subject to loss by one fire. 
They've been able to do this because American underwriters 
have made it possible for them to hedge this chance. 

American manufacturers and merchants have apparently 
risked their all on the continued operation of a plant or business. 
They could do this because the risk could be farmed out to 
insurance companies through the medium of use and occupancy 
indemnity. 

American business men have been able to employ not only 
all of their own capital in these concentrated values and in these 
concentrated operations but also capital borrowed from banks 
because the banks were were made safe through insurance. 


America, despite high labor cost, has succeeded to suprema- 
cy in many lines of manufacture and trade through the ability 
to concentrate, and insurance has made concentration possible. 

The Springfield is proud of its contributions during the past 
seventy years to the material prosperity of America. 


SPRINGFIELD 


Fire and Marine Insurance Company 
Home Office: Springfield, Massachusetts 


A. W. DAMON, President G. G. BULKLEY, Vice President F. H. WILLIAMS, Treasurer E. H. HILDRETH, Secretary 


Western Department, Chicago, Illinois 
A. F. DEAN, Manager J.C.HARDING, Assistant Manager E.G. CARLISLE, 2nd Assistant Manager W.H.LININGER, Assistant Manager 


Pacific Coast Department, San Francisco, Cal. 
GEO. W. DORNIN, Manager JOHN C. DORNIN, Assistant Manager 


Agencies in All Prominent Localities Throughout the United States and Canada 
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WESTERN ALLIANCE EXPANDING 


The stockholders of the Bankers & 
Merchants Fire of Minneapolis have 
voted unanimously in favor of the 
merger with the Merchants National 
Fire of Chicago; which has just 
changed its name to the Western Al- 
liance Insurance Company. The di- 
rectors of the Great Northern Fire of 
St. Paul, have voted to recommend to 
their stockholders that they also go 
into the merger. Two other companies 
are considering the advisability of 
allying themselves with the consoli- 
dated organization and a further in- 
auguration will probably be announced 
within another week or two. It is ex- 
pected that when the proposed arrange- 
ments are completed the Western 
Alliance will have a capital stock of 
$500,000 and a surplus fund of $1,000,- 
000. 

* * * 
MAY HAVE INSURANCE CLUB 


One of the projects that may grow 
out of the conference that was called 
by the Fire Insurance Club of Chicago 
last week and, to which were invited 
representatives of the casualty and life 
companies is a joint insurance club. It 
is thought that quarters can be rented 
in a location that will be central and 
convenient to the insurance people so 
that all may gather and become ac- 
quainted with leaders in different 
classes. For example, one of the 
prominent local agents who attended 
the luncheon last week said that he had 
never met Manager Darby A. Day of 
the Mutual Life, although his name is 
a household one among insurance men 
of all classes in Chicago. 

It is thought if a social club can be 
organized it will do much to advertise 
insurance as a business and will enable 
the insurance people to get back of 
many projects that will help the cause 


along. If life, fire, casualty and surety 
men congregate in one club it is be- 
lieved that plans can be inaugurated 
that will make insurance a much 
greater factor in the activities of Chi- 
cago. The club established will not 
be an expensive one, inasmuch as an 
effort will be made to get the men in 
the ranks as members. It is thought, 
for example, that 500 members can be 
secured right off the bat. The Fire 
Insurance Club has been ambitious to 
establish a social club of some kind, 
but it feared to undertake the scheme 
because of the difficulty in financing it. 
If, however, all the various interests 
join, the prospect will be much 
brighter. It is proposed to have living 
quarters and full club facilities. 
eo yee 
EXTENDING MARINE BUSINESS 


Rollins, Burdick & Hunter Company 
of Chicago announces the election of 
Thomas J. Prindiville as a director of 
the corporation. Mr. Prindiville who 
until recently has been a partner in the 
firm of Johnson & Higgins will be 
manager of the company’s marine de- 
partment, the scope of which will be 
largely extended. Arthur Croxson, 
who was also until recently a partner 
with Johnson & Higgins, will be as- 
sociated with Mr. Prindiville in the 
management of this branch of the busi- 
ness. The company plans to open a 
branch office on the Pacific coast in the 
near future. The lake marine depart- 
ment will be operated under the name 
of Prindiville, Croxson & Co., with 
branches at Cleveland and other large 





points. .Mr. Prindiville recently filed 
suit asking for a dissolution of part- 
nership of Johnson & Higgins. 

a. 


FIREMEN’S ASSOCIATION TO MEET 


The twenty-first annual convention 
of the National Firemen’s Association 
will be held in Chicago, May 27-29. 
Among those who will address the 
meeting are John G. Gamber, Illinois 
state fire marshal; William S. Boyd, 
electrical engineer of Chicago, who will 
discuss “Electric Hazards in the Home 
and Office”; M. I. Carr, division engi- 
neer of the Underwriters Laboratories 
who will speak on “Advantages and 
Disadvantages of Wired Glass as a 
Fire Retardant”; A. H. Nuckolls, chem- 
ical engineer "of the Underwriters 
Laboratories, who wil! discuss “Mo- 
tion Picture Fires: Their Dangers and 
the Best Methods to Guard Against 
Them,” and F. M. Griswold, general in- 
spector of the Home of New York, 
who will talk on “The Chlorates.” 

* 


MILLER EN ROUTE TO COAST 


Secretary C. S. S. Miller of the Na- 
tional Association of Insurance Agents 
was in Chicago the latter part of the 
week, accompanied by Mrs. Miller. Mr. 
and Mrs. Miller went to St. Louis, where 
Mr. Miller was a delegate from his as- 
sociation to the annual convention of 
the Chamber of Commerce of the 
United States. He left the middle of 
the week for Denver, where he will 
meet some of the leaders in Colorado, 
and from there will journey to the Pa- 
cific Coast. Mr. Miller will start. a 














THE REISCH INDEMNITY COMPANY. 


(A PARTNERSHIP) 
OF SPRINGFIELD, ILLINOIS 


Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 


membership campaign in California, will 
visit the Pacific Northwest and return 
by way of Helena and Minneapolis. 


* * * 
UNION COMMITTEES NAMED 


President A. G. Dugan has an- 
nounced his committees in the Western 
Union for the next six months. The 
most important change is that John F, 
Stafford of the Sun succeeds C. R. Tut- 
tle of the North America as chairman 
of the uniform forms committee. John 
Marshall, Jr., of the Fireman’s Fund 
succeeds P. T. Kelsey of the Sun on 
the arbitration committee. A. F. Dean 
of the Springfield succeeds Mr. Kelsey 
on the membership committee. Mr. 
Stafford succeeds Mr. Kelsey on the 
bulletin committee. John M. Thomas 
of the Fire Association succeeds J. W. 
Cochran on the tornado committee. 
Mr. Thomas also succeeds Mr. Cochran 
on the committee on “Economy in 
Publication and Distribution of Inspec- 
tion Reports.” The committees are as 
follows: 


Arbitration—Geo. W. Law, Royal, chair- 
man; S. T. Collins, Prov. Wash.; J. M. 
Hare and Wm. Hare, Norwich Union; 
Ingram & Lerch, Great Amer.; R. E. 
Lidster, Phoenix, Eng.; John Marshall, 
Jr., Fireman’s Fund; W. lL. Steele, 
Niagara. 

Bulletin—Geo. E. Haas, Atlas, chair- 
man; S. T. Collins, C. W. Higley, Han- 
over; F. W. Sargeant, New Hampshire; 
John F. Stafford, Sun. 

Conference—J. C. Corbet, Northern; 
A. W. Perry, St. Paul; C. R. Street, Fi- 
delity-Phenix; C. R. Tuttle, North Amer- 
ica; Geo. H. Batchelder, Pennsylvania; 
C. E. Dox, Lond. & Lanc.; Fred S. James, 
National; C. A. Ludlum, Home; W. S&. 
Warren, L. & L. & G. 

Conference, Large Cities—C. R. Street, 
chairman; Ingram & Lerch, Fred S&S. 
James, Geo. W. Law, W. S. Warren. 

Fire Protection Engineering—H. C. 
Eddy, Com. Union, chairman; A. F. Dean, 
Springfield; C. E. Dox, C. W.: Higley, 
John Marshall, Jr., W. S. Warren. 

Governing—J. C. Corbet, A. W. Perry, 
Cc. R. Street, C. R. Tuttle, Geo. H. Batch- 
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« Chicago, Cook County and the Greater Metropolitan District. 
nspections : aris in: Pye very properly gauges the expectancy of fire risks and 
anticipates events before they occur. 
this talent to com 
herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Committees and 
all those who formulate insurance laws designed for the public weal. 


- W. PIERCE 


ee Inspector and Fire Prevention Counselor 


@The undersigned sells 
nies, agents, brokers and the business public, 
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BENJAMIN RUSH TALKS 
ON MARINE INSURANCE 


(CONTINUED FROM PAGE 1) 


place as he may designate throughout 
the world. 

Third, to so adjust the cost of this 
protection that it shall neither be ex- 
cessive as a whole, nor shall any one 
may pay more than his fair share. 


Banking, Shipping and Insurance 


It is the purpose of the merchants of 
the United States to expand the com- 
merce of the United States with foreign 
nations so that the United States may 
do its fair share of the international 
trade of the world. 

If the history of the past is any guide 
to the future, in order that this result 
may be attained, three vital factors 
must be united, namely: Shipping, 
banking and insurance. 

These three constitute the three vital 
cords necessary to the extension of the 


BENJAMIN RUSH 


President of the North America, Who 
Addressed the Foreign Trade Conven- 
tion in Chicago Last Week 


commerce of the United States to for- 
eign countries. 


Necessity for American Ships 


The merchandise which the United 
States exports to foreign countries, and 
the merchandise which she imports in 
exchange therefor, must be carried in 
American bottoms; American bankers 
must furnish the necessary funds and 
credits, and the merchandise itself must 
be insured in American fire and marine 
insurance companies. A review of the 
trade policy pursued by the two great 
commercial rivals of the United States, 
to-wit, Great Britain and the German 
empire, will indicate the necessity of 
these three factors being combined if 
full success is to be attained. Both Great 
Britain and Germany have founded their 
Success on the uniting of these three fac- 
tors. If any of the three are absent the 
influence of the other two is greatly 
weakened. 

Need Banking Aid 


As regards the necessity of American 
banking facilities for the furtherance and 
extension of foreign trade, it is per- 
tinent to observe that in the long run 
he who pays the piper usually has the 
privilege of calling the tune, and in fur- 
nishing credits to foreign nations, the 
English and German bankers have fre- 
quently been able to arrange that as a 
bart of the consideration which they de- 
mand for the extension of banking facili- 
ties, the borrower shall arrange to pur- 
chase his goods from corporations or in- 
dividuals of the same nationality as him- 
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NORTH BRANCH FIRE. 3822 SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY cmay OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 
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This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you, 
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self; te ship them in vessels of the same 
nationality, and to insure them in insur- 
ance companies established in his own 
country. 


Home Nation Interested 


Regarding the necessity of this mer- 
chandise being transported by vessels 
owned and managed by citizens of the 
nation, which supplies the goods and fur- 
nishes credits, it is pertinent to observe 
that prompt and careful carriage by sea 
and land is 2a very vital factor in the 
securing of trade, and it is-only reason- 
able to presume that these results will 
be more surely secured when the mer- 
chandise is. transported by a carrier, who 
is a fellow citizen, than will be the case 
if the carrier is a citizen of a competing 
nation. It is too much to expect that 
the merchant marine of a commercial 
rival will be as greatly interested in the 
prompt and careful delivery of American 
goods, as it is in the delivery of the 
goods of its fellow citizens and business 
associates. 


Will Protect American Interests 


Where a merchant in the United States 
has arranged to export his goods to some 
foreign country, the first thing he has to 
do is to get a bill of lading from the 
carrier; the next thing is to obtain an 
insurance policy from some reputable in- 
surance company. With these two docu- 
ments in hand he goes to his bank and 
obtains the credit he needs. 

It stands to reason, it seems to me, that 
American insurance companies, with 
American representatives in foreign 
countries, can better safeguard the in- 
terest of American exporters and im- 
porters, and American shipowners, than 
would the representatives of our com- 
mercial rivals. 

The margin of profit for the ship- 


owner in nurmal times is not large— 
a slight difference in the rate of insur- 
ance, therefore, operates as a consider- 
able handicap to the shipowner, if such 
difference in rate be adverse to him, and 
as a considerable advantage if it is in 


his favor. He should, therefore, be able 
to rely upon an American insurance mar- 
ket of sufficient capacity to provide him 
with ample security. In time of war it 
would be a vital necessity for him to do 
so, while in time of peace, if such a 
market were absent, he would again find 
himself at the mercy of his commercial 
rival, in a foreign country. Of course, 
the power to discriminate against him in 
rate might never be exercised against 
him by the foreigner, but the power 
would be there to use in case of neces- 
sity. 
Plenty of Competition 

It must always be remembered that 
there are two ends to every transaction 
of international commerce—one, let us 
say in the United States, and one, say in 
some foreign country. If, therefore, an 
underwriter in the United States fixes 
his insurance rates too high, the mer- 
chant instructs his consignee, or the 
shipper, as the case may be, to place 
his insurance in some foreign company, 
and country. There are literally hun- 
dreds of marine insurance companies and 
members of Lloyds in every maritime 
country in the globe, and since the dawn 
ef marine insurance I have never heard 
of anybody being skilful enough to com- 
bine them into what is technically known 
as a trust. 

Can Furnish Facilities 

Therefore, anybody who knows how to 
write, and has the price of a three cent 
stamp, can avail himself of the competi- 
tion of the whole insurance world upon 
his own individual business. 


Furthermore, the laws of the various 
states of the United States are so drawn 
that it is possible for citizens with a 
small amount of capital, say from $100,- 
000 to $200,000, to organize an insurance 
company, and obtain a state charter. 
Therefore, just as soon as the margin 
of profit on marine insurance operations 
rises above a fixed minimum, marine in- 
surance companies are organized to com- 
pete with those previously established. 


Small Companies Prospered 


A very good example of the latter is 
to be found in the last three years when 
the large amount of business resulting 
from war conditions, and the profits made 
on war insurance induced a number of 
American fire insurance companies, which 
had not hitherto written marine insur- 
ance, to enter the marine field, and which 
also induced a number of foreign com- 
panies not hitherto operating in America 
to establish agencies in the United States. 
Also many new insurance companies 
were chartered and established both in 
the United States and abroad. I think 
it is safe to say that the marine capacity 
of the United States market has been 
doubled by this means since 1914. There 
is, at present, I believe, ample insurance 
capacity to take care of American marine 
insurance requirements, and it is to be 
hoped, certainly from the merchants and 
shipowners’ point of view, that this large 
capacity will be maintained and in- 
creased, because it is a guarantee against 
rates for marine insurance being unduly 
high. 

Keep Loss Details 


Now as regards the apportionment of 
rates to hazard between man and man, 
every marine insurance company keeps 
what is known as a classification sys- 
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on what branches of its business it is 
making or losing money. 

This classification is divided into sey- 
eral hundred subdivisions or book ac- 
counts, so that the profit or loss on any 
given branch of the business can be fo)- 
lowed up promptly, and necessary rate 
adjustments made. If, for instance, q 
classification showed that on trade with 
England the insurance company was los- 
ing money, and that on trade with Brazil 


‘it was making money, the insurance com- 


pany would be put on notice to increase 
its rates to England, and if its profit to 
Brazil was unduly high, some competi- 
tor, who also kept a classification, would 
not be very long in forcing it to reduce 
rates to that country or lose its business. 
Also an account is usually kept of the 
premiums received from, and the losses 
paid, to each shipowner or merchant. 


Rate Making Influences 


Degrees of business ability of different 
firms differ considerably. It is a usual 
occurrence to find merchants in the same 
trade operating with varying degrees of 
profit to themselves and to their under- 
writers. This is also taken into con- 
sideration in the making of rates: A 
cargo on any given vessel on any voyage 
may well consist of several hundred dif- 
ferent kinds of merchandise, each sub- 
ject to various susceptibilities of damage, 
and it is the business of the underwriter 
to see that his insurance rate is adjusted 
accurately to those hazards for each par- 
ticular kind of cargo shipped, for every 
voyage, and by every kind of convey- 
ance, and to all the various hazards 
which are generically lumped under the 
head of marine perils, and these hazards 
are changing continually. 
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and operation is quite as popular today 
as it was let us say two or three years 
ago, but it will not do any harm to 
point out that the essence of successful 
and satisfactory operation of marine in- 
surance is competition. It is competition, 
and the hope of business profit, that sees 
to it that rates as a whole are not too 
high, and that able and energetic John 
Smith does not pay for the negligence 
and incompetence of Tom Jones, while 
it must not be forgotten that in its 
essence government insurance is a mo- 
nopoly which takes away from marine 
insurance the stimulus of private profit; 
therefore, under government control I 
think it would not be very long before 
the merchants and shipowners of this 
country would find that the wise, the 
skilful, the able, the energetic, and the 
intelligent, would be expected to make 
up for the loss of the idle, the negligent 
and the easy going. Under government 
eperation there would be no inducement 
to adjust rate to hazard, or to distinguish 
between the business qualifications of 
individuals or corporations. 


Government Theory Wrong 


The theory of government insurance is 
to insure properties of equal construc- 
tion at an equal rate, without taking 
into account the human equation. This 
is a wrong theory and bad underwriting. 
The tendency of all government insur- 
ance would be first, to make a round 
rate for everybody, the good and the bad, 
and in the second place to increase un- 
necessary expenses through the multipli- 
eation of red tape and general inefficient 
business methods. This would result in 
the first mentioned class of merchants 
transferring their business to the under- 
writers of foreign countries, where they 
got consideration for their business abil- 
ity, in the rates which would be quoted 
to them, and it would leave to the gov- 
ernment bureau, the gentlemen of the 
second class, and the resulting loss would 
be ultimately unloaded on the shoulders 
of the long suffering taxpayer—sooner 
or later the taxpayer would decline to 
suffer longer. Meanwhile the govern- 
ment would have destroyed the private 
American underwriter, and the progres- 
sive merchant and shipowner would be 
wholly forced to depend upon the for- 
eigner, 

The transportation system of this coun- 
try is a natural monopoly, which insur- 
ance is not; therefore, the government 





had a better excuse for taking over the 
transportation interests than it would 
have had for taking over the insurance 
interests, but in my own state of Penn- 
Sylvania it is correctly reported that 
under government operation the Pennsyl- 
vania Railroad has been obliged to em- 
ploy thirty thousand more employes to 
handle a smaller volume of business than 
it did under its own private management, 
and the resulting increased cost has been 
unloaded on the passenger, and on the 
shipper of freight. 





Losses of the Week 





Ft. Smith, Ark., April 24.—A conflag- 
ration on North Second street resulted 
in more than $42.000 damage to stores 
and dwellings. The fire originated in 
the interior of the Industrial Labora- 
tories, manufacturers of sweeping com- 
pound, at 15 North Second street. There 


is a $4,000 loss to this company. Insur- 
ance: 

Fire Assn. a 000 Natl. Un. ....$1,500 
"Jae e - 1,500 


here is . total loss to the buildings 


= “Ts 17-19 North Second street. Insur- 
nce 

“Hartford . $4,000 Phoe., Eng...$4,000 

Lon. & Lan.. - 1,000 Firemen’s 1,000 


There is a $2,200 loss to the Ft. Smith 
Vehicle & Machinery Co. at 17-19 North 


Second street. Insurance: 

i errr $1,000 S. U. & N - $1,000 
Del. Und..... 2° 000 Fireman’s “Fa. 1,000 
Freer 1,000 Firemen’s .... i "000 


There isa total loss to the merchan- 
dise stock of the C. A. Brant Company 
at 9-11 North Second street. Insurance: 
Lon. & Lan..$1,000 Hartford $1,000 
Phoe., Eng... 1,000 Com’l Un..... 2,000 
Firemen’s ... 2.500 

There is a $15,000 loss to the whole- 
sale grocery stock of J. Foster & Co. 


at 21-23 North Second street. Insur- 
ance: 

Queen ...... 20,000 Home ...... $10,000 
Fire Assn... 20.000 L & L. & G. 30,000 
POMM ..< <6 - 10,000 Phoe., Eng.. 15,000 
East. Und. 


-. 10,000 Natl. Un.... 10,000 
s * @ 


Milwaukee, April 25—A peculiar cause 
of fire is reported by the Milwaukee Fire 
Insurance Patrol in giving information 
on the alarm at 2:56 a. m., from a two- 
story frame dwelling at 456 Ninth street, 
Milwaukee. Under “Cause” the report 





says: “Alb. Orth, while under the influ- 


ence of liquor, put feather bed on gas 
stove and ignited same.” The loss on 
building and contents was small, and is 
covered by the Home of New York at 
$1,000 and $500, respectively. 


* * 
Cairo, Ill, April 27.—There is a total 
loss to warehouse No. 1 of the Roberts 
Cotton Oil Company. Insurance on stock 
(partial list): 


Amer. Alli....$2,500 Fireman’s hig 
Granite State. 1,500 London . 2,500 
Westchester . 5,000 Natl. Lib..... 1123500 
Gt. Amer..... 2,500 National ..... 5,000 
Springfield -. 9,500 

* a * 


Sweetwater, Tex., April 25.—There is 
a 60 percent loss to the building and a 
total loss to the stock of harness, sad- 
dles and leather goods owned by S. D. 
Myres, located on Oak street. 

* * a 

Chicago, Ill., April 26.—There is a 40 

percent loss to the drug stock of B. 


Feldman, 2368 North Clark street. In- 

surance: 

BINGE cscs $1,000 Fid.-Phe. - - $1,500 

Brit. Amer... 1,250 Natl. Union... 1,250 

Connecticut . 1,000 National, Ct.. 1,000 
& * v 


Freeport, IIL, April 28.—There is an 80 
percent loss to pe \ sa Ridge Brush 
Company. Insu 


Glens Falls. “$1, B00 _— Ct. ...$1,000 

Palatine - 1,000 Concordia - 1,500 

Albany ...... 3,000 Marquette . 2,000 
* * * 

Bay City, Wich. April 23.—There is 


a $5,800 loss to the Bay City Ready Cut 
Home Company. The loss occurred to 
the steel frame, concrete and metal 
building occupied principally for stor- 
age of builders’ materials. Insurance: 





Queen $4,000 Royal ....... 
Royal Ex 4,000 Springfield 

Fid.-Ph 4,000 Aetna ....... 

N. Y. Und.... 2,500 National i 
Phoenix ..... 2,500 Amer. Eagle.. 5, 000 


(Partial list.) 
® e s 
Fremont, O., April 25.—There is a 
$1,500 loss to the Jackson Shear Com- 
pany cutlery factory at State street and 


Wolfe avenue. Insurance: 

Home ...... 30,000 Natl. ....... $25.000 
L & L. & G.. 25,000 Aetna ...... 20,000 
Phoe., Eng.. 25,000 Gt. Amer.... 15,000 
N. Y. Und... 25,000 Fid.-Phe. . 25,000 


Westchest. .. 10,000. 


Louisville, Ky.—In connection with the 
heavy loss at the plant of the Cottonseed 
Products Co., Louisville, on April 19, the 
‘exact time of the fire has been set at 
12:08 Sunday morning. The early re- 
ports of the fire stated that water pres- 
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sure was below normal. 
Louisville Water Co. 
records showed full pressure throughout 


However, the 
reports that its 


the fire. The report of the fire as pre- 
pared by the underwriters shows that 
Major H. L. Harris, of the U. S. Remount 
Station, with the aid of a soldier fire 
department, gave great assistance in 
putting out the blaze. The report shows 
that the heat was so intense that certain 
lines of city hose were destroyed before 
water could be pumped through them. 
It is shown that the local fire department 
knew very little about fighting cotton 
fire and also stated that in an afternoon 
blaze at the plant the assured endeav- 
ered to hold the fire department on the 
job, stating that the fire was not out. 
The department left the scene and a few 
hours later the big blaze developed. 
* * * 

Virginia, Minn., April 25.—There is a 
total loss to the brick building owned 
by Andrew Hawkinson, located on lots 


4 and 5, block 25. Insurance: 
Co ere $2,000 National ..... $1,000 
Niagara ..... 1,000 N. B. & M.. : a 
L& L. & G. 27000 North., Eng.. 1,000 
Twin City .. 2,000 Fireman’s ee. 2,000 
Pros. Nath... 2,000 

Total loss to furniture and fixtures 
owned by Alex George & Co. ere x 
1... PARE eRe $1,000 Northern - $1,800 
PRGGRES 2.00 1, BORE ciccece 500 
INGE Urn eess 


1,200 
There is a $2 200 loss to the general 
merchandise stock of Jereissati Bros. 
Insurance: 


N. Y. Und....$6,500 North., ens Oe 500 
N. Hamp..... 1,000 Com’l "Un - 3,000 
Po a re 2,000 — ©: 2 000 
Phil. Und «- GGG Rie sc sccces 3,000 
L& L & G. 1,000 Gt. North.... 2,000 
Fireman’s 2,000 
a * * 
Auburn, Ind., April 25.——There is a 


total loss to the skating rink of John 
Groscop. 


Milwaukee, Wis., April 12—There is a 
considerable loss on the one and two- 
story frame barn and storehouse at 
Newhall street and Bradford avenue, 
owned and occupied by the Wisconsin 
Lakes Ice & Coal Co. The cause of the 
fire is unknown. 

Insurance on building: 

Globe & Rut..$2,000 Pacific - -$1,000 

Insurance on contents (Floater form): 
Hartford ....$25,000 Continental .$ 9,000 
Globe & Rut. 17,500 Niagara .... 10,000 
Boston 
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AN EDITORIAL FOR FIELD MEN 


TBERE are many opportunities for 
field men to render service to local 
agents. There is much talk about such 
service, but how many field men, or 
for that matter, how many agents have 
a definite idea of what it means? 

Essentially it means helping the 
agent make money. Practically the 
only service an agent values from a 
field man is help in securing or han- 
dling business. Helping him to handle 
it means helping him to hold it and 
thus preserve his income. It is for 
such service that an agent favors the 
field man’s company. 


SERVICE-GIVERS PROMOTED 


It is the service-giving field man who 
wins promotion. Field men are called 
in for promotion because of their rec- 
ords in building up profitable business. 
Looking over the men who have been 
offered superior positions in recent 
years it is observed that they have been 
workers. They have trained them- 
selves for the work in hand. They have 
not relied on personality. They have 
been pretty good fellows, because a 
man with the stamina to put himself 
through the mill is apt to be the right 
sort, but it was their work and not 
their pleasant smiles that carried them 
along. 


MANY METHODS USED 


There are many ways in which a 
field man may give an agent service. 
Help with rates and forms is the most 
obvious, and perhaps the easiest, and 
furthermore, as valuable as any on 
account of the number of opportunities 
for giving such service. This is some- 
times combined with direct soliciting. 
The latter is valuable if the field man 
has the salesmanship faculty, but not 
infrequently the local agent is a better 
salesman than the special. 

Improved risks usually call for spe- 
cial training, and many companies now 
have improved risk departments, but 
the field man can often bring the im- 
proved risk department into service for 
the benefit of the agent. 

Use and occupancy has been pretty 
well simplified and standardized so that 
it does not require much special knowl- 
edge, but it may still be too deep for 
local agents who have little opportu- 
nity to gain experience on it. At pres- 
ent this line perhaps offers the greatest 
opportunity for aiding agents in solic- 
itation. 


INDICATING INCOME SOURCES 


But helping an agent on his risks 
does not exhaust the field of service. 
Pointing out to him new ways of mak- 
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ing money is equally valuable. Special 
agents of automobile writing compan- 
ies try to spur agents to write this 
line, but how many know anything 
about giving service that will help the 
premium income? For example, how 
many realize the effect the new auto- 
mobile rates of the casualty companies 
may have on automobile fire premiums? 
The casualty companies have “zoned” 
the country so that in the low hazard 
districts the stock companies can com- 
pete with the mutuals and reciprocals. 
The new casualty rates, together with 
the zone system on the theft charge, 
enable stock company agents to com- 
pete with the full-coverage assessment 
concerns and thus open a wide oppor- 
tunity for building automobile fire 
premiums. 


COMPLETE AGENCIES 


The casualty automobile rates have 
another angle and suggest another 
problem of service. When an agent 
lands an. automobile risk he gets an- 
other customer, or if someone else sells 
the automobile insurance he may take 
away one of the agent’s customers. 
James Keeley, the famous Chicago 
newspaper manager, held to the prin- 
ciple that no reader of his paper should 
be obliged to read another paper to 
get what he wanted. Stores try to get 
all the trade of their customers, and 
the same business principle is a good 
guide for insurance agents. Why should 
a field man not point this out to his 
agents? Why should he not encourage 
them to take on all casualty lines, or 
even life insurance? A casualty or a 
life insurance customer has fire insur- 
ance to place, and if the agent gets all 
his business the fire companies and his 
agency benefit. 


BUILDING UP AGENCIES 


Why should not a field man help 
build up an agency in every depart- 
ment? If he helps an agent on an 
average fire line, the part his company 
can carry will not pay for his time. 
He does it to build trade, just as a 
department store delivers a spool of 
thread with a view to further orders. 
A live agency is best for the field man. 
and best for the company. It will pro- 
duce more premiums, and require less 
supervision, than one that is struggling 
along making a bare living for the 
agent. The special agent who helps 
build it will be favored. 

Every company has hundreds of first 
class agents in moderate sized towns. 
who in their handling of business are 
ideal. But they are not in the current. 
They are not awake to the newest de- 
velopments in insurance. They do not 
realize the many ways of increasing 
their business. They are splendid ma- 
terial for the’ field men to work with. 





PRACTICAL SUGGESTION 

THE GLENs Fatts last year addressed 
circular letters to its agents in cities 
where the southern custom of celebrat- 
ing Christmas by use of fireworks is 
observed, instructing them to consent 
to no attachment to any of its policies 
either without or with premium con- 
sideration allowing the sale or storage 
of fireworks on the premises. One of 
the agents stated that on receipt of the 
letter he immediately took up the sub- 
ject with the mayor of the city, who 
decided he would not allow fireworks 
to be put on sale during the holiday 
season. The mayor notified the mer- 
chants not to purchase fireworks or 
allow them to be in their store. This 
is a step in the right direction and 
should be universally observed. 





It’s doing things that makes us pros- 
perous and happy. 























W. E. Browne, who was formerly 
actuary of the Missouri Inspection Bu- 
reau at Kansas City, has been ap- 
pointed special agent for the Western 
Sprinkled Risk Association and the 
Western Improved Risk Association of 
Chicago. He will take up the work that 
was given up by Assistant Manager H. 
M. Carmichael when he was appointed 
manager of the Oil Insurance Associa- 
tion. Mr. Browne is a man of fine 
technical knowledge. 


ae 

The appointment of Robe Bird, sec- 
ond vice-president of the Milwaukee 
Mechanics, as a member of the commit- 
tee on fire waste and insurance of the 
Chamber of Commerce of the United 
States is considered a distinct recog- 
nition of Milwaukee as a center of 
constructive activity in the insurance 
world. Mr. Bird has been vice-presi- 
dent of the Milwaukee Mechanics since 
Feb. 1, 1919. 


The most important order of knight- 
hood conferred by the Greek govern- 
ment, the Cross of the Royal Order 
of the Redeemer, has been given by 
King Alexander to Maj. Alfred F. 
James, in private life president of the 
Northwestern National of Milwaukee, 
and his aide, Capt. Edward A. deSuren- 
tin, in recognition of exceptional serv- 
ices while engaged in relief work with 
the American Red Cross Commission. 
News of the award came from Wash- 
ington just before Maj. James’ family 
was apprised ‘of his return from Greece. 
He is expected to land in New York 
some time this week and will proceed 
at once to Milwaukee. Mrs. James left 
for the East a few days ago to join 
her husband. 

Maj. James left Milwaukee in Sep- 
tember, being given leave of absence 
by the Northwestern National for the 
remaining period of the war. He of- 
fered his services in France, but was 
designated as head of a Red Cross 
Commission to Greece. The headquar- 
ters were located in Athens. The mis- 
sion cared for a constant stream of 
refugees, both civilian and military, 
from Bulgaria and neighboring states. 


At the convention of the Mississippi 
Valley Association held in Chicago last 
week, E. M. Allen of Helena, Ark., 
president of the National Association 
of Insurance Agents was elected a di- 
rector of the new organization. The 
creation of the Mississippi Valley As- 
sociation is one of the most important 
business movements of the decade. It 
will result in a close cooperation of busi- 
ness interests in the Mississippi Valley. 


Members of the organization will co-. 


operate to increase both the domestic 
and foreign trade of the valley. Water 
way improvements will be made. A 
bank with a capital stock of $25,000,000 
will be organized to be owned by stock- 
holding banks in the Mississippi Val- 
ley district. 

As a director of the new organiza- 
tion Mr. Allen will represent the insur- 
ance interests at all of the meetings. 
He will occupy a place in the organiza- 
tion that he urges all other insurance 
men to occupy in similar bodies. Mr. 
Allen believes that insurance men 
should take a greater interest in civic 
and state affairs. He has set a good 
example by becoming associated in an 
official capacity with the Mississippi 
Valley Association. 


The Firemans Fund “Record” tells 
how the Firemans Fund got its name. 
The company was formed during the 
era of hand pumps. The first steam 
engine acquired by San _ Francisco 
reached the city the year the Firemans 
Fund was organized. This was 60 
years ago. The Firemans Fund pro- 
posed to donate a share of its net earn- 
ings to the charity fund of the volun- 
teer fire department. Thus its name 








TS 


PERSONAL SIDE OF THE BUSINESS 


became linked with the fire depart- 
ment of the city. The project was not 
found feasible when it got into opera- 
tion. When the Firemans Fund was 
formed in 1862 it was planned to put 
a tin plate reading “Insured in the 
Firemans Fund” on each house on 
which a policy was written. It was 
figured that the individual efforts of 
the voluteer firemen were to be stimu- 
lated. The plan, however, did not 
work, and the charity feature was 
dropped within a short time. The 
company, however, still retained its 
name. 

Harry C. Willson, adjuster for the 
Western Adjustment in the St. Louis 
office, has been promoted to assistant 
manager at Detroit, Mich., and will as- 
sume his new duties at once. 


John C. Bagley has resigned as fire 
prevention engineer of the Indiana 
state fire marshal’s office to become 
sales manager of the Obenchain-Boyer 
Company of Logansport, Ind., manu- 
facturers of fire apparatus. State Fire 
Marshal Friedley has accepted the 
resignation which becomes effective 
May 1. Mr. Bagley, during his connec- 
tion with the office, designed a uni- 
versal hose coupling to make different 
standards of fire equipment  inter- 
changeable. 


L. S. MacEnaney, of Indianapolis, 
associate manager of the International 
Lloyds, who has been in the south for 
the past two months because of ill- 
health, is now at Atlanta and expects 
to return home within the next two 
weeks. 


Capt. John T. Ashbrook, long con- 
nected with the field organizations of 
Kentucky and Indiana in years past, 
died at his home in Indianapolis last 
week. Born in Harrison county, Ky., 
October 5, 1836, Mr. Ashbrook gradu- 
ated at Millersburg College, Ky., and 
was admitted to practice law when the 
Civil War broke out. He enlisted in 
the Confederate army, was a captain 
and served under Morgan in the fa- 
mous cavalry raid into Indiana. With 
the close of the war he entered the in- 
surance business at Harris, Ky., as 
agent of the Aetna. He then became 
special agent of the Firemans Fund, 
later of the North British and Mercan- 
tile and finally for the American Cen- 
tral, covering Kentucky, Indiana and 
Ohio for that company. In about 1894 
he rated Indiana and then went to 
Louisville as secretary of the Ken- 
tucky Board. After three years he re- 
turned to Indiana as secretary of the 
Indiana State Board and served in this 
office for a number of years until his 
final retirement because of failing 
health. His interest in the business re- 
mained keen until his death. “It can 
truly be said of Captain Ashbrook,” 
said an old-time friend of his, “that he 
contributed no small part to the good 
of his profession.” 


The Ohio field men and a number of 
local agents will give a dinner in Co- 
lumbus, O., on the evening of May 7 in 
honor of the appointment of George B. 
Sedgwick, state agent of the Great 
American, who has been made assistant 
western manager. Mr. Sedgwick has 
been regarded as one of the big factors 
in the Ohio field. He has been a hard 
competitor and yet has been open and 
above board in all his dealings. He has 
built up a splendid business and is re- 
garded most highly by the insurance 
men of the state. A large committee 
has been appointed to make the ar- 
rangements, 


At the officers’. training school he was 
asked, “If the right wing of your coms 
mand is outflanked and crippled, wha 
would you do?” “Fly with the other 
wing,” was the off-hand answer. 
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CLEVELAND FIRE PROTECTION 





National Board in Its Report Brings 
Out Some of the Vital 
Weaknesses 





The National Board in making its 
special report on the Cleveland fire de- 
partment says that the fire department 
is placed on the three platoon basis, 
except the battalion chiefs and engi- 
neers who are on the two platoon basis. 
Adoption of this has been made all 
along the line so that comparing the 
total fire forces there are now 196 men 
on duty at any time against 266 in 1912 
during meal period and about 400 at 
other times. The report says that it 
is planned to increase the total mem- 
bership to 1,011 men below the rank 
of battalion chief. Even this will place 
the number of men below the safe 
minimum. The report declares that the 
total department strength with the full 
complement of 1,011 men will give a 
force on duty as strong as that during 
meal hours in 1912, but only about 70 
percent of the night strength. Con- 
tinuing, the report says: 

In addition to the present serious un- 
dermanning, a condition which will be 
only partly corrected with the contem- 
plated increase, there is a material les- 
sening in efficiency, due to the large 
number of inexperienced men. At pres- 
ent there are 135 new men, equal to 19 
percent of the total membership, and to 
bring the department up to the contem- 
plated strength the total number of 
new men must be increased to 461, or 
45 percent of the total strength. 

There has been considerable increase 
in the number of false alarms during 
recent months, averaging about 70 per 
month, approximately seven times the 
corresponding number for 1917. These 
come mostly from the southwestern part 
of the city and are attributed to lack 
of cooperation on the part of the police 
and to malicious boys. 

About the first of June, $300,000 from 





the sale of bonds will become available 
for improvements in the fire department. 
No definite plans have been made for 
carrying out these improvements, other 
than three new stations will be built, 
one on the west side and two on the 
east side. 





Ohio Blue Goose Meeting 


The Ohio Blue Goose will hold forth 
at Columbus next Monday evening. 
There will be a dinner. Some wandering 
goslings will be initiated. 





WILL ADJUST COMMISSIONS 





Eastern Union Will Take Control of 
West Virginia and Supervise the 
Local Agents 


WHEELING, W. VA., April 28.— 
Local agents throughout the state fully 
anticipate an equalization in present 
commission rates for the common- 
wealth, advices from New York and 
other company headquarters centers 
broadly intimating that managers are 
in virtual accord upon the subject, and 
will likely come to a definite agreement 
in the near future. 

West Virginia has been a “no man’s 
land” for years, so far as managerial 
control over its activities are con- 
cerned. Each company has been free 
to make whatever agency arrange- 
ments in the territory seemed to it de- 
sirable, the result being that commis- 
sions fluctuate widely, causing not a 
little feeling between both companies 
and among local men. The new agree- 
ment considered favorably by the “big 
men” of the east, it is anticipated, will 
prove acceptable to all parties at inter- 
est, and make for greater harmony 
throughout the Pan-Handle State. 

Some months ago when a proposi- 
tion was made to place West Virginia 
under the jurisdiction of the Western 
Union, a storm of protest was had 
from agents of the state, and also from 
Commissioner Darst, with the result 
that the plan was abandoned. 

The Eastern Union now supervises 





the field, a canvass of offices showing 
that a far greater percentage of pre- 
miums from West Virginia report to 
New York, Hartford, Philadelphia and 
Boston, than to Chicago or other 
western headquarter centers. 


Ohio Agency Changes 


Hillsboro—C. F. McNeil has sold his 
agency to W. D. Hilliard. 

Sherwood—Leroy W. Wilder has sold 
to Leitheiser & Parent. 





Assistant Manager A. M. Nelson of the 
ee Union was in Cleveland this 
week. 
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McMURRAY TAKES NEW POST 





Former Manager, Indianapolis Inspec- 
tion Bureau, Goes With Indiana 
Department as Rating Clerk 


INDIANAPOLIS, IND., April 30.— 
Thomas S. McMurray, Jr., for some 
years manager of the Indianapolis In- 
spection Bureau and long identified 
with rate making in that city, was ap- 
pointed rating clerk of the Indiana in- 
surance department. Since the merging 
of the Indianapolis Inspection Bureau 
with the Indiana Inspection Bureau 
some four years ago, Mr. McMurray 
has been identified with the local busi- 
ness in Indianapolis and now resigns 
as manager of the insurance depart- 
ment of the Bankers Trust Company 
to take the new position but will con- 
tinue as vice-president and a director 
of the trust company. This appoint- 
ment has been made by the auditor 
to meet the new requirements upon the 
insurance department due to the recent 
passage of a law giving the state super- 
vision over insurance rates. It is fortu- 
nate that the selection of a man so 
well qualified has been made, since 
Mr. McMurray’s experience has been 
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WESTERN SPECIAL AGENTS—M. S. Moore, Exec- 
Utive Special Agent, Terre Haute, Ind.; Wm. Biel, 
d.: L. Bertram’ James, Hillsdale, 
Jones, Columbus, Ohio; F. S. Chase, 
J. H. Gosnell, 1126 McKnight Bldg., 
D. Yeaton, 217 West Water 
> Wis.; R. W. Mi 
cas W. G. Shipe, Sharp Bidg., Kansas City, Me. 
on yo tire, State-Agent, Gas and Electric Bldg., Den: 
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SPECIALISTS GATHER THE IN- 
IRRMATION THAT APPEARS IN 
The NATIONAL UNDERWRITER. 
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Guaranteed Reduced Rate for Your Hail Insurance 





L¥a% 








farmer who carries hail insurance. 


it costs him only 2%. 





This chart tells a story that is vital to every 
There is 
nothing in our policy that isn’t perfectly 
clear. He pays 3% the first year and no more, 
and we GUARANTEE to reduce the rate each year, so ‘that the fifth year 
Illinois and Iowa agency contracts. 


STATE INSURANCE COMPANY, pines uta, 


Third Fleet Des Moines, Iowa 














@EORGE E. FEENEY, President 
GDWARD T. LYONS, Secretary-Treasuret 


Assets . 





Surplus to Policyholders j 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


A. M. WAGNER, Supt. of Agencies 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 











' General Offices: 


exactly such as to prepare him for his 
new duties. 


Valued Policy Bill Extended 


Representative Mitchell has introduced 
a valued policy bill in the Illinois legis- 
lature, it being House Bill 567, which ap- 
plies to personal property of all kinds, 
Heretofore valued policy bills have re- 
lated to fire insurance only. Under the 
proposed bill, whenever any personal 
property insured against loss by acci- 
dent, burglary or theft, is lost by acci- 
dent, burglary or theft the company must 
pay the full face value regardless of the 
actual value of the property lost. 


Groves With Underwriters Adjusting 


Fred W. Groves, for the past two years 
assistant to John B. Lee, independent 
adjuster at Minneapolis, Minn., has gone 
with the newly formed Underwriters 
Adjusting Company of Chicago as an ad- 
juster. Prior to his connection with the 
Lee office at Minneapolis, Mr. Groves was 
for five years special agent of the Aetna 
in North Dakota and Michigan and was 
for many years a local agent at Buf- 
falo, N. Y. 





Will Meet at Delavan Lake 


The Illinois State Board and the IIlli- 
nois Field Club will hold their anunal 
meeting and outing at Delavan Lake, 
Wis., this year. The meeting will be 
held some time in June and the arrange- 
ments committees of both organizations 
will meet at Rockford on Thursday of 
this week to fix the date. The Illinois 
field men are thus returning to their old 
meeting place. 





Notice to Clerk Is Information 


The Indiana appellate court affirms a 
judgment of the lower court against the 
Home in a case where it had insured a 
man’s three dwelling houses, barns and 
outbuildings for four years at $50 a 
year. In time the man called at the 
agent’s office to inform him that he had 
changed the use of one of the dwellings 
to storage. After waiting for some time 
for the agent, who was not at his office, 
a girl in the office, who had been there 
eleven years, told him he need not wait 
longer, made out a slip with the infor- 
mation on it and laid it on the desk of 
the agent. The policy provided that none 





Prevents 
Lightning 
Losses 


Shinn-Flat is the 
only Lightning Conduc- 
tor made in the form of 
a woven flat. cable, 
which electrical author- 
ities say is more effi- 
cient. 


Shinn-Flat has 36 per- 
cent more conducting 
surface than any round 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more effec- 
tive in controlling an 
electrical discharge. 





Shinn-Felt is woven 

in a continuous ribbon- 

like form without joints, and the machines 
used in its construction are patented. 


Ask for agency information. 


W. C. SHINN MFG. C9. 
W. C. SH: NN, President 





1648 Monadnock Block, CHICAGO 
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earry the risk. 


Joseph Speaks at Peoria 
PEORIA, ILL., April 30.—James F. 


tained with vocal _ selections. It 
planned by the Peoria association 


vals. 


Illinois Notes 


William H. Dews, insurance agent 
Chesterfield, Tll., died last week. 


signed his agency on account of 
health. 


by this agency. 


but the secretary of the company should 
have the right to waive any provision 
or condition of the policy. The building 
used for storage burned. The court holds 
that the information given the office girl 
was information to the company and that 
it could not wait till after the loss to 
inform the assured that it could not 


Jo- 
seph, special representative of the West- 
ern Union, was the chief speaker at the 
first get-together meeting of the Peoria, 
1ll., Fire Insurance Exchange, held Tues- 
day night. Mr. Joseph spoke on “The 
Duties and Responsibilities of Local 
Agents.” He outlined the broad service 
that local agents must render in order 
to meet the needs of the day. About 40 
attended. Louis A. Howes of the Howes- 
Fahnestock Agency presided as _ toast- 
master. William E. Gable discussed the 
aims of the Peoria organization. Wil- 
liam A. Wittick, Peoria local agent, was 
another speaker and Mrs. Wittick enter- 
is 
to 
have similar meetings at regular inter- 


at 


Cc. H. Wallace of Homer, IIll., has re- 
ill 


Aubrey D. Spence succeeds the agency 
of Francis & Spence at Camp Point, 
Ill. There are 21 companies represented 


The Hartford has taken up the Mc- 
Conaughey and the Healy & Healy agen- 
cies at Rochelle, Ill. Mr. Gardner, for- 
merly of the Gardner & Kepner agency, 
gets the Hartford, while the Aetna goes 
to Kepner. Both of these men have re- 





cently been discharged from the army. | Indianapolis, at the age of 82. He was 
Mr. Gardner was connected with the] born in Kentucky and served in the Con- 
aviation, serving as graduate instructor | federate army in the civil war, becom- 
at the Rantoul Aviation Field and has]|ing a captain in Morgan’s command. He 
made several cross-country flights. studied for the law. He went to Indi- 
Representative Scanlan has introduced | #224 in 1883 for the Indiana Board and 
Heuse Bill No. 582 in the Illinois legis- afterwards served in similar positions in 
lature providing for that all insurance | Kentucky and Tennessee. He is sur- 
corporations in process of organization | Vived by two sons and three daughters. 
be under supervision of the. insurance eae 
department. 


sitet ale , ; Wisconsin Notes 
House bill No. 588 by Mr. Mitchell, in 


the Illinois legislature, is an act to re- LaCrosse, Wis., will buy 1,500 feet of 
quire foreign fire companies doing busi- | 2% inch fire hose, 
ness in that state to deposit their rein- Fort Atkinson, Wis., has accepted the 


surance reserve with the Department of | pid of the White Co., Cleveland, O., for 
Trade & Commerce for the security of} furnishing a motor driven combination 
insurers, fire truck at a price of $6,200 

Beaver Dam, Wis., has purchased a 
: type 40 American LaFrance triple com- 
Indiana Notes bination motor driven truck, which is to 

John Fitzgerald, Indiana special agent | be delivered on or before Aug. 30. 

of the Queen, who has been kept from South Milwaukee, Wis., has contracted 
his field for the past three weeks by a] with the Allis-Chalmers Manufacturing 
second attack of the ‘flu’ resumed work |Company, Milwaukee, for a centrifugal 





this week. pumping unit for the municipal water- 
Connersville, Muncie, Newcastle and , works station. 

Rushville, Ind., and Hamilton, O., have Wyocena, Wis., is considering estab- 

standardized their fire hose in a com- | lishing a volunteer fire department and 

munity of aid against fires. the village board of trustees has indi- 


A. G. Dugan, associate general agent | cated its willingness to provide the nec- 
of the western department of the Hart- | essary equipment. 
ford Fire, attended the quarterly direct- ™ Tic ‘ wr ids 
ors’ meeting of the Sterling Fire at Indi- toe ac ree ene ae 
anapolis on Tuesday of this week. Mr. | hose and pumper as being too high, and 
Dugan is vice-president of the company. Pe readvertising for a 350-500 gallon 
Smith Harlan, who resigned a field |type. Previous tenders were based on a 
position in Indiana with the Western In- | 500-750 gallon truck. 
demnity to enter the navy, is home in The firm of Grams & Grashorn has 
Indianapolis on a furlough and expects been. organized at Sheboygan, Wis., to 
to be discharged soon. He has attained engage in the general insurance and real 
the rank of ensign. estate business. The partners are A. W. 
The quarterly report of Jacob H. Hil- |Grams and George H. Grashorn. The 
kene, director of the fire prevention bu- | headquarters of the new firm are at 1517 
reau at Indianapolis, showed 2,624 in- |12th street. 
spections, eighteen cases of defective Robert P. Fairbairn, Milwaukee, and 
wiring order remedied. The quarterly for many years connected with railroad 
report of the building inspection depart- | anq steamship lines, has become associ- 
ment shows 4,783 inspections. ated with the David Vance Co., First Na- 
John T. Ashbrook, who was the first | tional Bank building, as an outside man 
secretary of the old Indiana Board, died |in fire, accident and liability lines. Mr. 
last week at the home of his daughter in| Fairbairn is alderman of the Fourth 














ward in West Allis, the manufacturing 
suburb of Milwaukee. 


Officers, department heads and assist- 
ants of the Milwaukee Mechanics to the 
number of forty were present at a “get- 
together” dinner given by the company 
April 24. Following the dinner phases 
of the business were discussed with 4 
view of enlarging the service and pro- 
viding ways and means for future devel- 
opment on the lines of greatest possible 
efficiency. It is intended to hold sessions 
of this character frequently in the fu- 
ture. 

William J. Fanning, for eight years 
district superintendent of the Metropoli- 
tan Life at Kenosha, Wis., has resigned 
to enter a partnership with Thomas 
Fagan, Racine, Wis., in the general in- 
surance business, under the name of 
Thomas Fagan Co. This is one of the 
largest agencies writing general lines in 
scuthern Wisconsin. Michael Cafferty, 
who has been Mr. Fanning’s chief assist- 
ant for several years, succeeds him as 
district superintendent of the Metropol- 
itan. 


The Michigan Fire Prevention Associa- 
tion made an inspection of Kalamazoo 
this week. 


Home Fires Burning 

One of our foreign born citizens, with 
pro-American leanings and business in- 
stincts, writing his son “over there,” 
said, ‘‘My cloddings store vas burnt an’ 
all der goots; but, my poy, dot insurings 
dond makes me lose noddings, you bets.” 

The soldier boy, with patriotic com- 
prehension, replied, “I sees, fader, dot 
you vas doing your bit by keebin’ dose 
home vires purnin’.’”—Now and Then. 


Alien Property Custodian F. P. Garvan 
will offer for sale 4,505 shares of the cap- 
ital stock of the First Reinsurance of 
Hartford, May 7. The First Reinsurance 
was formed several years ago, and was 
always understood to be controlled by 
German interests. 



























London & Lancashire 


FIRE 


Insurance Company 


Limited 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 
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New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 


Head Office: 
40 Clinton Street, 
Newark, N. 





C. P. Stewart, President. Gresham Ennis, Vice-President. 
F. L. Brokaw, Treasurer. J. B. Guthrie, Secretary. 
WESTERN DEPARTMENT: PACIFIC COAST DEPARTMENT: 
Insurance Exchange Bldg., Chicago, Ill. Mills Bldg, SanFrancisco, Cal. 
H. H. Ingalls, Manager. W. W. Alverson, Manager. 


The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1919 . . . $3,404,843.08 
Capital Stock .... 750,000.00 
Reserve ....... 1,904,913.89 |. 
Surplus to Policy- | 

holders . . . ... 1,258,367.64 











—Writing— | 
Fire Tornado 
Sprinkler Leakage | 
Rents Use and Occupancy 
















































THE 
JIFFY 
PEN 


The word ‘‘Jiffy’’ de- 
notes speed andaction. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 





Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 








Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 








INCORPORATED 1720 


Royal EXCHANGE ASSURANCE 


LONDON, ENGLAND 


UNITED STATES BRANCH RICHARD D. HARVEY 
92 WILLIAM STREET, NEw YORK UNITED STATES MANAGER 











Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1581 





COMBINED STATEMENT 


- - - $250,000.08 
— - - - 959,818.90 
Surplus to Policy Holders 631,728.12 


FA. nore Prest. 
ADAM BENUS, Secy, 
F.C. BARTON, "Asst. Secy 
R. B. HEATON, State Act. 














LOST POLICY 








*SECURIT Yx 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 36 years of successful business experience, and is now doing business in 
Towa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the agent, because in addition to 
writing a general business, it accepts practically all classes of farin risks. 


We want ents in the above states, and would appreciate 
ng from agents desiring to represent us. 





CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pre- 
miums. No troublesome signatures to be 
obtained. Safer than putting, out a second 


licy. @ Designed b e Zimmerman. 

focal agents at Cincinnati, Si. Thousands 
been used. 

'¥-y 5006 


$75 $1.86 ry He i 2 $20 #0 


THE NATIONAL AL UNDERWRITER 
Chicago Indianapolis NewYork  Cinciameti 











JAMES W. BOLLINGER, Pres. E. E. SOENKE, Secy. 
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THE MISSOURI VALLEY 
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PLAN FOR THE IOWA MEETING 














Local Agents Will Hold Their Annual 
Convention in Des Moines 
on June 6 


The lowa Association of Insurance 
Agents has decided on June 6 as the 
date of the annual convention to be held 
at Des Moines. Undoubtedly there will 
be a large attendance as the officers are 
preparing for an excellent program. 
Owing to the unusual interest this year 
in the activities of the organization, 
both state and national, the agents are 
alert and loyal: to their organization. 
Eugene Walsh of Davenport, president 
of the lowa association, is vice-presi- 
dent of the National association. 
Mr. Walsh is one of the big local 
agents of the country. P. J. Clancy of 
Des Moines is secretary and treasurer. 


Mr. Clancy is a local agent of 
the finest brand and has done much 
jor the cause. The vice-presidents 
are L. J. Duke of Waterloo, E. 


H. Bulock of Des Moines, W. A. 
Scherfe of Fort Madison, and Mylo 
Whipple of Cedar Rapids. The Iowa 
association has been very active in its 
efforts to benefit the local men of the 
state along legislative lines and in 
other directions. 

Secretary Clancy says, “We expect to 
have President E. M. Allen of the Na- 
tional association with us. He will be 
cne of the chief speakers. We are also 
trying to get T. A. Fleming, state fire 
marshal of Ohio, to appear on the pro- 
gram. Lieutenant-Governor Moore, Com- 
missioner Arthur Savage and L. H. 
Stubbs of Cedar Rapids will be othérs 
who will appear.” 


MISSOURI-KANSAS MEETING 


Members of the Blue Goose Hold An- 
nual Rally—State Fire Prevention 
Gathering 


KANSAS CITY, MO., April 29.— 
The annual meeting of the Missouri- 
Kansas Blue Goose was held today. 
The following officers were elected: 
W. O. Woodsmall, Fire Association, 
most loyal gander; E. M. Schoen, At- 
las, supervisor; Carl W. Trapp, Spring- 
field, custodian; George Webb, National 
Fire, guardian; J. D. Updegraff, Royal, 
keeper of golden goose egg; M. W. 
Van Valkenberg, L. & L. & G, 
wielder of goose quill; delegate for 
two years to the grand nest, O. W. 


Doling. Three candidates were init- 
lated. The active membership now 
numbers 154. 

The evening’s entertainment con- 


sisted of dancing, cards and dinner. 
Col. F. L. Travis, superintendent of 
surance in Kansas, was a visitor at 
the meeting on Tuesday morning. 

The Missouri Fire Prevention Asso- 
ciation held its semi-annual meeting. 
President Kit Wilson of the Firemen’s 
presided. The report of the activities 
of the last six months was very favor- 
able. Col. Travis and Luther Bailey of 
Topeka addressed the meeting. Col. 
Travis spoke of the work that is being 
done in Kansas toward their reduction 
ot fire hazard and his remarks elicited 
much interest. Mr. Bailey made a few 
observations on the inadvisability of 
State insurance. The following men 
were elected to membership: Chas. 
Brough, New York Underwriters, and 
C. T. McCaffrey, Home of New York. 





Surcharge in Iowa 


DES MOINES, April 29—Now that the 
Smoke of the recent Iowa legislature has 
cleared away, a curious situation exists 
anent the surcharge of 10 percent. The 
nouse almost unanimously instructed the 
attorney-general to investigate the so- 
called “robbery” of Iowans of over $700,- 
900 by this surcharge and then by an 
overwhelming vote defeated the bill to 


would have given the commissioner the 


right to have ordered the removal of 
this surcharge. In other words, the 
house deliberately defeated itself. 
Commissioner Savage is getting many 
requests for some action looking toward 
the removal of this surcharge and he is 
pointing out that the defeat of the anti- 
discrimination law has rendered him 
powerless. 

“As nearly as I can tell from a general 
view of the situation, the only states 
which were free from this ten percent 
surcharge were those having rating bu- 
reaus,”’ said the commissioner. “In states 
in which the commissioner has super- 
vision of fire insurance rates, the request 
of the companies to add a 10 percent 
surcharge was refused. In Iowa, this 
right of the commissioner was taken 
away two years ago and the recent as- 
sembly refused to give it back. As the 
situation now stands in lowa, a com- 
bination in contravention of the Blan- 
chard anticompact law must be proved. 
This the attorney-general must try to 
do under the terms of the Hiller reso- 
lution, which asks for an investigation 
of the fire companies doing business in 
the state. Should such a combination be 
shown, it is possible some action might 
be taken. “The defeat of the anti- 
discrimination bill will cost the premium 
payers of Iowa not far from $1,000,000 
this coming year.” 


Start Writing Reinsurance 

DES MOINES, IA., April 29—The or- 
ganization of the National Reserve In- 
surance Company of Dubuque has been 
completed and the concern is now writ- 
ing reinsurance. The management is 
practically the same as the Dubuque Fire 
& Marine. The stock was oversubscribed 
and some time was required to adjust 
the over subscription. 





Missouri Notes 


J. M. Hill of Warrensburg, Mo., has 
sold his agency to Hugh Shackleford. 
The Western of Pittsburgh will shortly 
enter Massachusetts. 


Vice-President Robe Bird of the Mil- 
waukee Mechanics is in St. Louis this 
week looking ovér the situation in that 
city. 

W. P. Kinkel, associated with the Kin- 
kel Agency at Hutchinson, Kan., has 
purchased the May Abstract Company. 
The abstract business will be run sepa- 
rate from the insurance business. 


The Union Automobile and the Union 
Fire of Lincoln, Neb., have applied for 
admission to North Dakota. 








NORTHWEST=RN STATES 




















WILL BUY WESTERN AGENCY 


Want fire and allied insurance agency 
earning over $1,500.00 commissions annu- 
ally, in mountain states or farther west. 
Am experienced insurance man and will 
consider half-interest. Address 45-1, care 
The National Underwriter. 








POLICY MORE CONSERVATIVE 


Companies Are Not Writing so Heavily 
in the Brush Region in the 
Northwest 


MINNEAPOLIS, MINN., April 30— 
Field men here say that the majority 
of companies will be more conservative 
in writing in the so-called forest or 
brush region in the northern section of 
the state following the disaster of last 
October. There are very few com- 
panies that will decline to write entirely 
in that zone, but until conditions be- 
come more settled and the brush and 
forest fire hazard is greatly reduced, 
lines undoubtedly will be kept down. 
It is thought that Cloquet and Moose 
Lake will be built up better than ever. 
Companies writing on logs, poles and 
ties in the woods do not seem to have | 
changed their policy very much from 
what was pursued heretofore. They | 
are taking on new business, renewing 
former lines there without material | 
change. The companies writing farm | 
property in the northern section hope | 
that there will be a rate differential 
allowed to provide for the extra hazard. 
Unless this is done very few companies 
will continue to write this class. They | 
find that the business is not profitable | 
at the same rates as in other parts of 
the state. The field men have not gone 
over this section yet this spring but are 
pursuing a waiting policy until warmer 
weather sets in, when undoubtedly sur- | 





| noon 





veys will be made by almost all the 
field forces. 


New Rule at St. Paul 


ST. PAUL, MINN., April 29.—The St. 
Paul local agents are endeavoring to 
check inroads on their business by Min- 
reapolis agents. The St. Paul Insurance 
Exchange has promulgated a rule to the 
effect that any member having knowl- 
edge of a company permitting a non- 
resident agent to write fire or tornado 
on property in St. Paul, with certain 
exceptions, shall report the transaction 
to the secretary, giving full particulars. 
After verification the members are to 
cease writing business for the company 
against which charges are filed during 
a period of 30 days for the first offense, 
60 for the second and 90 for any other 
offense. The new rule is to be in effect 
after May 1, 


Cloquet Lumber Suits 


DULUTH, MINN., April 30.—Suit 
against 18 insurance companies which 
have refused to pay losses amounting to 
$125.000 under binders on property of 
the Cloquet Lumber Company, destroyed 
by the forest fires of Oct. 12, was insti- 
tuted by the lumber company in the 
district court. These binders were re- 
auested by telephone late in the after- 
of the 12th, when the fire was 
sweeping down upon Cloquet from Du- 
luth agents, and naturally the com- 
panies will resist payment of any such 
claims. 


Minnesota Measures 

The Minnesota legislature passed 
House Bill 316, relating to the platoon 
system in salvage companies. 

This was a labor measure and in com- 
mittee the salvage corporation officials 
practically agreed with the representa- 
tives of labor that the only objection 
to the bill was lack of funds to finance 





GEO. R. DAVIES, Manager 
L. M. STEPHENS, Asst. Manager 





Allemannia Fire Insurance Company 
National-Ben Franklin Insurance Company 











PITTSBURG UNDERWRITERS 


Commonwealth Bldg., Pittsburgh, Pa. 


UNDERWRITTEN BY 





Superior Fire Insurance Company 
Republic Fire Insurance Company 


ALL OF PITTSBURGH, PA. 


Combined Capital, $1,800,000 
Surplus to Policyholders, $3,899,135 


FRANK D. YOUNG, Columbus, Ohio, State Agent for Ohio 
H. C. UPHAM, Msgr., Indianapolis, Ind. 
ELIEL & LOEB COMPANY, General Agents for Illinois and Indiana 
FISH & SCHULKAMP, Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 


Assets, $9,911,358 











‘FRED. S. JAMES 


CARROLL L. De WITT 


Chicago 


GEO. W. BLOSSOM 


United States Managers 


Agency Superintendents 


123 William Street 
New York 


WM. A. BLODGETT 


FRED. S. JAMES & CO. 


General Fire Insurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. Organized 1807 


P. A. COSGROVE 


San Francisco 
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THREE SCORE YEARS AND TEN—A LONG 
AND HONOURABLE RECORD 


THE WESTERN INSURANCE COMPANY 


OF PITTSBURGH 


THE OLDEST FIRE INSURANCE COMPANY WEST OF THE ALLEGHANY MOUNTAINS 


JOHN D. MILLER, Secretary and Treasurer 


1919 











reestablish a state rating bureau which 














































































































Insurance Commissioner A. L. Welch, 
which are being prepared for the an- 
nual report. This is the biggest busi- 
ness of any year from 1915, inclusive. 
The amount of premiums paid in 1918 
was $860,648.06; losses incurred, $193,- 
815.25, and losses paid were $193,723.71. 
The loss ratio for the whole was 23 
per cent, which is the smallest of any 
year. In 1915 the loss ratio was 150 
per cent, when in that year premiums 
paid were $544,952.67; losses incurred, 
$818,530.06, and losses paid were $759, 
876.88. The loss ratios for the years 
1916 and 1917 were 93 per cent and 86 
per cent, respectively. 


State Hail Fund 


The showing for 1918 is exception- 
ally optimistic, compared with that of 
1915. This may be interesting from 
the fact that the state, by an act of the 
last legislature, will go into the hail 


and relatives in Indiana and Texas, he 
expects to again take up his duties in 
the automobile department of the same 
company. 

Because the trial court erred in re- 
fusing to charge jury on the issue of 
total loss as requested by the defend- 
ant insurance company and because the 
court allowed interest dating from the 
date of the fire instead of from sixty 
days after furnishing of proof of loss, 
the Supreme Court of Texas reversed 
and remanded for another trial the case 
of Fire Association vs. Joe Strayhorn, 
from Scurry county. The Court of Civil 
Appeals, which had affirmed the judg- 
ment of the District Court, is also re- 








WILL BUY GOOD AGENCY 


Wish to purchase established agency in Cali- 
fornia. Must earn commissions of $2500 or 
over per year. Give full particulars first letter. 
Address 43-G, care The National Underwriter. 



































Society of Canton, Ltd., is also planning 
to enter that state. 


Southern Notes 


Godfrey Cheshire has been appointed 
special agent of the North Carolina 
Home of Raleigh. Before entering mili- 
tary service he was connected with the 
North Carolina Rating & Inspection Bu- 
reau for some years and was stamping 
clerk for the bureau for about two years. 

Manager Sinclair of the North British 
& Mercantile and United States Manager 
Shallcross have been in Atlanta, Ga., and 
called into conference special agents of 
the allied companies. It is understood 
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the Home Fire have been printed. A 
feature of the latter, aside from the ex- 
cellent condition in which the company 
is found to be, financially speaking, is 
the comment made by the examiners 
concerning the character of the invest- 
ments in which the company has placed 
its surplus funds. 
Good Investments 


“These investments,” say the exam- 
iners, “are and have been managed with 
unusual conservatism and _ ability.” 
Further, “the close knowledge of the 





ANTED—Girl with experi- 


ence as policy clerk and sten- 
ographer by Home Office of Chicago 
Fire Insurance Company. Good opportunity. 


Associated Industries Fire Ins. Co. 
226 So. La Salle St., Chicago 





OKLAHOMA STATE AGENT 


The American of Newark is desirous of se- 
ccessful field 


ger, Ame- 
rican Insurance Company, Rockfcrd, Illinois. 
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Great Lakes 


Jusurance Company 
Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
C. Mack, Managing Underwriter 


CASH CAPITAL - - - - $200,000.00 
SURPLUS TO POLICY HOLDERS $323,174.71 
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LIGHTNING RODS 





St. Louis Lightning Rod Company 
DeKalb and Trudeau Streets 
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ST. LOUIS, MO. 












Capital and Surplus, $350,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 
















AUTOMOBILE INSURANCE In All Its Branches 
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THEFT 
FULL COVERAGE 





ROLLINS BURDICK HUNTER CO., General Agents, Chicago 
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true condition of the various corpora- 
tions, possessed by the officers and di- 
rectors of the Home Fire, has been 
utilized to the distinct advantage of the 
latter company, as is evidenced by the 
large, investment profits it has real- 


The local companies have never been 
more thoroughly examined and it has 
peen the effort of Mr. Wells to make 
constructive criticism where needed. 
In some cases better methods of keep- 
ing accounts have been recommended 
and installed, and assets have been 
carefully checked. In some cases cer- 
tain assets were disposed of, when held 
not to be suitable for insurance invest- 
ment purposes. 





Fishback Scores Field Man 


Commissioner Fishback of the state of 
Washington is considerably exercised 
because the legislature did not pass a 
state fire marshal law. Mr. Fishback 
says that petty politics entered in and 
defeated the measure. He claims that a 
fire insurance special agent who had 
been elected to the state senate was 
largely responsible for the defeat of the 
bill. Mr. Fishback says as to this spe- 
cial agent, ‘““He had proven himself faith- 
less to the pledges which he had made to 
his constituents. He was so narrow 
minded that in order to defeat other 
insurance legislation he was willing to 
sacrifice practically every other insur- 
ance measure that came up.” 





Wyoming Collections Big 


CHEYENNE, WYO., April 29.—Annual 
premiums collected in Wyoming have 
passed the $2,500,000 mark for the first 
time. 

The report of the business transacted 
in Wyoming during 1918, made public 
here today by Commissioner Robert B. 
Forsyth, shows that the past year was 
by far the biggest in the history of the 
state. The aggregate of all the premiums 


high water mark was established in 1917, 
when $2,306,161.95 was paid in. This 
gives a clear gain of $318,592.78 for the 
past year. Losses paid during the year 
aggregated $1,177,181.81, as compared 
with $1,003,585, a gain of $173,696.81. 
Following was the way in which the 
1918 business was split up among the 
different classes of companies, associa- 


tions and societies: 

Premiums Losses 
PEG. caswenesseens $ 961,266.70 $430,328.91 
Miscellaneous .... 219,571.63 65,365.60 
Mutual hail...... 27,392.87 40,668.10 
Mutual assm’t fire 2,133.63 1,566.37 


The loss ratio was 32 percent. 





Business Is Big 


CHEYENNE, WYO., April 29.—So far 
this year the Wyoming department has 
collected $72,000 in fees. Last year a 
total of $66,000 was collected. Thus, 
with 1919 only one-third gone, and with 
the receipts for the four months already 
greater than those for any other twelve 





months, this year will show an unprece- 
dented increase in the insurance business 
in Wyoming. It will also tend to prove 
the wisdom of the 1919 legislature in 
creating a separate insurance depart- 
ment and theréby permitting the ade- 
quate handling of an industry which is 
now paying so much into the state 
treasury. 





Tokio F. & M. Appointments 


Cc. D. Cobb & Co. of Denver, Colo., 
have been appointed general agents of 


{ the Tokio Marine & Fire for Denver and 


Colorado. D. V. Sholes have been ap- 
pointed agents of the company at Omaha, 
Neb. 





Houghton in New Job 


Frank T. Houghton, who recently re- 
signed as deputy insurance commissioner 
of Washington, has now taken his seat 
as home office manager of the North- 
western Mutual Fire of Seattle. Mr. 
Houghton was formerly cashier in the 





received was $2,624,754.73. The previous 


the last ten years has been with the 
insurance commissioner. 





Major M. A. White, president of the 


City of New York and New York Plate , 


Glass Company, has gone to the Pacific 
Coast. President White will visit Pasa- 
dena, San Diego and all the important 
cities on the coast as far north as Van- 
couver, returning the way of Spokane 
and Minneapolis. 








NEWS FROM THE EAST 




















NEW YORK STATE PROSPECTS 





Speculation Is Rife as to the Secre- 
taryship of the Field Men’s 
Association 





NEW YORK, April 30.—F. M. Crit- 
tenden of the Hanover, and George E. 
Condon of the Fire Association, are 
among the New York State field men 
mentioned as possessing the qualities 
required to successfully fill the secre- 
taryship of the Underwriters Associa- 
tion of New York state, vacant through 
the retirement of Ralph G. Potter, though 
it is not known whether either could be 
induced to change his present comfort- 
able connection to take on the trials 
and tribulations inseparable from the 
state association office. 

The New York state committee of 
the Eastern Union, which has the 
selection of a secretary in charge, has 
no particular candidate in mind, it is 
understood, although the list of possi- 
bilities is being very carefully reviewed. 
No haste will be observed in the matter, 
the committee being determined that 
when a choice is finally made, it will 
be that of a man of such superior at- 





tainment, that he will command the 








unqualified support of all interested 
parties. 

Had the measure proposed by the 
New York department a month or two 
ago, requiring one central rate-making 
body for the state—become a law, it 
was the thought of company managers 
to place the work in the hands of Willis 
O. Robb, manager of the New York 
Fire Insurance Exchange; the other 


bureaus of the state—Underwriters 
Association of New York, Suburban 
Fire Insurance Exchange, and the 


Buffalo Board—to rate their particular 
fields under his general supervision. 
The bill failed of enactment, or rather 
was never offered in the legislature, 
though it may be another year, after 
a number of its provisions have been 
materially modified. 


NORTH BRITISH RECEPTION 


A “Welcome Home” reception was ten- 
dered employes.of the North British & 
Mercantile and associated companies 
Thursday evening. About 1,000 persons 
in all were present. Assistant United 
States Manager C. R. Perkins served as 
master of ceremonies, and had as his 
assistants a number of the department 
heads from the office. In all 109 em- 
ployes of the North British entered the 
military service of the country, the ma- 
jority of them eventually getting to 
France in time to participate in the final 
struggle with the Huns. 


TOKIO’S FIGURES 


General Agent J. A. Kelsey of the To- 
kio, in sending agents of the company 
a copy of its United States branch state- 
ment as if Dec. 31 last, says: “We take 
particular pleasure in handing you a 
card showing the funds held in the 
United States by the Tokio Marine & 
Fire. The best evidence that we can 
furnish you of the strength of the Tokio 
and its confidence in the future develop- 
ment of its business in the United States 
lies in the fact that the company has 





in this country assets in excess of $3,000,- 
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000 and a net surplus over all liabilities 
amounting to $2,250,000. Considering that 
the company has been entered in this 
country for a comparatively short pe- 
riod, the showing is rather a remark- 
able one and warrants you in offering 
its policies with the feeling that no bet- 
ter indemnity can be furnished by any 
other company.” 


NO ADDITIONAL CHANGES 


It is unlikely that the death of F. H. 
Stevens, who was senior member of the 
firm of Stevens-Brush & Co., managers 
at Boston for the North British and the 
Pennsylvania, will be followed by any 
radical change at that point. Mr. Brush 
has been virtually out of business life 
for some time, the active direction of 
the firm’s affairs being in the hands of 
the junior member of the firm, H. W. 
Gilman, who has proved himself a man 
of superior attainments. 

The late passing of Frank H. Batti- 
lana, special agent for the Pennsylvania 
in Massachusetts and Rhode Island, cre- 
ates a field vacancy that will be filled, 
for some time, the active direction of 
the company in the territory named 
being well established and under proper 
regulation. 





Organize New Marine Agency 


Vice-President and General Manager 
Robert Jones, Treasurer Lyman B, Whit- 
aker and Assistant Treasurer H. L. 
Rogers have resigned from the Trans- 
Marine Underwriting Agency in New 
York and organized the Oceanic Marine 
Agency. The Washington Marine, which 
has been under the management of the 
Trans-Marine Agency, goes with the new 
contingent. The Trans-Marine' con- 
tinues as manager of the Importers & 
Exporters. It is understood that other 
companies will be added to the office of 
the Oceanic. 





Inspections of Maryland Towns 


The Fire Prevention Society of Mary- 
land, Delaware and the District of 
Columbia, an organization of field men, 
inspected Westminster, Md., last week 
and were accorded hearty cooperation by 
the mayor and city council. A get-to- 
gether meeting was held following the 


in sixty days. A total of 115 risks were 
inspected. The society is endeavoring 
to have the city adopt the National 
Board fire ordinances. Annapolis, Md., 
was also reinspected last week, follow- 
ing the first inspection held in Febru- 
ary. Conditions were found to be con- 
siderably improved. 





To Campaign in Alabama 


K. W. Rieke, field representative of 
National Association of Insurance 
Agents, has completed his organization 
work in Maryland and will now give his 
attention to Alabama. J. A. Duekworth 
of Tuskaloosa, Ala., is president of the 
Alabama association and will accom- 
pany Mr. Rieke on his trip thorugh the 
state. 





Factory Association Holds Meeting 


NEW YORK, April 29.—At the annual 
meeting of the Factory Association, held 
here last week, Charles G. Smith, now 
president of the Great American, who 
was second manager of the company, 
gave some very interesting revelations 
of the early days of the association. 
Clarence A. Ludlum, vice-president of the 
Home, spoke very forcefully on the work 
of the association to its member com- 
panies and the results it had achieved. 
Charles J. Holman, assistant manager of 
the Commercial Union, gave a talk in the 
nature of a farewell, as he goes to the 
Pacific Coast soon, where he will become 
president of the California Insurance and 
manager of the Pacific Coast department 
of the Commercial Union. 





Eastern Notes 


William Bower, Jr., will become man- 
ager May 1 of the New Jersey branch of 
the Central Fire Office, Inc. Mr. Bower, 
who has just returned from service over- 
seas, was formerly counterman in charge 
of the New York office of Lockwood Bros. 





special agent of the local automobile 
department at New York of the Ameri- 
can Eagle. He has had 12 years insur- 
ance experience in casualty and fire 
home office and agency work, and enjoys 
a wide acquaintance among brokers. 
At the recent annual meeting of the 
District of Columbia Association of In- 
surance Agents the following officers 
were elected: T. P. Boland, president; 
Perry O. Birge and Thomas J. D. Lash- 
mutt, vice-presidents; Edgar K, Lagg, 
Jr., secretary, and Morris Simon, treas- 
urer. 





Pennsylvania Notes 


The American National Fire of Colum- 
bus, Ohio, has been elected a member 
of the Philadelphia Fire Underwriters’ 
Association. 

Commissioner Thomas B. Donaldson of 
Pennsylvania this week asked the at- 
torney general’s department whether or 
not he has the right to approve the 
change of name of a domestic company. 
Under Pennsylvania law he has not the 
right to use his discretion in this mat- 
ter directly, Deputy Attorney General 
William M. Hargest advised him, al- 
though he really has the final word, for 
no change would be made without con- 
sultation with him. The secretary of 
the state alone has the power. 


VALUE OF APPRAISALS 
OUTLINED BY THOMAS 


(CONTINUED FROM PAGE 2) 


martial the facts. He cannot exhibit 
complete information concerning the 
risk before the fire occurred. Under 
the terms of the policy contract, Mr. 
Thomas said, the assured agrees to 
prepare an inventory showing values at 
the time of purchase and also to fur- 
nish verified plans of the building, fix- 
tures and machinery, if demanded. In 





Harry A. Markus has been appointed 


other words, if the amount of the claim 
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OHIO UNDERWRITERS MUTUAL FIRE INS. CO. 


Cash Surplus Over $50,000.00 


VAN WERT 
OHIO 


C. M. PURMORT, Secretary 






appears unreasonable the assured must 
justify his figures and if a dispute arises 
that cannot be settled an appraiser is 
called in. 


Details of Appraisal 


Mr. Thomas explafhed in detail the 
steps taken in making an appraisal. 
The appraisal company first makes a 
plat plan similar to those shown on 
the maps. The cost of materials is then 
estimated and the costs computed by a 
beginning at the bottom. The cost of 
the -excavation, foundation, timber, 
flooring, windows, doors, painting, etc., 
is placed in one class. Machinery 
comes under a separate heading known 
as the mechanical appraisal. Productive 
machinery is considered separately 
from unusued machinery which is usu- 
ally listed at the liquidation value. De- 
tailed information is given concerning 
active machinery so that in the event 
the plant is destroyed the appraisal 
shows the productivity of the machine, 
serial number, date of purchase, etc. 


Costs Not Known in Advance 


Mr. Thomas said that an appraiser 
should not see what machinery costs 
before submitting his estimate. The 
purchase records of a company are of 
value only as they show the original 
cost. Some idea of the scope of an 
appraisal may be obtained when it is 
known that in appraising machinery all 
machinery accessories such as pulleys, 
belts, etc., are listed and passed upon. 
Another classification includes trucks, 
scales, transmissions, etc. Tools are 
listed. Perishable tools are placed in 
a separate classification. The life of 
a perishable tool is usually two years. 
Motors, steam power plants or electric 
power plants each appear under a sep- 
arate heading. 

Shows Details of Risk 

In the preparation of a general form 

a rider form is usually attached showing 


the amount of values and stock, and an 
average rate established. Mr. Thomas 











said that this rate is very often too low 
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It is the Age of the Specialist. 


The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 








Our insurance covers Fire, Theft, Public Liability and Property 
Damage in one Policy. 


Cars listing $ 500.00 or under, $ 8.70 
Cars listing 1,000.00 or under, 15.00 


Live agents wanted in Wisconsin. Good commissions. 


The Badger State Limited Mutual Auto Ins. Co. 


RHINELANDER, WISCONSIN. 
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GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
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Indiana Mutual Automobile Insurance Company 
LA PORTE, INDIANA 
We specialize on Automobile Insurance (full coverage). 
If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 
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where there is no appraisal. The details 
of the risk are not apparent. For in- 
stance, the appraisal will often show the 
existence of gasolene tanks and other 
special hazards that the ordinary in- 
spection does not reveal. Mr. Thomas 
said that a loss amounting to as high as 
$15,000 often requires two or three weeks 
time for adjustment and there is delay 
while additional information is secured. 
Oftentimes a loss is apparently settled 
and then additional information is called 
for. An appraisal eliminates this delay 
entirely. 


Value of Dismantled Plants 


Following Mr. Thomas’ talk Arthur 
Fuchs, one of the chief inspectors of 
the Lloyd-Thomas Co. answered ques- 
tions. One of the questions that was 
generally interesting was the query con- 
eerning partially dismantled plants. A 
number of concerns expanded during the 
time the war was on, increased their 
output and enlarged their plants. A 
return to a peace basis eliminates the 
necessity for the large quarters and a 
portion of many factories is today inac- 
tive. Mr. Thomas said that a survey of 
such a plant would establish first the 
replacement value and then the liquida- 
tion value. There are two values to 
every property—first, the replacement 
value and then the final figures. 


Appraising Machinery 


Mr. Thomas said that one of the main 
eauses of dispute is the inability of the 
assured to agree with the adjuster over 
the value of machinery. In cases of this 
kind the existence of an appraisal proves 
to be most important. In valuing ma- 
chinery an appraisal company includes 
in its report the serial number of the ma- 
chine, whether or not it was purchased 
from the manufacturers direct or bought 
second hand; in brief a complete history 
of the machine from the time it left the 
factory is given. It is also shown 
whether the machine is doing the proper 
kind of work. For instance, if a fine 
lathe is being used for coarse work it 
is at once apparent that there is some- 
thing the matter with the machine. It 
is not 100 percent efficient. Again there 
are some types of machines such as 
those used in watch factories and in the 


manufacturing of other delicate parts. 


that can depreciate only toa certain point 





and then become useless. Some machines 
can depreciate only down to 90 percent. 
Others, such as those used in brick yards 
or very coarse and heavy work, may be 
made to depreciate down to 25 percent. 

Mr. Thomas said that since the war 
started the presence of the manufactur- 
ing hazard has become more marked. 
That is, in manufacturing certain pro- 
ducts the process serves to deteriorate 
the risk rather rapidly. Perhaps the 
manufacturing process results in fumes 
arising which have decaying effect upon 
steel and wood. In other cases very 
heavy machinery is used which rattles 
and jars the building, causing a rapid 
deterioration. While the war was on 
and all manufacturers were speeded up 
to the highest point this was an im- 
portant factor to reckon with in esti- 
mating depreciation. Previously apprais- 
ers had not given it sufficient attention. 
Its importance has now been emphasized 
and while the speeding process has been 
greatly lessened the hazards in the man- 
ufacturing process as related to ap- 
praisals will in the future be given more 
serious consideration. 








CHANGES IN THE FIELD 
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ergy and ability. He will secure his in- 
active order in about thirty days and 
will then be at liberty to take up his 
duties with the National Liberty in IIli- 
nois. 





H. A. Davidson 


H. A. Davidson of Minneapolis, state 
agent of the Sun and Patriotic in Min- 
nesota and North Dakota, has resigned 
to travel for the Hedwall-Sundberg 
general agency of Minneapolis. 


L. G. Farmer 


L. G. Farmer of Fargo, N. D., state 
agent of the Great American, will move 
to Milwaukee to become special agent 
of the London & Lancashire and the 





Orient, being associated with State 


Agent Carl Hilbert. Mr. Farmer was 
formerly a local agent at Colorado 
Springs, Colo., and then traveled for 
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A. W. Jost, who formerly was with 
the Illinois Inspection Bureau and later 
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chief examiners in the old western de- 
partment at Chicago. He is a very 
capable young man. 





T. K. Everson of Chinook, Mont., is 
starting in the insurance business. 
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lines and unusual forms of insurance in best Am 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 











Conservative and Careful 
Managemeut 


AGENTS WANTED 


Address Home Office. 





THE LARGEST AND 
HOME OFFICE - - 








Insurance Exchange, Chicago, Ill, 
. SCOTT RUTLEDGE, President 4, A. BENSON, Treasurer W.A. RUTLEDGE, Secretary Columbiana County 
Dayton Mutual Fire esMETLAL Mutual Fire Ins. Co. 
Insurance Co., °outo GPR ANCE! Lisbon, O. 
B. C. COLEMAN, Secy. RAN To: _ 


LOWEST PRICED HAIL INSURANCE ASSOCIATION 
IN THE WORLD. INSURES GROWING CROPS 








Wm. Hostetter, Sec. and Treas. 


Ohio’s oldest company doing a 
general business. . 

Our contracts have been good for 
three fourths of a century and are 


- DES MOINES, IOWA still good. 























Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters « 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 





E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance = $8,918.528.00 
Total Assets 472,284.09 





. HAMILTON, OHIO An Agency Company 
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HOME OFFICE, PIERCE, BUILDING 


Str. LOUIS 


CHAS. W. DISBROW, PRESIDENT 





“All Kinds of Insurance on Automobiles” 

















IN THE MOTOR FIELD | 
_— 
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Automobile 


NEARE, 





Agents, 





Attention ! 


THE GENERAL AGENCY OF 


GIBBS & LENT 


CINCINNATI 


“The Office with the Quick Service™ 
Handles eight companies for automobile, fire, theft and transportation 
insurance and has an agency organization, with first class special 
agents and adjusters’ 
Prompt correspondence with agents, quick adjustments and settlements. Only 


service, in fourteen states. 


high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 





floater, transportation floater and traveling salesmen floater insurance. 











Peninsular Fire Insurance Company 


HOME OFFICE 


SAGINAW, MICHIGAN 


Will write general classification with special service and something new for farm insurance. 


ested. . . 


COLON C. LILLIE, 


COMFORT A. TYLER, Vice-President 


EXECUTIVE OFFICE 
GRAND RAPIDS, MICHIGAN 


Salesmen who oan present a high grade proposition convincingly will be inter- 
A Michigan company—organized, owned and managed by Michigan men. 


President 
J. FLOYD IRISH, Managing Underwriter 











JOHN W. ZUBER, President 


Its Name Indicates Its Character. 


American National Fire Insurance 


COLUMBUS, 
OHIO 


Company 
Capital $500,000 


JOHN A. DODD, Secretary 


Progressive, Yet Conservative. 


Operating Along Sound Lines. 














1841 


Asurance (0. 


oF NEW HAVEN, CONNECTICUT. 


CASH CAPITAL, $ 1,000,000 


Western Department, 
WALTER D. WILLIAMS, Mgr. 


Rockford, Illinois 


TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


FIRE 
LIGHTNING 
EXPLOSION 
SELF-IGNITION 
TORNADO 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 
NEWYORK CHICAGO SAN FRANC SCO 








PREPARING AIRCRAFT RATES 





Several Companies Will Shortly Enter 
This Branch of Business—Bureau 
Collecting Data 





NEW YORK, April 30.—The auto- 
mobile committee of the National 
Workmen’s Compensation Bureau has 
commenced work on the formation of 
rates for insurance of aircraft risks, 
The rates that are being promulgated 
will provide for cover of public liabli- 
ity, property damage and collision haz- 
ards. Available data is limited, but 
tentative rates will be published for 
the benefit of such companies as desire 
to enter this branch of the business 
without delay. 

Casualty men are very much inter- 
ested in the form of coverage that the 
committee will submit, and what rates 
will be charged? Interest is centering 
upon the rates charged by the British 
companies through their recently 
formed syndicates. American under- 
writers regard them as too low con- 
sidering the many possibilities of loss, 
Through this syndicate the British 
companies offer protection against 
third party liability, including also lia- 
bility for property damage at the rate 
of one shilling per cent, the policy pro- 
viding for legal costs in addition to un- 
limited liability. While the methods 
pursued by the British companies will 
undoubtedly serve to provide Amer- 
ican companies with a basis for rate 
making, they will not be followed in 
their entirety as the demand in this 
country seems to be for full coverage 
and the rates that are framed will con- 
template this need. 


STUDY TITLE ABSTRACT PLAN 





Underwriters Looking into Proposal of 
Michigan Company Which Would 
Improve Theft Situation 





Automobile underwriters are show- 
ing an interest in the plans and _ pro- 
posals of the Automobile Abstract & 
Title Company of Chicago and De- 
troit. M. C. Hart, vice-president and 
general manager of the company, has 
laid his plans before a number of com- 
panies and expects to have them pre- 
sented at the meeting of the National 
Automobile Underwriters Conference 
this month. 

The company is organized to furnish 
abstracts of titles to automobiles just 
as title insurance or title guaranty 
companies in various large cities fur- 
nish guaranteed abstracts of titles to 
real estate. General adoption of the 
use of such abstracts would eliminate 
the market for stolen cars and there- 
fore eliminate professional car thieves. 
The use of such abstracts would not, 
of course, prevent joy riders from bor- 
rowing cars nor prevent thefts of ac- 
cessories and tires. Theft insurance 
would still be necessary even though 
the plans of the title company func- 
tioned 100 percent perfect. There 
would likewise still be need for locks 
to thwart joy riders. 

Any plan that would improve the theft 
Situation gets the ears of underwriters 
today for even the high rates now 
charged for theft coverage are not suffi- 
ciently high to make the business gen- 
erally profitable. In fact, things are S0 
bad in some _ cities that President 
Charles W. Disbrow of the American 
Automobile of St. Louis stated in the 
Automobile Insurance Number of The 
National Underwriter last week that if 
conditions continue to grow worse theft 
insurance will have to be discontinued 
altogether. 4 

Cc. L. Snyder, president of Automobile 
Abstract & Title Company, is the orlg- 
inator of the abstract forms and appli- 
cations that will be used. He has both 
patented and copyrighted these and 











turned them over to the company, 4 


May 1, 1919 





and sa’ 
Exa 


Original 
Second 


Total 
‘Exa 
Original! 
Lost Pi 


Total 


ll to: 


21 et ; 




























ance 
ough 
Func- 
‘here 
locks 


theft 
‘iters 
now 
suffi- 
gen- 
re so 
ident 
rican 
. the 
The 
at if 
theft 
inued 


obile 
orig- 
ippli- 
both 
and 
ly, 4 


May 1, 1919 


— 


THE NATIONAL UNDERWRITER 








— 


Shadow Premiums! 
Companies! 
Save the Taxes! 


The Government doesn’t want to 
gouge you on 


Lost Policies 


but can’t help it if you let agents 
cancel and rewrite. Supply them 
with Carey & Zimmerman’s 


Lost Policy 
Certificates 


and save the tax on the second policy. 


Example of duplicate tax: 
Prem. Tax 


Original POMGY: os bocce cessed $14.00 $0.14 
Beene FOR 6 ccccctesinses 9.50 10 


Total (to company)....... $14.00 $ .24 
‘Example of common sense: 


; ; Prem. Tax 
Original POley ..000<i6sccces $14.00 $0.14 
Lost Policy Certificate....... ..... wadee 


Total (to company)........ $14.00 $0.14 


Don’t pay taxes on premiums 
you never get! 


Besides the taxes on “shadow” 
premiums the Carey & Zimmerman 
Lost Policy Certificate saves 
agents and companies the following 
operations— 


Agents: 


1, Making out lost policy receipt 

2. Obtaining signature of insured 

3. Calculating earned and unearned 
premiums 

4. Entering cancellation on register 

5. Entering cancellation on account 
current 

6. Reporting cancellation 

7. Writing new policy 

8. Making daily report 

9. Entering on register 

0. Entering on account current 


Companies: 
llto20. Duplicating or checking all 
ten of the above operations 
2letseq. Writing letters or tearing 
hair to get things straight 


Why not save it all? 


Companies and Agents: Use 
the Carey & Zimmerman 
Lost Policy Certificate 


Printed on good paper 

Folds like a policy 

Files like a policy 

Record for Agent and Report for 
Company made with carbon (per- 
forated for separation). 

Assignment and cancellation blanks 
on back 


The Cost is low; here are the prices: 





Ee Se Pees 
a 1.80" 2:0005 5.66.00 
 Seapeeee 3.00 2,000... : 
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The National 
Underwriter 
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Wilom S__ 1362 Insurance Exchange Dutteabeler Bidg . 


Rough Notes Co. 


» Indianapolis, Ind. 
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Michigan corporation with authorized 
capital of a million. M. C. Hart, vice- 
president and general manager, has been 
an organizer of automobile clubs and 
business enterprises and is giving his 
attention to the establishment of the 
company. W. D. Redmond, secretary, 
was formerly secretary of the automo- 
bile license bureau of Detroit and will 
be head of the general offices and clear- 
ing house which the company plans to 
establish in Chicago. 

The plan of the company is to sell a 
title guaranty to the automobile owner 
at $2. Attached are several bills of sale 
in duplicate which may be used by the 
owner when he disposes of the car and 
the abstract of title thereto. The notary 
who legalizes these bills sends in the 
duplicate bill to the company for a fee 
of 50 cents, remitting the $1.50, remain- 
ing from the $2 fee charged for trans- 
fers to the title company. 

The working out of the plan would 
make .it possible for insurance compa- 
nies to locate stolen cars almost imme- 
diately and consequently effect their re- 
covery at a minimum of expense. AS 
soon as the public became educated to 
the necessity of having an abstract of 
title for each car purchased the market 
for stolen cars would disappear. This 
public education the company proposes 
to accomplish by means of advertising, 
cooperation from manufacturers and 
dealers, automobile clubs and insurance 
interests, and also by statutory enact- 
ments in various states. Bills which 
will require the use of such abstracts of 
titles have been prepared and introduced 
in some states. Secretaries of state 
would ‘benefit by the use of such ab- 
stracts and are showing a friendly inter- 
est in the plans. They see in the plana 
means of preventing the wholesale dodg- 
ing of license transfer taxes. 





Stocked In 36 Hours 


DES MOINES, IA., April 29—The 
Farmers Insurance Company of Rock 
Rapids claims to have set a new record 
in the organization of insurance concerns 
in lowa by selling its $100,000 in capital 
stock in 36 hours and without a cent of 
promotion evpense. The stock was 
taken up by friends of the organizers in 
Lyons county and vicinity. The new con- 
cern will write term insurance on auto- 
mobiles covering the hazards of fire, 
theft, lightning and: wind. The company 
will confine its business to lowa for the 
present. 


Situation at Cleveland 


There has been considerable disturb- 
ance in Cleveland over the action of the 
Automobile Club in that city arranging 
with non-conference companies to carry 
the insurance for members at less than 
the conference rates. For cars whose 
list price is $1,000 or less there is a de- 
duction of 10 percent and there are 
greater deductions for higher priced cars. 
lt is stated that there are three non- 
conference companies in the arrange- 
ment, one of them being the Northern 
Underwriters of the Jefferson Fire. The 
question of the anti-discrimination law 
comes into play, the issue being whether 
a company can grant lower rates to one 
set of men than another. 





Number of Cars Increased 


At the close of 1918 there were 5,945,- 
442 automobiles registered in the United 
States. It is now estimated that there 
are at least 6,300,000. The automobile 
registrations have increased at the rate 
of about 100,000 a month. New York led 
in 1918 with 453,588; Ohio followed with 
417,400; Illinois came next with 389,135; 
Pennsylvania was fourth with 370,110. 





Refining the Classes 


Automobile insurance men are inter- 
ested in the fact that liability rates are 
undergoing another revision at the hands 
of the automobile committees of the Na- 
tional Workmen’s Compensation Service 
Bureau. There has been some criticism 
of the recently established method of 
computing automobile premium rates. 
The chief complaints have been that the 
present system of basing the premium 
on the list price of the car is unfair to 
those who have increased the value of 
the machine by having a special coat of 
paint, wire wheels, luxurious upholstery 
or some other frill put on the car which 
often places the car in a higher class. 

Complaints against the system have 
come from owners who are on the divid- 
ing line. For example, a certain rate is 
charged on all cars costing less than 
$2,499. A car costing $2,500 would be in 
the class taking the next highest rate. 


- Inter-State Automobile 


Insurance Company 
ROCK RAPIDS, IOWA 





Cash Capital $200,000.00 





Assets Dec. 31, 1918 
$382,707.16 






The most attractive and easiest sell- 
ing automobile proposition inthe field 






This is the Company that is setting the 
pace with term coverage for automobiles 





Operating in Iowa, Minnesota, 
Nebraska, South Dakota and Kansas 






Home Office, Rock Rapids, Iowa 


N. Hampe, E. A. Tonne, 
President Secretary 





THE AUTO OWNER WANTS finco cnc cston we write it the way we de- 
THE AGENT WANTS THE SAME KIND 


That’s another reason 


| MID-WEST Wwienttehicansses ss J.B. HENDERSON, Secretory 








AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 


V.V.MOULTON, Sec’y.. F. P,. WRIGHT and F. A. WALL, Field Supt's. 








| GENERAL AGENTS WANTED | 





Automobile Insurance 





INDEMNITY MUTUAL MARINE AS- THE ROYAL EXCHANGE ASSURANCE 


SURANCE CO., LTD., OF LONDON, (Marine Dept.) OF LONDON, ENG. 
ENGLAND on ee 
Surplus United States Statement,$ 461,101 THE TOKIO MARINE AND FI 
Surplus Home Office Statement, 11,727,022 INSURANCE CO., i. +8 
OF TOKIO, JAP 
UNITED STATES LLOYDS, Ine., of (Marine Franks 


NEW YORK, N. Y. 


Surplus United States Statement, $ 562,916 
Surplus - see 


- $830,150 Surplus Home Office Statement, 7,433,611 


APPLETON & COX, Attorneys 
3 South William St. NEW YORK 
AN ATTRACTIVE PROPOSITION 





| GENERAL AGENTS WANTED 
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If a man should buy a $2,400 car and put 
$100 worth of frills on it, his car would 
be in the $2,500 class. On the other hand |' 
it would be possible to put over $600 
worth of accessories on an $1,800 ma- 
chine without raising the cost of the in- 
surance. It is evident that there must 
be a dividing line and the present rat- 
ing system is the best that has been 
worked out previous to this time. It is 
stated the bureau will produce a more 
refined classification as to car makes. 
Experience is being asked concerning 
loss ratios on the various kinds of cars. 
The extra cost of car due to purchase of 
frills does not increase the hazard. Some 
companies are ignoring the extras and 
base the rate on the net selling price of 
the regular car. 


Says Massachusetts Is Dumping 

BOSTON, MASS., April 28.—Col. W. D. 
Sohier, chairman of the Massachusetts 
Highway Commission, made a statement 
before the legislative committee on legal 
affairs that Massachusetts is the dump- 
ing ground for stolen automobiles, in 
advocating legislation designed to regu- 
late dealing in used cars. Col. Sohier 
believes traffic in stolen cars would be 
reduced if persons who sell used motor 
vehicles were compelled to notify the 
highway commission and the local chief 
of police four days before sale of a used 
machine, whiie dealers would be required 
to keep a record of all used cars pur- 
chased or sold by them or machines 
stored for the purpose of sale. 





California Automobile Figures 

Through a typographical error and a 
miscalculation, the figures of the auto- 
mobile insurance business Gone in 1918 
by the California Fire were given in- 
correctly on page 60 of the 1919 Auto- 
mobile Insurance Number of The Na- 
tional Underwriter. The premiums in 
1918 amounted to $236,374, being an in- 
crease of $80,608 over the previous year, 
instead of a decrease, as shown in the 
special issue. The losses amounted to 
$19,912 and the loss ratio to 38 percent, 
as was shown, 


Friends of A. H. Grupe, who recently 
resigned as special agent of the auto- 
mobile department of the Hartford to 
become superintendent of the automobile 
department of the Continental at its 
home office in New York, tendered him a 
farewell banquet at the Edgewater 
Beach Hotel in Chicago this week. 


AS SEEN FROM CHICAGO 
(CONTINUED FROM PAGE 6) 


elder, C. E. Dox, Fred S. James, 
Cc. A. Ludlum, Wm. S. Warren. 
Grievance—Geo. E. Haas, chairman; 


Cc. W. Higley; George M. Lovejoy, Phoe- 
nix, Ct.; P. D. McGregor, Queen; D. W. 
Redfield, Pennsylvania. 

Maps—C. R. Street, chairman; S. T. 
Collins, C. E. Dox, Sigfried Schwarz, 
Westchester; A. H. Wray, Com. Union. 

Membership — Thos. E. Gallagher, 
Aetna, chairman; E. J. Booth, Michigan 
F. & M.; Milton Dargan, Royal; A. F. 
Dean, Geo. E. Haas, J. M. and Wm. Hare, 
W. L. Steele. 

Patrol—W. B. Merkle, Western and 
Brit. Amer., chairman; B. G. Chapman, 
Jr., Amer. Cent.; J. C. Corbet. 

Press—W. L. Steele, chairman; Geo. E. 
Haas, W. B. Meikle. 

Publicity and Education—Geo. H. 
Batchelder, chairman; C. W. Higley, J. R. 
Wilbur, Continental. 

Traction—Ingram & Lerch, chairman; 
H. C. Eddy, T. E. Gallagher, J. M. and 
Wm. Hare, C. A. Ludlum. 

Uniform Forms—Jokn F. Stafford, 
chairman; A. F. Dean, Ingram & Lerch, 
Fred S. James, C. A. Ludlum. 

Tornado—W. B. Flickinger, North 
America, chairman; A. F. Dean, Geo. M. 
Lovejoy, C. A. Ludlum, Sigfried Schwarz, 
J. M. Thomas, Fire Association; J. R. 
Wilbur. 


‘H. A. Smith, C. R. Tuttle. 


\its charter amended to permit the writ- 


Ingram & Lerch, P. D. McGregor, C. R. 
Tuttle. 

Use and Occupancy Forms and Sched- 
ules—A. and J. H. Stoddart, New York 
Underwriters, chairman; A. F. Dean; Geo. 
W. Law, Geo. M. Lovejoy, H. E Rees, 


Jurisdiction of the Union Over Various 
Classes of Insurance—C. A. Ludlum, 
chairman; J. H. Carr, H. C. Eddy, P. D. 
McGregor, A. and J. H. Stoddart 
Committee on Arrangements—Milton 
Dargan, chairman; Dugan & Carr, C. D. 
Dunlop, Prov. Wash.; C. W. Higley, C. A, 
Ludlum, 

Economy in Publication and Distribu- 
tion of Inspection Reports—John Mar- 
shall, Jr., chairman; Dugan & Carr, Geo. 
M. Lovejoy, C. R. Street, J. M. Thomas. 


* *K & 
Fire Marshals’ Convention 

The 14th annual convention of the Fire 
Marshals’ Association of North America 
will be held at Toronto, Canada, August 
26-29. The program will be arranged 
under four main subjects, as follows: 
“Education,” “Fire Prevention as a Life 
Saver,” “Special Hazards” and “Coopera- 
tion.” 

T. Alfred Fleming, Columbus, Ohio, is 
president and John G. Gamber of Spring- 
field, Ill., secretary-treasurer. 


aber 
Springfield Writes Strike Insurance 


The Springfield has started to write 
riot and civil commotion insurance in 
connection with explosion policies. The 
western department is now fully equipped 
to serve its agents in this direction. 


ee ee 
To Write Civil Commotion 
The St. Paul Fire & Marine has had 


‘ing of explosion, riot and civil commo- 
tion insurance. 


* * xX 

George Morin, one of the chief exam- 
iners in the western office of the Fidel- 
ity-Phenix, has been chdsen as the dele- 
gate of the Association of Fire Insurance 
Examiners of Chicago to the annual 
meeting of the Fire Underwriters Uni- 
formity Association in Ottawa, Can., next 
week. 


* * * 
Frank P. Sheldon of Marsh & McLen- 
nan of Chicago, who has been seriously 
ill since early in February, is gradually 
recuperating and is able to take a short 
walk around his block every day. 


* * * 
The Oil Insurance Association of Chi- 
cago is moving its office to the eighth 
floor of the McKinlock building, 209 West 
Jackson boulevard. 


* * * 
Brummel Brothers were the first Chi- 
cago insurance office to report the 
amount of their Liberty loan subscrip- 
tion amounting to $4,150, to insurance 
headquarters. This includes office em- 
ployes as well as members of the firm. 
* * * 

W. A. Alexander & Co of Chicago have 
secured the sole agency of the Sterling 
Fire. 


* * * 

A. J. Sigmund, who has beén chief 
clerk in the Chicago office of the Mil- 
waukee Mechanics, has been appointed 
assistant Cook county manager. Man- 
ager Harry Fox makes this appointment 
jin recognition of Mr. Sigmund’s 20 years 
of service with the company in various 
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GETTING AND HOLDING ATTENTION 





| Dior executive of a large company 
voluntarily writes: 

“Have just spent two hours reading 
your automobile number and want to con- 
gratulate you upon it. I think it is the 
best special issue I have ever seen of an 
insurance paper. What I like about it is 
that it has so much good reading matter. 
Too many special issues are 90 percent 
advertising and nothing in the way of 
reading matter to carry the subscribers’ 
interest.” 

This is not the only voluntary commen- 
dation which has been received on the 
number, but it packs into a few words 
much that is worthy the consideration of 
company executives. 

“Subscribers’ Interest.” Advertising 
men can write pages on that one subject. 
Advertising in a publication that is in- 
teresting is worth several times what the 
same advertising would be in an unin- 
teresting publication. 

* * x 

The cover designs and colors of the 
Automobile Number were selected to get 
attention and the entire issue was pre- 
pared to hold attention. 

In this, as in all previous Automobile 
Insurance Numbers THE NationaL UN- 
DERWRITER kept the agent in mind 90 per- 
cent of the time. The issue contained 
some material that was for company men 
particularly, but the great bulk of it was 
for agents. 

In the preparation of material in our 
own offices and in the selection of con- 
tributors the agent was ever considered. 

* km 


The first four articles deal with the 
possibilities of the business, each article 
taking the subject from a different angle. 

Then for the men who really want to 
know the “inside” on rates are two ar- 
ticles, one on the new fire and theft sched- 
ule and the other on the new liability 
premiums. 

Three articles deal with the subject of 
automobile insurance advertising. This 
is one of the most interesting topics today 
for there is an advertising awakening in 
the insurance business just as in many 
other lines of business. 

Four articles explain successful solicit- 
ing methods. These describe plans that 
have been put to the test and not found 
wanting. These are not theoretical tre- 
atises. They contain ideas that can be put 
to work at good pay in any part of the 
country. 

The theft situation, the one other sub- 
ject of big interest at this time, is dealt 
with from the viewpoint of the under- 
writer, the adjuster and the Underwriters’ 
Laboratories, which has examined all 
locking devices. ; 

Other subjects included the proposed 





capacities. 


combination conference of fire and casu- 





THE KASKASKIA LIVE 





Central Actuarial Bureau—Fred S&. 
James, chairman; J. H. Carr, Hartford; 


Home Office: - « 





The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 


INCORPORATED 


STOCK INSURANCE CO. 





alty companies, loss adjustments, policy 
provisions that need clarification. Gettin 
agents interested, the prospects on the 
Pacific Coast, the possibilities of the busi. 
ness in the south and the present statys 
of automobile insurance among other lines 
of indemnity. 

* * 
Features for which Ture NatTIonat Uy. 
DERWRITER Automobile Insurance Number 
have become famous were not omitted— 
these include rate tables that relieve the 
local agent and the company rate checkers 
of much unnecessary arithmetic and show 
also at a glance the difference between 
the cost of insurance with and without 
approved locks and with and without ap. 
proved extinguishers; the statistical his. 
tory, showing premiums, losses, loss ratios 
and increases in premiums for five years 
past; and there was a new rate calendar— 
a table that makes the calculation of the 
age of a car a simple matter and shows 
exactly which class of rate should be 
used for fire and theft insurance. 

* * * 

The illustrations were more numeroys 
and probably better than in any previous 
issue. Many of them in themselves are 
soliciting documents that agents can take 
with them in canvassing for automobile 
insurance. The cartoons, which tell some 
stories more effectively than either photo 
graphs or words, are not space-fillers— 
each.one has a punch. These illustrations 
came from such photographers as Under. 
wood & Underwood, from men in the 
automobile insurance business, from com- 
pany bulletins and even from the movies, 
They were selected only with an idea of 
actually getting the best, no matter the 
source, 

* *k * 

While the issue shows an advance edi- 
torially and tyvographically in insvrance 
publishing it also shows a new inspiration 
in insurance advertising. On the covers 
are four color advertisements that dem- 
onstrate the ability of THe Nationa Un- 
DERWRITER to co-operate with advertisers 
in producing effective results. Inside there 
is one paticular adaptation of a company 
trade-mark which that institution plans 
now to adopt for automobile insurance 
signs for agents’ offices. This was sug- 
gested and prepared in THe National 
UNDERWRITER Office. There are four 
double-page advertisements—a new record 
in insurance publishing. One of these is 
a co-operative advertisement with half 
of the cost paid by the company and the 
other half distributed among four leading 
general agents. Another noteworthy 
double-page is that of a life insurance 
company which states that “complete cov- 
erage includes life insurance.” There are 
many other worthy-of-attention adver 
tisements. In producing them THe Na- 
TIONAL UNDERWRITER takes credit for be 
ing able either to follow instructions 
from lay-out men connected with home 
offices or being able to lay-out properly 
copy on which no instructions are given. 

The 1919 Automobile Insurance Num- 
ber of THE NATIONAL UNpERWRITER truly 
is a mile-stone in the road of insurance 
periodical progress. 





Alfred G. Dent, general manager of the 
Liverpool & London & Globe, and A. Dun- 
cun Reid, president of the Globe Indem 





* Shelbyville, Illinois 








nity, left Saturday for Los Angeles and 
San Francisco. 





HARMON J. WELLS, 





Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 


Secretary and General Manager 


Organized. owned and managed by Michigan men. Backed by 
the substantial interests of Michigan. 


and owners of livestock against death from any cause. 


AGENTS WANTED 


Insvring Michigan farmers 




















PEORIA, ILL. 


Western Live Stock Insurance Company 


CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Cennecficut, Rhode Island, Pennsylyia, Nerth Carolina, South Carolina, Obie, Indians, [linois, Wisconsin, lewa, Kanses, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 
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JOHN 
ON COMPENSATION FUNDS 


President of Maryland Casualty 
Gives Address Before National 
Chamber of Commerce 





DOES NOT MINCE WORDS 





Shows Why State Funds Are Utterly 
Inadequate for All Concerned— 
Not State Guaranteed 





ST. LOUIS, MO., Apr. 30.—At the 
meeting of the National Chamber of 
Commerce today John T. Stone, presi- 
dent of the Maryland Casualty, deliv- 
ered an address on “State Insurance 
Under Workmen’s Compensation 
laws.” He dealt with state insurance 
as affecting the four classes of inter- 
ests which are concerned, viz., the 
workmen themselves, the employers, 
the state itself and the stock insurance 
companies. He said in part: “The 
stock companies were organized before 
there was a single workmen’s compen- 
sation Jaw enacted in this country, in 
order that a distinct necessity which 
existed for the promotion of employ- 
trs against the depletion of assets and 
possible insolvency which may come to 
them, by reason of the payment of 
thims resulting from personal injur- 
les sustained by their employes in the 
conduct of their business. These com- 
panies, therefore, for many years have 
held a most essential place in the whole 
structure of finance and commerce, 


trade and manufacture of the entire 
country. 


Companies Have Cooperated 


“When workmen’s compensation 
laws began to be enacted these com- 
panies furnished the only source from 
which accumulated and recorded ex- 
perience might be obtained as a basis 
of fixing of premium rates; these com- 
Panes furnished the only means for 
the development and improvement of 
methods of accident prevention; these 
companies possessed the only trained 
corps of men capable of handling intel- 
ligently the investigation and adjust- 
ment of claims. In all of these most 
important regards these companies re- 
sponded to every call for information 
and have participated in numerous con- 
ferences in every state where this sub- 
lect has been up for discussion and 
action by legislatures and other public 

dies, The contributions they have 
thus made to the wise and just treat- 

Ment of the subject, beginning with the 
qezation of the laws and going right 

Tough the entire range of practical 
administration have been given with 
. Most cordial and genuine purpose 
: aid in the establishment, improve- 
_ and system of the workmen’s 
epensation in place of the previous 
ee of legal liability, based solely 
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ployer, Proven negligence of the em 


























Entitled to Day in Court 


“ 
nprould the stock companies with 
a relationship to the introduction, 




















duct of this new system of industrial 
equity and justice which means so 
large an investment of money, experi- 
ence, information and service, and hav- 
ing, therefore, such a large share in the 
whole structure of the country’s busi- 
ness, be pushed aside as not even en- 
titled to their day in court when the 
subject is discussed? If one were to 
believe much of the talk which has been 
indulged in by advocates of state in- 
surance regarding stock companies the 
conclusion would be that such com- 
panies are convicted criminals and 
should be treated as outcasts from the 
business world. It seems to me that 
stock companies have erred in letting 
that sort of talk go by without the 
proper reply.” 

From Employe’s Viewpoint 


The employe has no specific concern 
as to the rate of insurance because he 
does not pay any of it himself, or has 
he any concern whether his employer 
takes out the insurance with the state 
fund, a stock company, a mutual or car- 
ries it himself, provided always that the 
law does require such insurance coverage 
as will place beyond jeopardy his re- 
ceipt of the benefits provided. Why then, 
should the employe advocate state in- 
surance? Does state insurance offer any 
greater guarantee of all these things 
in which he is so greatly concerned than 
stock company insurance? On the con- 
trary, the guarantees are all with the 
stock companies and none of thém are 
with the state fund. 


Real Status of State Funds 


The state fund has no capital; it has 
no paid-up surplus; neither is there any 
adequate compulsion as to reserves; it 
must be borne in mind, indeed, that the 
term “state insurance” is essentially a 
falsehood. There is not a single state 
fund in existence today in the United 
States that carries with it any guarantee 
by the state. On the contrary, in most 
of the provisions for state funds the 
statutes distinctly exclude any such 
guarantees. Where, then, is the supe- 
riority of protection as to state funds 
and stock companies? A stock com- 
pany must have a substantial capital by 
the law of every state in which it is 
licensed. That capital must be main- 
tained absolutely unimpaired. In order 
to meet that requirement, it has been 
found in practice that a stock company 
must have a substantial paid-in surplus. 
The stock companies are under constant 
and close supervision by the state insur- 
ance departments, and are by those de- 
partments required to maintain abun- 
dantly adequate reserves as to premiums 
and as to claims. 

The state funds are not under the 
supervision of the state insurance de- 





partments, but are quite independent of 
them, and, indeed, are not under any 
supervision, except such as they may 
choose to administer themselves. Surely, 
then, from the point of view of the em- 
ploye the guarantee that he will receive 
the benefits that the law promises him 
lies with the stock companies as against 
the state funds. 


Reduces Employes to Slavery 


A monopolistic state fund makes serfs 
of workmen. They are compelled to ac- 
cept what the state fund interprets their 
claims to be and there is no healthful 
check such as competition always puts 
into effect. In a free country the work- 
man can take or leave employment ac- 
cording as his interest prompts him. In 
& slave country he must stay on the land 
that is the property of his owner and 
must work for that owner alone. Under 
a monopolistic state insurance fund he 
is in the same slavery and is no longer 
a free man, so far as his rights under 
the workmen’s compensation law are 
concerned. A monopolistic state fund 
excludes all of the stimuli of a competi- 
tion and it becomes a devitalized official 
bureau. 


Subject to Administration Change 


A monopolistic state fund creates a 
political machine of the most harmful 
nature covering the entire state. It is 
subject to the dangers of change in 
management or a continuance under the 
same management, according that politi- 
cal control may pass to another party 
or remain in one party. If the control 
changes a new and inexperienced head 
of officials administers the state fund 
and the old staff with whatever training 
that they may have acquired is ousted. 
If political control continues in one party 
a deadening effect as to inefficient serv- 
ice of the workmen and the baleful ef- 
fect as to partisan control power in- 
creases. 


Government Functions Limited 


The whole genius of our American sys- 
tem of government, national, state and 
municipal, lies in limiting the control 
of the public officials, as to our daily 
life within those boundaries which have 
to do strictly with defense from exterior 
attacks, preservation of peace and good 
order within and promotion of the gen- 
eral welfare of the people along such 
lines as are unquestionably recognizable 
as of universal concern; in other words, 
the only functions that our form of 
government can rightly assume are the 
prosecution of the war, the maintenance 
of police protection, the safeguarding of 
health, the providing of education, and 
such things. These limitations have al- 
ways been recognized and maintained 
until within recent years in this one 
field of insurance certain states have 


(CONTINUED ON PAGE 24) 
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© development and the efficient con- 








GENERAL ACCIDENT 


Fire and Life 


ASSURANCE CORPORATION, Ltd. 


General Building, Philadelphia 
Begs to announce 


Marked Reductions in Automobile Rates 


may promote their own and their clients’ interests 
by consulting the Corporation’s General Agents. 


Meeker-Magner Co., H. C. Borhus, T. Grant Slaughter, 
es Bldg., Todd Bldg., 
Insurance tocenes, P Idg od Ky. 
The Roberts Co., Neale-Phypers Co. H. S. Kenemte, 
603 Pioneer w 
Roberts Bldg. 124 Huron Road, a Pen ldg. 
W. E. Sarton, H. H. Neale & Co., American Insurance Agency, 
Indiana Bidg., Globe B * 
* polis, in Detroit, fits. St. Poul, Mein. 


EQUITABLE LIFE IS 
NOT SEEKING QUANTITY 


Big New York Institution Writes 
Disability Insurance Chiefly 
as Added Service 








ORGANIZED PLANS GIVEN 





Company Is Not Out for a Big Volume 
of Accident and Health 
Business 





NEW YORK, April 29—It has by 
this time become quite evident that 
officials of the Equitable Life of New 
York meant what they said when 
shortly after the Equitable’s intention 
of entering the accident and health 
business had been announced it was 
figured that the company was making 
this move primarily for the purpose 
of extending its service to policyhold- 
ers, and not with the view of piling up 
a volume of disability. business. The 
company’s statement of intention was 
not taken very seriously in some quar- 
ters, the argumient being advanced that 
a great selling organization like the 
Equitable Life would not engage in an 
additional branch of the business with- 
out making a vigorous campaign for 
business. Some of the accident and 
health companies felt sure they would 
shortly commence to feel the competi- 
tion of the Equitable Life. But the 
result up to date, and the plans for the 
future indicate that the Equitable has 
every intention of proceeding along the 
lines originally planned. Its program 
has been mapped out and the original 
schedule will be followed. 

The Equitable’s position is understood 
better when it is known just how the 


company happened to get into the acci- 
dent and health business. 


Used the Disability Clause 


Ten years ago the company commenced 
the issuance of a permanent and total 
disability clause which was improved 
from time to time until it was materially 
liberalized. In effect any permanent and 
total disability clause provides disability 
insurance in a certain form. Later on the 
company put into its policies the double 
indemnity feature which is nothing more 
or less than accident insurance. Hence 
in addition to life insurance protection, 
the company was. providing principal 
sum accident insurance and permanent 
disability insurance. After some deliber- 
ation it decided to take the additional 


step and issue temporary disability cov- 
erage. 


Did Not Contemplate Separate Plan 


When it was finally decided to make 
this move there was no thought of estab- 
lishing an accident and health depart- 
ment. In fact, it was planned to pro- 
vide this coverage by means of a rider 
to be attached to all of the policies issued 
where accident and health coverage were 
desired. A lengthy plan was worked out, 
but it appears to be unwieldy and unsat- 
isfactory and it was then decided to es- 
tablish a regular accident and health de- 
partment, 

The solution of the problem, however, 
did not alter the original effort of the 
company to merely ‘extend its service 
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business that would in any way rival the 
company’s life insurance production. 


Facilities Are at Hand 


In offering the facilities of an accident 
and health department to its agency force 
the Equitable is not bringing undue pres- 
sure on its men to interest themselves 
in the sale of disability insurance. The 
accident and health department is now 
fully under way and any of the life men 


in the field who desire to avail them- }: 


selves of the facilities may do so. If the 
records show that they are not producing 
very much accident and health business, 
this does not bring down upon them the 
criticism of the company. The Equitable 
Life has always been and will continue 
to be primarily a life company. Its ac- 
cident premiums will never approach the 
life insurance figures in any one year. 
While the Equitable will contract with 
a man who has had accident and health 
insurance experience but has never sold 
life insurance, if that man’s development 
does not carry him to the point where 
he can sell at least as much life insur- 
ance as accident and health insurance, 
he will not become a permanent fixture 
with the Equitable. 


Life Men the Big Feature 


The company wants life men and not 
accident and health men. The company 
is not primarily an accident and health 
company. Its disability policies are 
merely incidental to its life insurance 
service. It has not and will not con- 
tract with men who intend to give most 
of their time to accident and health. 

In taking on new men the company 
plans to so instruct them that if an ac- 
cident and health policy is sold it is 
placed largely for the purpose of becom- 
ing a foundation stone for the sale of a 
life policy later on. It is generally ad- 
mitted that accident and health insurance 
is easier to sell than life insurance. In 
taking on young men the Equitable is 
now able to provide them with something 
to sell by which they can earn money 
during the training period and which will 
assist them in the placing of life insur- 
ance later on. 


The Chiengo Surety Underwriters As- 
sociation will meet Tuesday of next week 
at the City Club and discuss the subject 
“Probate Bonds.” 


FAT AGAIN IN FIRE 


DIFFERENT INTERPRETATION 





Chicago Plate Glass Men Run Into 
Snag as to Meaning of 
Agency Rule 





The plate glass rules which were to 
have gone into effect in Chicago May 
1 have been deferred until June 1, in- 
asmuch as a misunderstanding arose 
as to company representation. The 
wrinkles will have to be straightened 
out. Rater W. F. Moore went to Chi- 
cago from New York and thought that 
the Chicago Plate Glass Insurance Ex- 
change had been revamped on an amic- 
able basis. One of the reforms was 
the limitation of a company to one gen- 
eral office. An exception was made in 
case of the Employers Liability, as it 
had Manager George A. Gilbert at its 
chief office and also has a_ general 
agency contract with Fred S. James & 
Co., which it could not disturb. An 
exception was made therefore in this 
case. After Mr. Moore left it was 
found that the limitation rule was be- 
ing interpreted differently. 


Wanted Two Offices 


Some of the salaried managers held 
that it meant that each company could 
have one general agency, that is, one 
commission agency. That would give 
a salaried office two major offices. The 
general agencies claimed that this was 
the wrong interpretation and that the 
‘rule meant that one company could 
have but one general representative. It 
seems that the Travelers, Ocean, and 
United States Fidelity & Guaranty 
were being made exceptions, the Ocean 
and United States Fidelity & Guaranty 
having a general agency with Brum- 
mel Bros., and the Travelers with 





Moore, Case, Lyman & Hubbard. 





Many of the companies therefore pro- 
tested against this procedure resulting 
in the fat being again in the fire. 
President White of the New York 
Plate Glass and Secretary H. C. Hed- 
den of the New Jersey were in Chicago 
last week straightening out the tangle, 
accompanied by Mr. Moore. It was 
decided to let the existing contracts 
stand, but no new ones are to be made. 
The Chicago Bonding has a general 
agency, Klee, Rogers, Wile & Loeb, 
besides its branch. It will be retained. 


JOHN T. STONE TALKS 
ON COMPENSATION FUNDS 


(CONTINUED FROM PAGE 23) 
‘transgressed the spirit of our govern- 
ment and have introduced Prussian-born 
so-called state insurance funds. 


Control Only Temporary 


We have had during the past two years 
a@ very great expansion of the functions 
of the federal government. We have 
submitted to that because it was legiti- 
mate in order that the defense of the 
principles for which this government 
stands might be most efficiently prose- 
cuted; but throughout the entire land 
that condition was conceived only as a 
temporary meeting of an acute neces- 
sity to be terminated when the neces- 
sity passed away. The whole spirit and 
attitude of America in yielding up so 
many of the things which are ordinarily 
matters of individual control, is the most 
striking evidence of the purpose of 
America to recover and retain individual 
control in those regions as soon as 
possible. 


Business Disorganization 


It is indeed fortunate that our recent 
experiments in governmental transaction 
of business have so clearly demonstrated 
their undesirability. Every American 
who thinks regarding public questions is 
convinced that the samples we have had 
of government control are not such as 
to encourage us in continuing that con- 
trol or in extending it into other fields. 
The chaos in the railroads; the extrava- 
gances in shipbuilding; the wastefulness 





of the housing commission; the Practica} 
dismantling so far as good service jg 
concerned of the telegraph lines; the jp. 
equities of price fixing; the accumu). 
tions of vast unused quantities of fooq 
and fuel in certain quarters, and the 
scarcity and even utter lack of them ip 
other quarters, are some of the evidences 
that when the business of the country jg 
controlled by public officials everything 
suffers and nothing goes with that meas. 
ure and quality of effectiveness whic, 
are absolutely essential in business, 


Relation of State 


What is the right relation of the 
state to this whole matter? Simply that 
of the guardian and supervisor or the 
administration of the workmen’s com. 
pensation law, so as to guarantee that 
every injured workman and the depend. 
ents of every killed workman shall re. 
ceive without delay and without diminy. 
tion the .full benefits provided in the 
law; and that the employers shall pay 
enly such rates as will be necessary jp 
order to provide such benefits to the 
working man, including, of course, as in 
every form of business, a factor in the 
rates which shall care for the expense of 
administration and particularly for the 
development and improvement of the fy. 
ture of accident prevention; to establish 
those guarantees by safeguarding the 
solvency: of the insurance carriers 
through adequate supervision and accu- 
rate knowledge of their condition ag to 
efficiency of management and solvency, 
When the state shall have thus per. 
formed its plain duty in clear accordance 
with and fairly within the limitations 
of our scheme of government, namely, to 
safeguard the welfare of the people, it 
will have rendered the greatest service 
it can possibly render in connection with 
this matter which is of such vital con- 
cern to the industrial life in the coun- 
try. It does not need to go any further 
bescar that. It should not stop short of 

at. 









Will Enter Tennessee 


The London Guarantee & Accident, 
which withdrew from Tennessee some 20 
years ago, will reenter the state now 
that the workmen’s compensation bill 
has been passed. It will probably have 
three or four general agencies in the 
state. 





AMERICAN 
CASUALTY 





Over $700,000.00 in 
approved securities 
on deposit with Iowa 
Insurance Depart- 
ment ‘or protection 
of Policy -holders. 











Sioux City, Iowa 
GUS A. ELBOW, President 
Assets, Dec. 31, 1918 
$1,365,275.23 


BONDING = 
COMPANY 








Writing Surety and 
Fidelity Bonds, 
and miscellaneous 
Casualty lines in 
fourteen States. 

















BOSTON 
Paid-in Capital $1,500,000 





Business-Builders 
Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


T. J. FALVEY, President 
Write for Territory 
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Chicago Bonding&InsuranceCo. 
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Contract : 
: Automobile 
Depository i 
Miscel- Plate Ss 
laneous Burglary 
Surplus to 
Assets Capital Policyholders 
$1,780,412.00 $500,000.00 $1,402,255.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, IIL 
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REINSURANCE OF 


EXCESS AUTOMOBILE 
LIABILITY | 





ANY automobile owners require liability cov- 

erage for amounts higher than the usual 
$5,000-$10,000 limits. This CORPORATION features 
an automatic reinsurance which enables casualty 
concerns to issue any desired coverage, passing to 
us the excess above any desired retention, thus 
avoiding single exposures greater than a fixed limit. 
The REINSURED may retain more or less than the 
ordinary limits. 





CORRESPONDENCE SOLICITED 





EMPLOYERS INDEMNITY 
CORPORATION 


E. G. TRIMBLE, PRESIDENT 
CHESTER NEWMAN, VICE-PRESIDENT. 


KANSAS CITY, MISSOURI 





CHICAGO OFFICE NEW YORK OFFICE 
INSURANCE EXCHANGE _ 35 NASSAU ST 


JACK.WOODHEAD, Res. Vice-Pres. WM. R. MEARNS, Res. Vice-Pres. 
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WORKMEN'S COMPENSATION 











OKLAHOMA LAW IS AMENDED 





Many Changes Are Made Making It 
Practically a New Law—List of 
Occupations Added 





OKLAHOMA CITY, OKLA., April 
29—Substantial additions favorable to 
labor were made to the workmen’s 
compensation law by the last legisla- 
ture, although in some respects not so 
good as was hoped for. However, the 
legisiature, advised by the industrial 
commission and labor representatives, 
were convinced that improvements in 
the law were necessary if labor was to 
receive a fair deal, and this. was desired 
by all. 

Occupations Added 

The changes made are amendments to 
the old law, portions of it remaining in 
force. Occupations considered hazard- 
ous, gasoline plants, oil refineries and 
allied plants and works, glass factories, 
creameries operated by power, con- 
struction works, construction and oper- 
ation of pipe lines, tanneries, paper 
mills, transfer and storage, construction 
of public roads, wholesale mercantile 
establishments (employes employed ex- 
clusively as salesmen, or clerical work- 
ers excepted), operation and repair of 
elevators in office buildings, were added 
to occupations already provided in the 
old law. 

New Liability 


New matter also provides that a prin-~ 
cipal contractor, intermediate, or sub- 
contractor, shall be liable for compen- 
sation to any employe injured while 
in the employ of any of his intermediate 
or sub-contractors and engaged upon 
the subject-matter of his contract, to 
the same extent as his immediate em- 
ployer. Any principal, intermediate or 
sub-contractor who shall pay compen- 
sation under the foregoing provision 
may recover the amount paid from the 
subordinate sub-contractor through 
whom he may have been rendered liable 
under the section. 

In the old law the liability as referred 
to above shall be exclusive. This is not 
changed and it is also provided in the 
old law that if an employer has failed 
to secure the payment of compensation 
for his injured employe, then an injured 
employe or his legal representative, if 
death results from the injury, may main- 
tain an action in court for damages. The 
old law provided that such action should 
be prosecuted by the industrial commis- 
sion without expense to the employe, but 
this is omitted in the new law. 


Compensation in Seven Days 


The time in which compensation should 
start after an injury under the old law 
was fourteen days. This is reduced to 
seven with the provision that “should 
disability continue for twenty-one or 
more days compensation shall be com- 
puted from the time of injury.” 

It is also provided in the new law that 


| the commission may be required.” 











an employer shall provide medical, sur- 
gical or other attendance during sixty 
days after the injury “or for such time 
in excess thereof as in the judgment of 
The 
time under the old law was fifteen days, 


For Disfigurement 


No change is made in the schedule of 
injuries, but an addition is made which 
says: “In case of an injury resulting in 
the loss of hearing or in serious or per- 


manent disfigurement of the head, face or 


hand, compensation shall be payable in 
‘an amount to be determined by the com- 
mission, but not in excess of $3,000. Pro- 
vided, that compensation for the loss of 
hearing or permanent disfigurement shall 
not be in addition to the other compen- 
gation provided, but shall be taken into 
consideration in fixing the compensation 
otherwise provided.” 

Compensation payments are raised to 
not more than $18 a week or not less 
than $8, under the new law. Previously 
it was $10 and $6. The new law provides 
that claim for disability may be filed 
with the commission after the seventh 
day of disability. The old law provided 
fourteen days. 


Companies Must Limit Policy 


In the provision requiring that the em- 
ployer must secure and maintain insur- 
ance it is provided by the new law that 
“any person, firm, association or cor- 
poration engaged in the business of writ- 
ing insurance as required of an employer 
by this act who refuses to limit the 
policy to be written when requested by 
the assured, to employes engaged in 
hazardous employment, shall be guilty 
of a violation of the insurance laws of 
this state, and the state insurance board 
shall punish such violation,” as otherwise 
provided by law. 

The new law provides that the in- 
dustrial commission shall select its own 





chairman. Heretofore the chairman was 
designated by the governor in making 
appointments, as the chairman drew 
$3,000 a year salary and other members 
$2,500. Now the salary is made the same, 
$3,000 for all members. 





MISSOURI HAS COMPENSATION 





Law Passes Both Houses—All At- 
tempts to Pass Such a Law Before 
Have Failed 





JEFFERSON CITY, MO., April 29.— 
The Missouri compensation bill has passed 
both houses of the legislature. The 
bill does not provide for state insurance 
in any form and the minimum weekly 
indemnity is $6, the maximum $15. It 
is understood that the bill is not satis- 
factory to many of the labor people. 
The passing of the bill is considered an 
important event in the history of com- 
pensation in this country, as all previous 
attempts at such legislation have failed. 
Missouri was the leading state in in- 
dustry which did without a compensa- 
tion law. 

Public sentiment in Missouri is 
strongly against corporations and va- 
rious efforts to enact a compensation 
law have been futile. It is expected that 
companies which still have agency 
forces in the field will become active in 
soliciting compensation business. 

Organized labor vigorously fought the 
new Missouri compensation bill, a num- 
ber of leaders being in Jefferson City 
trying to get amendments through. They 
objected particularly to the minimum of 
six dollars and the maximum of fifteen 
‘dollars. 


Provisions of Measure 


The bill, a substitute for the original 
house measure, prepared by the senate 
committee, permits employers to carry 
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a 
their insurance in private companieg 
The basis of compensation is to be two, 
thirds of the average wage—not to gy, 
ceed $15 a week, nor to be less than ¢ 
Administration of the law is placed jy 
the hands of a commission of four to fy 
named by the governor. 





Commission From Soldiers 


The features of the bill passed include 
The compensation commission shall jg 
bipartisan and one member shall repra 
sent the employes and another the em. 
ployers. The members of the commis. 
sion shall be honorably  dischargeg 
soldiers, sailors and marines. 

Medical aid, first eight weeks, will not 
exceed $200, the employer choosing the 
physician, but the employe having priyj. 
lege to choose a physician at his ow 
expense. 

Compensation is on basis of two-thirds 
of the wages, and the computation shal] 
be on the basis of the average annual 
earnings. 


Pay for 400 Weeks 


Temporary total disability will not ex. 
ceed four hundred weeks, and temporary 
partial disability, two-thirds of the wage 
loss, not exceeding two hundred weeks, 
Permanent partial disability, in addition 
to all other compensation, pays for a 
period varying according to nature and 
extent of injury. 


For Permanent Disability 


The pension for permanent total dis. 
ability is two-thirds wages for two hun- 
dred and forty weeks and thereafter 
40 percent of wages for remainder of 
life. Death burial benefit of $100 in 
every case is provided total dependents 
to receive two-thirds of wages for three 
hundred weeks. Seven day waiting 
period with compensation from first, if 
disability lasts longer than six weeks. 


Bill does not cover agricultural and. 


domestic pursuits of less than five em- 
ployes. Although employe and employ- 
ers are presumed to be operating under 
the act, they may elect whether or not 
to come under its provisions. 


Says It Is Liberal 


R. T. Wood, president of the Missouri 
Federation of Labor, has said that the 
workmen’s compensation bill as passed 
is more liberal in its provisions for the 
employe than any law now in force in 
any state except New York and North 
Dakota. He said he did not believe the 
building trades unions of St. Louis and 
Kansas City would undertake to suspend 
operation of the law by referendum. He 
pointed out that any employe may be 
exempted from operation of the law by 
filing notice of rejection with the com- 
mission and employers. 

The law provides that an employer 
may be exempted by filing notice, but, if 
he does so, he yields his right to set up 
the defense of contributory negligence 
or any of the other common law defenses 
in personal injury cases, 





Illinois Rating Bill 

Senator Turnbaugh has introduced Sen- 
ate Bill No. 398 in the Illinois legislature 
to provide for supervision and regulation 
of rates and rate-making for workmen's 
compensation insurance. The bill pro- 
vides that the department of trade and 
commerce shall have charge of such 
rates. Every insurance company, recipro- 
cal or interinsurance exchange or other 
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Home Office: 47 CedarSt., New York City 
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22 STATES 


and some undeveloped territory 
in all of them. 


Special Agents wanted for our 
“Special Farmer’s Policy’; 
in Illinois, Indiana and Ohio. 
District Managers territory 
open. Most complete line of 
special policies on the market. 


Cash Capital $200,000.00 
Net Surplus 97,000.00 
Admitted Assets 367,475.00 


INTER-OCEAN CASUALTY 
COMPANY 
CINCINNATI, OHIO 
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Means Increased Income For You 


The Federal specializes on but two forms of health and 
accident policies— 


But they are SELLERS. 
Disability claims paid weekly. 


Funeral benefit of $100.00 in event of death from sick- 
ness—in addition to the principal sum for accidental 
death. 


Non-classification of risks. 


The Federal’s way of dealing with policyholders and assisting rep- 
resentatives has guaranteed its success during its thirty years of 
existence. 


Additional representatives needed in Indiana and _ [IIlinois. 


Federal Savings & Insurance Co. 


Founded 1889 
Home Office Indianapolis, Ind. 
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insurer shall be a member of the com- 
pensation rating bureau. Selfinsurers are 
not included, but the case of any such 
employer shall be referred to the depart- 


ment, which shall promptly make, at 
the expense of such employer, an inspec- 
tion of the premises and report to the 
Industrial Commission on the hazard and 
liabilities to be assumed. The rating bu- 
reau shall be conducted by six directors, 
two being selected by stock companies, 
two by the mutuals, one director repre- 
senting employers and one representing 
employes, selected by the Industrial Com- 
mission. A manager shall be selected, who 
will conduct the business of the bureau. 
A director of trade and commerce shall 
act as chairman of the board. The ex- 
pense of the bureau shall be paid by the 
members, and will be equitably appor- 
tioned. The bureau shall, as far as prac- 
ticable, inspect and make and keep on 
file a written survey of each risk through 
which the system of rating is applicable. 





New Jersey Resolution Rescinded 


The governing committee of the Com- 
pensation Rating & Inspection Bureau of 
New Jersey has rescinded its resolution 
adopted Sept. 5, 1917, requiring the use 
of the New Jersey compensation policy 
in the case of an employer operating 
in several states, including New Jersey. 
This action was taken in view of the 
adoption of the universal standard work- 
men’s compensation policy form and of 
un amendment recently enacted by the 
legislature of New Jersey amending Sec- 
tion 14, Article 1, Chapter 178, Laws of 
New Jersey for 1917. 


Case Up to Driver Owning Team 


DES MOINES, IA., April 29—The Iowa 
supreme court has been asked’ to pass 
vpon a case from Sioux City involving 
some of the intricate features of the 
lowa workmen's compensation law. A 
teamster driving his own team was in- 
jured while hauling coal for a Sioux City 
concern, The insurance company re- 
fused payment on grounds that he was 
an independent contractor. The indus- 
trial commissioner turned down the in- 
surance company and awarded compen- 
sation. The company went to court and 
Judge George Jepson overruled Industrial 
Commissioner Funk and sustained the 


case 


been appealed in the hopes that the high 
court will clear up this and similar puz- 
zling questions. 


Attack Constitutionality 


The Lower Vein Coal Company tackles 
the unconstitutionality of the recently 
made amendment to the Indiana compen- 
sation law in a suit in the federal court 
at Indianapolis to restrain the industrial 
board of the state from enforcing the 
law. Section 18 is the provision aimed at. 
The company’s plea is that the amend- 
ment is invalid because it is mandatory 
as to employes of coal companies, 
whether their occupation is hazardous 
or not, and not so mandatory in other 





occupations, while it excludes from its 
cperations railroad employes engaged in 
train service. 


Can Revoke a License 


st PAUL, MINN., April 30.—A_ bill 
providing for revocation of the license 
of any insurer writing workmen’s com- 
pensation insurance that has been guilty 
of fraud or misrepresentation or culpa- 
ble, persistent and unreasonable delay 
in making settlements, has been passed. 
The revocation is to be made by the in- 
surance commissioner. The insurer may 
appeal to the district court, but the find- 
ings of the commissioner are made prima 
facie evidence of the facts in the case. 
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RATES ARE ADVANCED 


—_——_ 


INCREASE IS COUNTRYWIDE 





Change Consists of a Readjustment of 
Mercantile Classifications— 
Effective at Once 


NEW YORK, April 29—An advance 
in burglary rates for certain classes of 


the Burglary Insurance Underwriters’ 
Association which met here this week. 
This action was taken in view of. the 
heavy ‘and increasing loss ratios which 
have been developing with 
rapidity during the past few months. 
The advances will consist of a read- 
justment of mercantile classifications, 
by removing lines which have shown a 


fications for classes of particularly high 
loss experience. one : 
The new rates, effective May 1, will 





claims of the company. The has 


be practically countrywide, and the as- 











Capital 
$500,000.00 





Lines 


Fidelity & Surety Bonds 
Plate Glass, Burglary 
Health & Accident 
Automobile Liability 
Property Damage and 
Collision Insurance 
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AUTOMOBILE AGENTS WANTED—Licensed in Neb., Iowa, 
Kansas, Mo., Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak., Mich. 


LION BONDING & SURETY CO. 


OMAHA, 





Branch Offices 
Minneapolis 
Grand Rapids 
Helena 

Dallas 

St. Louis 
Kansas City 
St. Paul 


San Francisco 
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The Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 





mercantile risks was decided upon by | 


alarming | 


particularly bad record up to higher, 
classifications, and.creating new classi- ° 


sociation will issue a formal statement 
showing the advances to be made and 
the causes which have compelled such 
action. 

To Boost Bank Rates 


The meeting also devoted consider- 
able time to the consideration of bank 
burglary and holdup situation, and 
much to the surprise of some, but much 
to the relief of all voted to increase 
bank burglary and holdup rates, the 
increase taking effect May 1. The 
many spectacular bank robberies re- 
ported lately have resulted in a very 
serious loss ratio to the companies. 
This class of business has always been 
written at low rates, and was generally 
considered choice business. The hold- 
up features, however, have been re- 
sponsible for many serious losses. Lib- 
erty bonds deposited in small town 
banks created a new feature in the 
bank burglary situation. 


Official Statement 


The statement of the association says: 
“A meeting of the Burglary Insurance 
Underwriters Association was held 
Thursday and Friday. The subject of 
stock, or store, losses, was discussed at 
length, and it was decided to increase the 


= 
BERBER EBRHRERHERE SS 


C. S. Cobb, Pres. 
E. G. Davis, Secy. 





base rate on certain classifications, byt 
to increase the discounts for protecteg 
risks as well. A general increase in aj 
stock rates was made in the following 
cities: Philadelphia, Pa.; Detroit, Mich. 
Minneapolis, Minn.; Omaha, Neb.; Buf. 
falo, N. Y.; Cleveland, Ohio; Toledo 
Ohio; St. Louis, Mo.; Kansas City, Mo, 
and Kansas City, Kan. : 

“No increase was made in residence 
rates, but minor changes of a routine 
nature were effected. 

“The bank committee recommended g 
change in the method of rating bank 
risks by making separate charges for 
safe burglary and hold-up insurance, 
which were formerly covered at a single 
rate. This plan has been under considg. 
tion for several years. The necessity for 
the adoption of some such method hag 
been increasingly apparent of late, be. 
cause of the number and amount of 
hold-up losses.” 


Casualty Notes 


Charles Weiss of Kent, Ohio, has been 
appointed general agent of the monthly 
premium department for Ohio for the 
Clover Leaf Casualty. 

Captain Ed R. York, veteran of the 
Spanish-American and world wars and 
former assistant adjutant general of 
Texas, has been appointed secretary of 
the Texas Industrial Accident Board to 
fill the vacancy caused by the resigna- 
tion of Mrs. Hortense Ward of Houston. 

Here’s a new point in the Iowa work- 
men’s compensation act that has come 
to Industrial Commissioner A. B. Funk 
frem Sioux City. A chambermaid in one 
of the hotels was curling her hair when 
the flames from the gas jet set fire to 
her flimsy nightie. She has put ina 
claim for compensatory damages. 

The Ohio Health Insurance & Old Age 
Pension Commission is advocating ma- 
ternity insurance. In a report, this com- 
mission says: “The economic sfrain could 
be eased by a provision for medical aid 
or a substitute for loss of wages, or 
both, thereby making it financially pos- 
sible for the mother to take the néces- 
sary rest.” 

The Nebraska legislature passed a bill 
providing that accident policies of fra- 
ternals may be issued without medical 
examination. Another bill authorizes 
the incorporation of mutual indemnity 
associations for physicians’ and dentists’ 
defense. The insurance department will 
be transferred to the state department 





Southern Surety Co. 


Des Moines, Iowa 


J.H. Huckleberry, Vice Pres. 
Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 


of finance. 





Capital $1,000,000 


Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied Territory. 












GEORGIA CASUALTY COMPANY. 


Macon - Georgia 


Surplus and Reserves to 


Policy Holders $2,030, 162.08 
Compiled Under Laws of New York, Pennsylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 
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NEED FOR CHANGE biggest dent in new premiums. Unless in- 


A NUMBER of accident and health un- 
derwriters are becoming concerned 
over the continued high loss ratio 
under health policies due to the influ- 
enza and disabilities resulting from in- 
fuenza. Shortly after the companies 
paid out their influenza claims last 
year a conference of a number of the 
leading accident and health officials 
was held and experiences exchanged, 
but no definite conclusions were 
reached. A majority favored an in- 
crease in rates to be effective on new 
business, but opposed the suggestion 
that the rates be changed on existing 
business. As it has seemed practically 
impossible for the companies to adopt 
a uniform course, individual action is 
being taken by a number who feel that 
the time for a change has come. 

It was thought that when the influ- 
enza epidemic passed, there would be 
a noticeable reduction in claims, but 
sich has not been the case. While 
claims are not so numerous, the dis- 
ability is more prolonged, with the re- 
sult that the claim ratio remains far 
above the safety point. 

That a sincere effort to improve 
conditions is being made by a few of 
the companies is evidenced by the fact 
that some have withdrawn certain poli- 
cies from the market, have advanced 
the rates on some, but: not on others, 
and have generally remodeled their ac- 
cident and health insurance program. 
It is clear that some effort is being 
made to meet the situation on as scien- 
tific a basis as possible. 

The sharp difference of opinion is 
over the question of whether increased 
rates should be made to apply to old, 
as well as new business. A number of 
companies have never taken kindly to 
health insurance. They have acquired 
only a small volume and do not care to 
disturb a large and desirable accident 
business in an effort to work a re- 
health insurance. Conse- 
quently they oppose the application of 
advanced rates to business now on the 
hooks. It is expected that several com- 
panies which have made no change in 
their contracts or rates since the influ- 
enza, will shortly announce a revamped 


accident and health program. The 
need for action seems greater as time 
goes on. 


form in 





COMPENSATION INCOME 
CoMPENSATION underwriters are watch- 
ing closely the wage demands being made 
by labor. Undoubtedly unemployment 
and salary reductions will be responsible 
for the future diminution in compensation 
Premiums, No decrease is yet found, but 
it will come. Contrary to the opinions 
held in many quarters the loss of war 
business is not to play so important 
a factor in workmen’s compensation busi- 
ness this year, as is the employment sit- 
tation. Already in auditing the books 
some of the companies have felt the re- 
duction in wage scales, although they 
are only slight. The fact that many con- 
cerns are running on half time or are 
temporarily closed down has made the 








dustrial conditions become more settled 
during the first six months of this year 
the workmen’s compensation companies 
now realize that they will show a decrease 
in premiums compared to the 1918 figures. 
If there is a reawakening of industry, if 
the labor question is settled and the mar- 
ket becomes more stabilized the drop in 
premiums this year will not be so large. 
But the compensation companies are no 
longer hopeful of equaling last year’s rec- 
ord. They are now fully aware that the 
results this year will be below the figures 
reached in 1918. 








PERSONAL GLIMPSES 
OF CASUALTY MEN 














The official delegation representing 
the National Association of Casualty & 
Surety Agents at the annual conven- 
tion of the United States Chamber of 
Commerce at St. Louis this week is: 
J. Morton Morris of Louisville, William 
M. Byrne, W. D. Hemenway, and Em- 
met V. Thompson of St. Louis. 


Col. James R. Young, the popular and 
versatile insurance commissioner of 
North Carolina, has had a new job 
wished on him by the people of the Old 
North State. Passage by the legisla- 
ture of the bill putting accident pre- 
vention under jurisdiction of the in- 
surance department and its signature 
by the governor have added an impor- 
tant work to his duties as insurance 
commissioner, ex-officio fire marshal 
and ex-officio building commissioner. 
Colonel Young has built up the insur- 
ance department of his state until it 
ranks with the best as the seat of sane 
insurance rulings and intelligent insur- 
ance supervision; as fire marshal he has 
made the state one of the fire-safe com- 
monwealths of the country; as building 
commissioner he has revolutionized the 
construction of public buildings and 
particularly schoolhouse construction. 
Beyond a doubt he will carry into the 
new work the same thoroughness, in- 














JOHN T. STONE 
President Maryland Casualty, Who Made 
Notable Address at St. Louis 


cisiveness and energy that have made 
the success of his other activities, and 
as the colonel is not only Young, but 
getting younger every day, it is confi- 
dently to be expected that he will live 
to make a record of safety from indus- 
trial accidents in North Carolina that 
is equaled only by the three records 
already established by him. 


Big Verdict Rendered 


NEW YORK, April 29.—It required 
but five minutes’ deliberation for a New 
York City jury to award Mrs. Bertha 
Sedlefsky a $50,000 verdict in her suit 
agamst the Sayles-Hahn Company. 
wholesale butchers, for injuries claimed 
to have been received when struck by 
an auto truck owned by the defendant 
corporation, Feb. 11, 1918. In addition, 
Philip Sedlefsky was given an award of 
$5,000 to compensate for the loss of 
his wife’s services. It is such verdicts 
as these that emphasize the need for 
liability insurance, and justify the rates 
charged by underwriting institutions 
for the indemnity. 











The American Casualty Company 
OF READING, 


Automobile Insurance Specialists 


ANNOUNCE THE OPENING ON 
MAY 1ST, 1919 
OF THEIR CHICAGO BRANCH OFFICE 
AT ROOMS 959-61 INSURANCE EXCHANGE, 
175 WEST JACKSON BOULEVARD, 
TELEPHONE, HARRISON 1680. 


Frank W. Green, Resident Manager, will be in charge. 
We solicit your patronage on the basis of Prompt, Cour- 
teous and Efficient Service and Attention to Your Interests. 


PENNA. 




















HAD DELEGATES IN ST. LOUIS 


National Council of Insurance Federa- 
‘tions Is Ably Represented at the 
Commerce Convention 


ST. LOUIS, MO., April 30.—The 
delegation of the National Council of 
Insurance Federations to the United 
States Chamber of Commerce conven- 
tion here this week consisted of C. 
Edgar Turner, general counsel; Charles 
E. Boyland, president Michigan Fed- 
eration; J. K. Shepherd, president 
Arkansas federation; W. M. Byrne, 
president Missouri Federation and Em- 
mett V. Thompson, member executive 
committee National Council. 


New Jersey Amendment Passed 

NEWARK, N. J., April 30.—The_ bill 
amending the New Jersey compensation 
law has been approved and becomes ef- 
fective July 4. The ‘most important 
changes are in the basis of compensa- 
tion from 50 percent to 66% percent of 
wages, increasing the maximum from $10 
to $12 a week and the minimum from $5 
to $6. The waiting period is reduced 
from two weeks to ten days. The medi- 
eal treatment is extended from two to 
four weeks, which may be further ex- 
tended by the Industrial Board. If com- 
panies withhold payment of compensa- 
tion for three months, the Industrial 
30ard may attach penalty of 5 percent. 


Boit Agency Goes With Employers 
BOSTON, MASS., April 30.—Simulta- 
neous announcements by the Aetna Life 


‘ companies and Robert A, Boit & Co. state 


that Robert A. Boit & Co. have resigned 
their connection with the Aetna and that 
this agency has now associated itself 
with the Employers Liability. The Aetna 
interests announce that their business 
will be handled through the Boston 
branch office in charge of Arthur W. 
Burke, general agent. 


Maryland Commissioner Resigns 

BALTIMORE, MD., April 30.—Lee B. 
Mosher, insurance commissioner of the 
District of Cotumbia, resigned May 1 and 
becomes manager of the branch office of 
the United States Fidelity & Guaranty at 
Washington. His successor has not been 
announced, 


W. M. Dutton Killed 
HOUSTON, TEX., April 
for another man, W. M. 
cago, payroll auditor 
Accident & Indemnity 
killed while.sitting in his room at the 
Milby Hotel here tonight. Mr. Dutton 
died from his wounds a short time aft- 
erward in an ambulance while on the 
way to a hospital. He was 35 years old, 
married and has a wife and daughter in 
Chicago. G. A. Lowrance, a cattle man 
of Yoakum, Tex., who is charged with 
the killing of Dutton, gave himself up 
to the authorities shortly after the 
shooting, and as he surrendered his 
pistol to the officer, said “I guess I’ve 
shot the wrong man.” 


27.—Mistaken 
Dutton of Chi- 
of the Hartford 
Company, was 


F. Warren Coon, Edgerton, Wis., spe- 
cial agent of the Travelers, has resigned 
to engage in other business. He will 
establish a state agency in Minnesota in 
behalf of the Highway Trailer Com- 
pany, Edgerton, headquarters in Minne- 
apolis. 





The resident agent law of New Jersey 
has been amended to include agents of 
all classes except life, whereas formerly 
it applied only to fire companies. The 
amendment is effective July 4. 


An ILLUSTRATED monthly magazine 
for accident and health insurance men. 
Illustrated by Underwood & Underwood, 
International Film Service, miscellane- 
ous photographers, cartoonists, artists. 
Send ten cents for sample copy, The 
Casualty Review, 1362 Insurance Ex- 
change, Chicago. 


There are sixty-eight insurance jour- 
nals, but only one devoted solely, ex- 
clusively and wholely to accident and 
health insurance.\ Send ten cents for 


sample copy. The Casualty Review, 1362 
Chicago. 


Insurance Exchange, 
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WILL MEAN LOSS OF PREMIUM 





Companies Will Have a Big Feeder 
Cut Off When the Country 
Goes Bone Dry 





NEW YORK, April 30—Jan. 16, 
1920, will witness the end of a very 
important part of the surety business. 
On that date the amendment to the 
constitution, under which the whole 
country goes “dry,” takes effect. Since 
after that date there can be no licenses 
issued by the states for the sale of 
liquor, so no surety bonds, securing on 
the part of the principal the observance 
of the liquor tax laws, can cr need be 
issued. Figures are not available of 
just how much premium income ac- 
crued to the surety companies on this 
class of business. Not all states have 
liquor laws which require the bonding 
of licensees, but taken by and large the 
premium income must have been very 
large. 


Purpose of the Bond 


The purpose of the stautory require- 
ment of a bond is to secure on the part 
of the principal, the licensee, not only 
the observance of the liquor tax law and 
its special mandates, but also good be- 
havior in other particulars essential to 
the orderly conduct of the liquor busi- 
ness. Under forfeited excise bonds the 
state of New York was paid yearly from 
$450,000 to $500,000 by the surety com- 
panies. In addition to this sum New York 
state took in $22,000,000 in liquor taxes, 
all of which revenue it will loose and 
will have to make up in some other di- 
rection. In normal years the federal gov- 
ernment received some $350,000,000 
through the excise law (the war ip- 
creased this to about $700,000,000). These 
vast sums, to which must be added the 
huge amounts received in all other of 
the states from liquor taxes, will now 
be lost to the tax raters, who are al- 


ready racking their brains to devise new 
means to raise the wind. 


End of Excise Body 


In New York City the “dry” amendment 
will mean an end to the necessity of 
maintaining the organization of the Exe 
cise Reinsuring Companies, which has 
been conducted for some fourteen years 
by Albert E. Sheridan, and through 
which the various companies writing 
excise bonds pooled their interests. Prior 
to the inauguration of this agency the 
excise bond business in this city had 
proved very unprofitable and for some 
companies disastrous. Through the ex- 
pert knowledge of Mr. Sheridan, utilized 
through this one agency, order was 
brought out of chaos and the business 
conducted along lines that allowed the 
companies to turn yearly losses into 
some profits. The agency has grown to 
be probably the largest surety agency 
in the United States in premium volume, 
and that means the largest in the world, 
since in no other country is surety under- 
writing as popular as here. Bonds will 
be issued up to Jan. 16, 1920, and after 
that date the organization of the Excise 
Reinsuring Companies, along with all 
other legitimate business activities which 
depend on the liquor business, will be 
put out of business. 





Road Business Starts 


One of the surety companies of the 
middle west within a few days has re- 
ceived applications for bonds covering 
more than $500,000 on state aid road 
business in Ohio alone. As this is not 
one of the larger companies, the latter 
are probably receiving a volume of this 
class of business considerably greater. 





Form Local Association 


OMAHA, NEB., April 30.—First steps 
were taken toward the organization of 
a local surety association here Satur- 
day. Twenty-two insurance men, in- 
cluding the insurance commissioners 
each from Missouri, Iowa and Indiana, 





here inspecting the affairs of the Lion 


Bonding & Surety, attending the dinner, 
which was given by Harry Koch, local 
agent, in honor of H. O. Beatty. é 

Mr. Beatty, who has been with the 
Lion Bonding in various capacities for 
fifteen years, was formerly popular with 
Omaha surety men as secretary of the 
old association here. When he returned 
last week to be agency superintendent 
for the Lion Bonding, Mr. Koch ar- 
ranged the dinner in his honor. 

Ed Creighton of the Foster, Barker 
¥Company made a motion that a commit- 
tee of three be appointed to form a local 
surety association. The motion carried 
unanimously. Those named on the com- 
mittee were Eugene Meyers of Martin 
Brothers & Co.; Harry Byrne, Fidelity 
& Deposit, and Harvey Griffin of the 
American Surety. 





Many Small Bonds to Be Given 


Persons using or selling wine for non- 
beverage purposes will be required to 
give new bonds May 1. Although the 
amount of the bond is not large, the 
number of people who have to give bonds 
is so great that the total volume of this 
class of business amounts to considerable. 





Surety Boom On in Omaha 


OMAHA, NEB., April 30.—A_ surety 
business boom such as has never before 
been experienced in Nebraska has been 
felt since the first of March, say surety 
bond men of Omaha. So many contracts 
for public work have been let that the 
business in this line has far exceeded 
normal. During April this line of busi- 
ness has continued good, with more and 
more bonds being taken out on private 
projects. 

Architects in Omaha have hundreds of 
thousands of dollars worth of work on 
their boards for which the contracts will 
be let during the months of May and 
June. Because of the high price of ma- 
terial, the unsettled labor situation and 
other unusual conditions, more bonds 
are constantly being required. 

“We are doing and will continue to do 
for several months yet, the biggest busi- 
ness we have ever done,” said Harry A. 
Koch, prominent Omaha surety man. 
Other surety men say the same. 





Suit for $20,000 damages against the 
American Fidelity Company and the 
National Surety Company as bondsmen 











CASH CAPITAL 
NET SURPLUS 
SEALY HUTCHINGS, President 

A Multiple Line Company writing 


Surety Bonds. 





AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, 
Financial Statement as of March 3lst, 1919. 


ey 


OFFICERS: 
GEO. SEALY, Secretary 3. 


Compensation and Accident and Health) and all forms of Fidelity and 


Responsible Agents Wanted Where Not Represented. 


TEXAS 


JOHN SEALY, Vice-President 
F. SEINSHEIMER, Gen’l Mer. 
Casualty Lines (except Workmen’s 











for George Seidensticker, manager of 


—= 


Company, Indianapolis, has been begun 
by the circuit court there by the receiy. 
ers for the investment company. He ig 
charged in the complaint with misap. 
propriating funds. 


ABSORBS NORTHERN CASUALTY 





Aberdeen Company Has Been Taken 
Over by the Inter-State Surety 
of Redfield 





ABERDEEN, S. DAK., April 30— 
The stockholders of the Northern Cas- 
ualty today ratified the agreement made 
by the directors to reinsure the busi- 
ness in the Inter-State Surety of Red- 
field, S. D. The former company will 
liquidate. The Northern began busi- 
ness Jan. 2, 1911. It had $86,290 capital, 
It wrote accident, health, burglary, 
surety and plate glass. Frank S. Wil: 
der, the general manager, has had a 
wide casualty experience. He was for- 
merly claim manager of the Ocean Ac- 
cident at Chicago, then at Minneapolis 
and later at Indianapolis. He was 
claim manager of the New England 
Equitable at Chicago when he went to 
Aberdeen. 





Valued Policy Bill 


Representative Mitchell has introduced 
a valued policy bill in the Illinois legis- 
lature, it being House Bill 567, which 
applies to personal property of all kinds, 
Heretofore valued policy bills have re- 
lated to fire insurance. Under the pro- 
posed bill, whenever any personal prop- 
erty insured against loss by accident, 
burglary or theft is lost by accident, 
burglary or theft the company shall pay 
the full face value regardless of the 
actual value of the property lost. 





Goes on Coast Trip 


Vice-President Herman A. Behrens of 
the Continental Casualty left Chicago 
Sunday on a Pacific Coast trip. He will 
be gone until June. 


The Union Life & Accident of Lincoln, 
Neb., has applied for admission to North 





the German Investment and Securities 


Dakota. 


May 1, 1919 | 





LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 











P. A. COOLING CO., 
OSCAR R. WITTE & CO., 


E. J. MILLER, 


Capital, $300,000 


yg er, 


Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 


General ng ~ Amer. Central Life Bldg., 
Indianapolis, In 


a iss Wainwright Bldg. 


it. 
FRANK V. SMITH & BROS., General A Agents 428 Reserve Bank Bldg. 
as 
+ somone hieee, 2 311 Gas & Electric Bldg. 
Denver, Co 


lo. 
JOPLING & WHITESIDE, General Agents, 305 Hoyt Bldg. 
Wichita, Kansa 


(For Other States Write ~nlh Office) 
We Specialize in Accident cnd Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Assets, Over $1,500,000 


goa" & HUGGINS 
ROTHIER & COMPANY 
HANSE N & ROW 
THE MERRILL, DODGE & JACKSON co 
O'CONNOR BROS.-McCUNE AGENCY 








° SS 
VLAND, Inc., Gen. Agts., Wash., = ‘Tacoma 


The Sign of Good Casualty Insurance 


BURGLARY 
CREDIT 

BOILER 
LANDLORD'S 
ELEVATOR 
GEN’L LIABILITY 


ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON 
Head Office, Chicago 
F. W. LA poo General a 


ENGLAND 


hio, 337 Superior Avenue, N. W., 
So. Ohio, 1217-18 First Nat. Bank Bldg. 
Bldg., ma; 1708 L. C. Smith Bidg., Seattle 
Agts., Lucas Co., Produce Exch. Blidg., Toledo, Ohio 
se re Dist. Agts., Savings Bldg., Lima, Ohio 




















| The American Credit- -Indemnity Co. 
of NEW YORK 





CREDIT INSURANCE ONLY 








ng covered 
415 Locust St., St. Louis, Mo. 


R. J. LYDDANE, General Agent 








E. M. TREAT, EAT, President 
Lp American’ s Ustad Policy not ieenitied provides absolute protection against abnormal Joss on 
ut serves to prevent losses. 
“9 youarea esnnufestuser or Sciber, write for the full particulars of this service. 


OFFICES IN ALL PRINCIPAL CITIES 


91 William St., New York 


1140 Marquette Bldg., Chicago 


Emory H. English, President 


FIDELITY AND 
SURETY BONDS 
BURGLARY 


seeeee 


Liabilities and R 
Paid Up Capital ..... 
Surpl 




















CAPITAL ONE MILLION DOLLARS 


Joel Tuttle, Secretary 


HOME OFFICE: 715 Locust St., DES MOINES 


COMPENSATION 
AUTOMOBILE 
PUBLIC LIABILITY 


1,000,000. 
401,267.26 


$1,016,800.00 in Approved Securities on Deposit with Insurance Department of lows 
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The company has built along conserva- 
tive lines, has acquired a desirable class 
of business and is in a strong position, 


surety bonds got premiums of $458,- 
811.61, and had losses of $85,051.47. 











[_ ACCIDENT AND HEALTH 








AGENTS WANT RATES RAISED 





Managers Association Objects to Com- 
panies Collecting Part of the First 
Month’s Premium 





CLEVELAND, OHIO, April 29— 
The National Agency Managers Asso- 
ciation of Health & Accident Insurance 
has sent out a letter to all monthly 
policy companies signed by E. Anger, 
president; L. C. Jeffrey, secretary, and 
Jesse C. Green, treasurer, protesting 
against the decision of most of the 
companies, especially those belonging 
to the Health & Accident Underwriters 
Conference, in collecting the first 
month’s premium less the regular com- 
mission. The companies were obliged 
to take some action owing to the new 
tax requirements whereby 20 percent 
of the first month’s premium is paid as 
federal revenue tax. The companies 
have been allowing the agents to retain 
the policy fee and the first month’s pre- 
mium in full as their compensation. 


Number of Conferences Held 


The North American Accident a year 
and a half ago began collecting half of 
the first month’s premium. The National 
Agency Managers Association advocates 
an increase in rates in order to meet the 
new tax requirements, saying that the 
agent can collect a higher premium if 
necessary. The officers say that a num- 
ber of conferences have been held here 
and there by agents and they favor a 
uniform increase in rates. The main ob- 
jection to such an increase, the agents 
say, comes from the insurance depart- 
ments whose commissioners say that the 
expense of conducting the business is 
already too high and that not a sufficient 
percentage of the collections go to poli- 


ically as they should. 





Must Put Up Reserve » 
OKLAHOMA CITY, OKLA, April 


29.—Insurance companies in the busi- 
ness of assessment, accident and health 
insurance in the state are affected by a 
law enacted by the last legislature in 
the matter of resources with which to 
meet claims. Under an old law such 
companies could be organized with one 
assessment. The new law requires that 
any such company now organizing 
must put up a fund of $10,000 with 
which to protect policyholders against 
loss. It is provided, however, that 
when a company accumulates a surplus 
of $10,000 the original fund may be 
withdrawn. All companies now operat- 
ing are required to begin at once and 
accumulate a fund of $10,000 as reserve. 
There are five domestic companies now 
operating in the state, two of which 
already have the required amount in 
reserve. 





Big Oklahoma Premium Collectors 


OKLAHOMA CITY, OKLA., April 
—Advance figures from the annual 
report of Commissioner A. L. Welch 
show that accident and health com- 
panies collected premiums in Oklahoma 
during 1918 of $755,031.27 and incurred 
losses of $340,017.43. There are some 
other claims still unadjusted that will 
bring the losses to a little higher fig- 
ure. On fidelity bonds companies do- 
ing this kind of business got premiums 
amounting to $192,385.35 and had 


considered their condition as sympathet- , 


McKee Made Secretary 


William F. McKee, for four years 
deputy insurance commissioner of Mon- 
tana under William Keating and Rufus 
Poland, has been appointed secretary of 
the Western Accident & Indemnity Com- 
pany of Helena. Mr. McKee succeeds the 
late H. A. Davidson, who was secretary 
from the inception of the company until 
his untimely death from influenza a few 
weeks ago. Mr. McKee has been con- 
nected recently with the Ferris-Hard- 
grove Company insurance offices of Spo- 
kane, Wash. 





Claim Men’s Meeting 


NEW YORK, April 30.—A very inter- 
esting meeting of the Accident & Health 
Claim Association was held on Friday 
evening. The annual election of officers 
took place, with the following result: 
John J. McIntyre, chairman; Thomas P. 
Trevvott, vice-chairman; E. E. Bradley, 
secretary and treasurer. 

Dr. J. B. Galloway read an intensely 
instructive paper on “Character Read- 
ing,” illustrating his talk with sketches. 
The paper will be printed and distributed 
among the members. 





Green Made Chicago Manager 


Frank W. Green has been appointed 
resident manager of the American Casu- 
alty of Reading, Pa., in Chicago. Mr. 
Green was formerly connected with the 
general agency office of the American 
Casualty, but the company recently de- 
cided to go on a branch office basis in 
Chicago. . 

Mr. Green has had eighteen years’ ex- 
perience in the casualty field. He has 
had a broad training, is well known to 
the brokers in Chicago and the new office 
will be equipped with the proper facili- 
ties to put the American Casualty on the 
map in Chicago. 

The company’s statement as of Jan. 1, 
1919, shows capital of $400,000, assets of 





losses of $90,357.04. Companies writing 


$1,044,227 and net surplus of $561,185. 








Paper Insures Its Readers 


_The American Bonding & Casualty of 
Sioux City, Iowa, has taken a contract 
with the St. Louis Star, through the com- 
pany’s general agent, E. E. Yates, to 
insure every regular reader of the paper 
against accident. Each reader who regu- 
larly subscribes for the paper, or buys it 
regularly from any newsstand, is in- 
sured as long as he continues a reader. 

Each applicant is issued a policy which 
provides, after seven days from date of 
application, $5 weekly accident indem- 
nity for total disability for 52 weeks, 
and $10 a week, partial disability for ten 
weeks, The death benefit is $1,000, which 
is also paid for loss of both hands and 
feet, etc., with half the face of the policy 
for one hand or foot, etc. 
x The policy, of course, limited such as 
for death by drowning, or in private ve- 
hicle, the be @fit is only $250. To col- 
lect insurance, it is necessary to notify 
company of the accident and present 
proof that the Star has been purchased 
bay | preceding seven days. 

ny applicant between the 

12-70 is eligible. — 


The Star has a circulation 
saaen i of over 





Iowa Bonding at Omaha 


The Martini-Roberts Company of 
Omaha have been appointed by Secretary 
Joel Tuttle of the Iowa Bonding & Cas- 
ualty of Des Moines, as general agent 
for Nebraska. Mr. Tuttle visited Omaha 
last week, personally negotiating the 
situation and placed the agency with this 
growing office. 

George L. Martini and Lynn C. Roberts, 
together with Harry K. Easton, are the 
active men in the office, the two former 
being well known in the field in both 
Iowa and Nebraska, 

Mr, Easton, upon his return from mili- 
tary service, became interested in the 
business with them and will take active 
supervision of the casualty end of the 
business. He visited the home office this 














































week to become acquainted with the 
cyholders in the way of benefits. The home office. Mr. Easton has had many 
agents say that the recent influenza epi- 66 99 years of general insurance experience, 
demic certainly would convince the com- $2 500 FOR $ 1 OO being associated with the casualty 
col, acs ck ares cong — eg 9 branches of the business, having held 
Nort at an increase in rates is T. See, Write or Phone important positions with the American 
necessary. eday Surety, Fidelity & Deposit, United States 
Cost of Living Is Higher R. Ww. HYMAN & COMPANY pant se ig Guaranty and How Ameterees 
e 
:e gine cficera of the sssociation say that 1915 Insurance Exchange Building, Chicago yng can nce gree Brgy ag 
‘ e agents are working under the same t ‘ 
tr the high standing of the three men inter- 
commission schedule that they have for 1 eciss i 
ge Fe ct yg Rencghee ets Range. the original CONTINENTAL AUTOMOBILE PERSONAL ested in the agency. 
creased. Compared with other lines, the ACCIDENT policy seld at an annual premium of $1.08 to persons who buy a we. Re ye te x 
agents say that the insurance solicitors|]/ QQNTENENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS }}| traveling auditor for the Great Western 
are faring badly and are not receiving Accident, is back from the navy. 
what is their due. The officers contend GETTER and is sold only by the : 
= the companies should work out a John R. Donohue, formerly first lieu- 
Plan to enable them to increase the sti- ’ 1 F 
ITY pend of the agents. The collection of CONTINENTAL CASUALTY COMPANY J ‘c72"t in command of Battery aston 
e first month’s premium less commis- Tex., for the Maryland Casualty, as claim 
sion means extra clerical work for the H. G. B. ALEXANDER, President - General Offices, Chicage, Ill. manager for the Houston territory, com- 
agents and decreased compensation. The prising more than twenty counties. Mr. 
agents feel that the companies have not Donohue formerly resided in Waco. 




















Interstate Casualty Conguny| oy “Gec'yand Trees. 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $682,633.18 


Specializing in Automobile and Public 
Liability and Excess Insurance 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 
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urance Exchange icago alt e and San Francisco £ 
CRAIG BELK & Co. FERGUSON & HARRIS Record For Money-Making Contracts 


Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. For Good Agents 














Growth Unsurpassed 


‘THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, 
ar Fire and Tornado and Surety Bonds . 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 




















THE NATIONAL BUSINESS MEN’S ASSOCIATION 


A. R. SMITH, Secretary Cleveland Ohio 
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Unrestricted Accident and Health Insurance for business and profes- 
sional men; cost $9.00 quarterly. No other Company writes our 
INCOME. policy. Ask for folder describing it. Prompt and liberal 


claim settlements made. : : : : : ? $ ? 2 3 $23 23 

















Representatives Wanted in Ohio 
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your valuable paper we called attention to the fact 

that The Lloyd-Thomas Company believed that the 
principal things to be considered concerning an ap- 
praisal company were : 


‘‘Character, Experience and Reliability” 

As regards ‘‘Character”’ it is reasonable to suppose 
that an appraisal company.should be above suspicion. 
It is also reasonable to suppose that it should procure 
its business upon its merits and not rely upon subsi- 
dizing agents to speak well of it. We believe also that 
it should show the facts regarding the property, and 
that in making the report or appraisal that it should 
not doctor the facts to suit the wishes of either the 
owner or a promoter. 


The report should be accurate, conservative and 
trustworthy 

Any appraisal company that measures up to this 
standard is worthy of public support and should re- 
ceive it. 

As regards ‘“‘Experience’’ the age of the appraisal 
company should by no means be the measure in the 
minds of the public of the experience of its men. An 
old appraisal company that has largely increased its 
volume of business may employ, and as a matter of 
fact it does employ many inexperienced people, in 
fact a majority of its appraisers are in that class. 
Nevertheless it charges just as much per day for their 
time as it does for the time of its experienced men 
although as a matter of fact the inexperienced men will 
take much longer to do the work, and although the 
work will not be so well done when completed. 


The more inexperienced its men, the bigger 
its bill! 


The purchaser of an appraisement must rely for 
fair and honest treatment in this respect, and in many 
others, upon the “Character” of the appraisal company. 

e kind of men furnished and the price charged 
for them is a test not alone of those men but also of 
the Character of the appraisal company as to whether 
or not it “totes” square. 


The owner must not expect “‘grapes off thorns 
or figs off thistles.’’ 


The ‘‘Reliability”’ of an appraisal company covers 
its ‘‘Character”, its “Experience”, and other matters 
of importance, but all its performance is hased upon 
its ‘‘Character”’ ’ 

If it is reliable it will not promise a delivery that 
it knows it can not make, neither will it agree to inflate 
values or deflate values to suit the owner or a promoter. 


[: our last chat with the Insurance Agent through 


SS 
a, 
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Money Saving Service 


It will not issue a certificate that the property 
is worth so and so much when it 
knows it is not true 


It will confine itself to the facts and nothing but 
ny _ and will tell the truth “if it does not sell 
a fish. 

No business calls more loudly for absolute integrity 
than the appraisal business, and the appraisal company 
that prostitutes the profession not only injures itself 
but to a certain extent it injures all other companies 
engaged in the same business. 

We can get along without large amounts of money 
and still make a real success; but we can not throw to 
the winds ‘Essential Character” and make any success 
that is worth while. 

It would be well for the appraisal business and for 
all other lines of business if men would take home to 


themselves this truth. 


The Insurance Agent in investigating appraisal 
companies should go to the bottom 
of these matters 


It is going to be to his ultimate advantage if 
he does so 


Many an Insurance Company that he represents 
has somewhere or other, or at some time or other been 
the victim of a settlement based upon either a deflated 
value or an inflated value, which has been made by 
some appraisal company to fit the then necessities of 
the case—to suit the owner of the property. 


An appraisal company is an umpire not an 
advocate. A departure from that position is prosti- 
tution of the business. 

If you doubt this, 


ASK INSURANCE AUTHORITIES 


Insurance Agents have ample means for ascertain- 
ing all the facts regarding the relative merits of ap- 
praisal companies. 

They have only themselves to blame if they donot 
avail themselves of this information so easily obtained, 
and so vitally important. 


ASK INSURANCE AUTHORITIES 
No agent need be in the dark. 


All the facts are available and obtainable. 


Is it not good business for you to protect your 
companies, insofar as you can, by recommending only 
those appraisal companies who tote square and who 


deal in fact not fiction ? 
The best is the cheapest—in the end. 





RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 





a 





CO)}X€ APPRAISERS 








ENGINEERS SX 











CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, 


Indianapolis, Milwaukee, Detroit, Toronto 
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EASTERN MEDICS SAY 
“RLU” WILL BACKFIRE 


Recurrence of Disease Is Gen- 
erally Expected by Life Insur- 
ance Physicians 


HIGH MORTALITY ANYWAY 





Death Rate Will Be High for Several 
Years, Whether Epidemic 
Returns or Not 





HARTFORD, CONN., April 29— 
Among the medical men of the life in- 
surance companies the question that is 
absorbing most of the attention is the 
possibility of a recurrence of the influ- 
enza pandemic. Asa class medical men 
are very conservative, not given to 
speculation, and will not make any 
forecast if they feel. there is any pos- 
sibility of their opinions finding their 
way into print. However, once in a 
while there is to be found a medical 
director who has been peering into the 
future and formed some _ interesting 
conclusions. While any prognostica- 
tion about the possibility of influenza 
revisiting this country is more or less 
pure speculation, the opinions held and 
conclusions reached by those who have 
gone into this question are illuminating. 


Far Reaching in Effect 


One of the medical men in the east 
who has given some study to this ques- 
tion says that a scourge that caused 
the death of about 400,000 is so far- 
teaching in its effects that it will most 
certainly make itself manifest again 
within the next few years. “The recent 
pandemic of influenza,” he said, “may 
be likened to a great forest fire. It 
sweeps the country, causing the com- 
plete destruction of everything in its 
path, but does not follow any pre- 
scribed course. As a rule, only the fire- 
proof structure escapes the great con- 
flagration, but because of the fact that 
it does not run along a prescribed 
course some frame structures escape. 
After the first great blaze has died 
down we may expect a back fire. This 
-back fire which in the case of influenza 
will be in the nature of a mild recurrence 
will strike down those structures which 
are susceptible but which were not 
touched during the first fire. In other 
words, hundreds of people escaped the 
influenza during the recent pandemic, 
not because they were immune, but 
simply because the disease did not 
Strike them. Had they contracted it 
they would have succumbed. 


Took Three Years Before 


“In the epidemic of a quarter of a cen- 
tury ago the disease struck down those 
at older ages and comparatively speak- 
ing the insurance had been in force a 
greater length of time, larger reserves 
had been accumulated, and hence the 
het loss to the companies was not so 
great. In spite of this it took three 

(CONTINUED ON PAGE 4) 





CAPITAL, $2,000,000.00 


A company born in the West, 
built for western people, 
by western men, 


GOOD AGENTS WANTED 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 
A good policy for the 
live wire. 








Progressive In Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 











Get Right, Young Man! 


| You can Sell Life Insurance ANY WHERE in Ohio, Mich- 

igan, West Virginia, or in the District of Columbia, The 
Columbus Mutual Offers You Policies, Backed by Eleven 
Years of Signal Success, —Highest Factor of Safety and 
Lowest Net Cost,—which You Can Land in Face of the 
STIFFEST COMPETITION. 


We Offer You a Direct Home-Office Agency Contract with 
PERMANENT RENEWALS, Continuing in Your Name, 
whether You Remain with the Company or not. These Re- 
newals are VESTED IN YOUR ESTATE and go to Your 
Heirs if You Die. 


The Record of This Company has Attracted National Atten- 
tion, especially in the Flu Year Acid Test. Get Right Now! 
If You Don’t Come with Us Soon, in Later Years You'll be 
Glad to Join Our Force or That of a Company which Then 
Follows Our RESULT-GETTING METHODS. Protect 
Your Own Future. Make Every Lick Count for Yourself 
from Now on. Confidential Correspondence Solicited with 
Young Men of CHARACTER, ABILITY and AMBITION 


The Columbus Mutual Life 
Columbus Ohio. 


“The Man Between Eliminated!” 








LIFE INSURANCE SECTION 


VICTORY LOAN DRIVE 
IS NOT INTERFERING 





Company Officials Report No 
Harmful Affects From Activi- 
ties of Bond Salesmen 





CONDITIONS FAVORABLE 





Previous Campaigns Have Equipped 
Selling Forces With Replies for 
Those Offering Excuses 





There should be no complaints from 
life agents that the Victory Liberty 
loan is interfering with the production 
of business. Merchants in any line of 
business are willing to concede that the 
Victory loan drive has scarcely affected 
sales, It is now quite apparent that 
there is to be no slowing down of busi- 
ness because of the bond campaign. 
Agents who have gone through the 
four previous loans know that the bot- 
tom does not necessarily drop out of 
things when a Liberty loan drive is on. 
The agent who says that a Liberty loan 
campaign slows up or stops the sale of 
life insurance merely offers this as an 
excuse for non-production. The agent 
who by this time is not able to provide 
the prospect who says that he cannot 
purchase life insurance because he has 
cr is going to buy Liberty bonds, with 
a “come-back” is a poorly-equipped life 
insurance man. The agent who hears 
the prospect say that he cannot con- 
sider life insurance because he is buy- 
ing Liberty bonds and lets him “get 
away with-it” is utterly lacking in re- 
sourcefulness and ingenuity. 


Is Better Prospect 


Suppose the prospect is buying some 
bonds. If they are being purchased on 
the part time basis, the fact that the 
prospect has taken on a financial obli- 
gation actually creates the necessity 
for life insurance. Suppose the pros- 
pect dies. before the payments have 
been completed. A bond-buying pro- 
gram on the partial payment plan that 
does not include life insurance is in- 
complete. A man who has purchased 
Liberty bonds is really the best pros- 
pect for life insurance. He has by the 
purchase of the bond indicated that at 
least he has the buying habit. He has 
moved his money out of the bank and 
put it into an investment. How much 
easier it is to sell him than the man 
who has been hoarding his money in a 
savings account and has never taken 
it out. 


Buying for Investment Reasons 


The fifth Liberty loan is being pre- 
sented to the public as a good invest- 
ment. Bond salesmen are not harping 
upon the patriotic duty of the public. 
Strange as it may seem, Liberty loan 
campaign managers say that many are 

(CONTINUED ON PAGE 4) 
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Agency Opportunities 
Nineteen States 





Established 1899 
HERBERT M. WOOLLEN | Wm. A. Watts, President. 
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The Close of the Day’s Work 
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jane you begin to figure up your earnings and 
recall the several reasons for failures during the 


past year, you then more than any other time keenly 
realize the importance of a helpful constructive home 
office service that trains you to overcome such failures. 


All this and more we constantly strive to give our 
agents. This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. 





One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a direct cooperative spirit 
generously given. 


Inter-Southern Life 


JAMES R. DUFFIN, President. 


We would like to hear from several 
good men for important field positions 


Insurance Company 


LOUISVILLE, KENTUCKY 





























PAN-AMERICAN LIFE INSURANCE 
a COMPANY fsr.cue" ** “Ee 


President LOUISIANA ‘Vice-Pres. and Gen. Mer. 


Insurance in Force (over) $40,000,000.00 
Total Resources (over) 5,250,000.00 


Tip goerat manaee 06 Oe Meee 1S Oe ee ea and 
ani ageaelgayy pssst on te epee +b renege Rage Ae man ee ee ek ee a 


Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager 








grade men. A rare opportunity to ambitious men to 
Whitney Central Bank Building, New Orleans, Louisiana 
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SAME AS OTHER KINDS 


———— 


INHERITANCE TAX 





DISCUSS 


Should Be Sold as a Joint Proposition, 
Says Davis—Hintzpeter Tells 
Value of Co-operation 





At the April 25 meeting of the Chi- 
cago Life Underwriters association, F. 
H. Davis, supervisor of agents for the 
Equitable Life of New York, for all 
territory west of Chicago, gave a talk 
on selling inheritance tax insurance. 
He said that the selling of insurance to 
cover inheritance tax has opened up the 
feld for the selling of big policies, as 
it has never before been open. 

“The selling of inheritance tax in- 
surance is no different from selling any 
other kind except in the caliber of the 
men who are solicited,” said he. “But 
the average agent, especially the man 
new in the business, who has not had 
the necessary experience in handling 
big men, will often hang on to the pros- 
pect, without closing, until he has killed 
the deal. What he should do is make 
the presentation and then call some life 
man of wide experience, make it a joint 
proposition, and land the prospect.” 

Half Better Than Nothing 

Mr. Davis pointed out that it is bet- 
ter to get half of something than the 
whole of nothing—which is what most 
agents soliciting this kind of prospect 
get, because of their desire to have the 
whole premium. The agent will often 
learn a lot through listening to the can- 
vass of the more experienced man that 
he could get in no other way. 

The advantage of inheritance tax 
soliciting is that the amount of protec- 
tion needed can be exactly determined. 
In most cases there will be no trouble 
finding out how much of a fortune the 
man expects to leave, and there is lit- 
tle danger of his underestimating it, 
as most such men are proud of the for- 
tune that they have amassed, and expe- 
rience shows that in most cases estates 
are overestimated. The law defines ex- 
actly what the tax shall be, so that the 
amount is exactly determinable. 


Courage Necessary 


Courage is the big thing in selling 
this kind of insurance as well as any 
other kind. So that the two things 
necessary to make a success in selling 
these big policies are the courage and 
the sense to call on the man experi- 
enced in handling big. men to help. 

The value of having men in the same 
agency work together was emphasized 
by Herman Hintzpeter of the Mutual 
Life of New York. “Help the other 
fellow,” he said. He showed the dis- 
advantages, disputes over prospects 
claimed by two men, and pointed out 
that any help given the fellow at the 
next desk will always be fully repaid. 
Mr. Hintzpeter cited several cases 
where men, who had either failed, or 
been mediocre successes, had become 
big producers when working with an- 
other man. 

Public Educated 

Dr. H. C. Castor of the Connecticut 
General, gave some good points. Cour- 
age is a necessity; without it no insur- 
ance will be sold. He said that the two 
Teasons why insurance was sold easier 
today than ever before was because of 
the education of the public by the influ- 
fnza and by the war risk insurance. 

ere is no one in the United States 
to whom the possibility of early death 
was not brought home by the death of 
some relative or intimate friend. The 
war insurance has taught the relatives 
of soldiers the true measure of life in- 
surance and what human life is worth 
i money, 


POINTERS BROUGHT OUT 

The increase in business of nearly every 
company, in 1919, over the first quarter 
of 1918 has been 100 percent. The num- 
ber of men in the business has not been 
increased to any extent, so that any 
agent who has not increased his busi- 








COMPANIES KEPT OUT 


—_—_—— 


ROBERTSON LAW STILL HOLDS 


Prohibitive Measure Unaffected by New 
Legislation—Required Investment 
of Reserves in Texas 





NEW YORK, April 29—The enact- 
ment of a bill in the Texas legislature 
to amend article 7805 of Chapter 1 of 
Title 130 of the Revised Civil Statutes 
of Texas of 1911 has been thought by 
some to refer to the Robertson law, and 
to facilitate the return to Texas of those 
life insurance companies that withdrew 
as a result of that law. This is not the 
case. The Robertson law is article 4775 
of the Civil Statutes of 1911. The bill 
that has just become law in Texas has 
nothing to do with insurance. It is 
part of the Texas legislation on Trusts 
and Conspiracies against Trade, and its 
immediate concern is with the Har- 
vester trust. 


Principle of Law Is Wrong 


The Robertson law is still law in 
Texas. It requires the compulsory in- 
vestment of 75 per cent of the reserves 
on Texas life policies in Texas secur- 
ities or Texas real estate and its enact- 
ment compelled the withdrawal of most 
of the large foreign companies from the 
state. It should, however, .be remem- 
bered that it was more to the principle 
of this law than to its actual operation 
that the companies objected. As a mat- 
ter of fact, foreign life insurance com- 
panies had about 100 percent of their 
Texas reserves invested in Texas secur- 
ities, but the principle of such legisla- 
tion is wrong and if followed generally 
would be a severe handicap upon the 
wise and profitable investment of in- 
surance funds. For instance, should a 
law corresponding to the Robertson 
law be enacted in all states, investment 
in the securities of national railroads by 
life insurance companies would be 
largely prohibited. 


Texas Is Alone 


All these points have been fully dis- 
cussed when the Robertson law was 
new, but their application is as impor- 
tant now as it was then. Interference 
with the natural flow of capital, if 
adopted generally by the states, can 
only work mischief and result in loss. 
The bad example of Texas has not been 
followed in other states. Many others 
have given consideration to laws requir- 
ing the compulsory investment of life 
insurance reserves within the state from 
which they are drawn, but Texas has 
the distinction of being the only state 
with such a law on its statute books. 








ness 100 percent should ask himself what 
the matter is. 
* * * 

If a man says in answer to solicita- 
tion “I’ll ask my wife,” an effective an- 
swer is, ‘“Don’t—ask some man’s widow!” 

* * * 


When you meet with a “staller,” the 
man who keeps asking you to call some 
other time when he is not a prospect, and 
only lacks the courage to say no, spring 
a five-year term policy on a quarterly 
basis on him, and then if he fails to 
bite, let him go. 

* * * 


In hiring life insurance agents, ex- 
perience has shown that they can hardly 
be picked. Only one requirement always 
holds good—no matter what appearance, 
education, etc., are, if you believe that 
the would-be agent will see people every 
day, take him. If not,’ no matter what 
his qualities are he will not make a suc- 
cess. 

* * * 


Simplicity in presentation is needed in 
today’s selling. The prospect wants to 
know only three things—what it will 
cost, what it will do for him if he dies, 
and what it will be worth to him if he 
lives. 


During the first three months the Chi- 
cago agency of the Security Mutual 
Life of Binghamton, N. Y., shows an in- 
crease of 200 percent over the same 
period in 1918. 








COURT AFFIRMS CASE 


SUES FOR FUTURE EARNINGS 





Decision Carries Judgment of $25,000 
in Favor of Texas Agent Against 
Iowa Company 





AUSTIN, TEX., April 29—The Third 
Court of Civil Appeals at Austin has 
affirmed the case of Merchants Life vs. 
S. M. Griswold from McLennan county, 
carrying a judgment for $25,000 against 
the Iowa concern. Of that amount 
$5,000 was for actual loss on business 
written by reason of alleged breaching 
of contract and $20,000 of loss on future 
business. 

The contract, dated April 1, 1914, 
gave Griswold control of 42 counties 
around Waco, to continue five years. 
He obligated himself to produce a cer- 


‘tain amount of business and to devote 


all of his time to the agency. Griswold 
was given the option of terminating the 
contract by 90 days’ notice and the 
company could do so only if Griswold 
failed to meet the contractual require- 
ments or if it withdrew from the state. 

Under the contract Griswold’s agency 
was to receive 80 percent of the initial 
payments on policies and 75 cents for 
a period of five years on each $1,000 of 
insurance renewed. 


Ordered Assessment Business Stopped 


On Feb. 15, 1915, the company noti- 
fied Griswold to stop writing business 
on the assessment plan and offered a 
new contract to continue on the level 
premium plan. Griswold refused to 
sign the new contract and entered suit 
for recovery on the old contract. 

It was contended by the company 
that the contract was not breached be- 
cause it could withdraw from the state 
under its terms; that the directors had 
the right to effect such withdrawal and 
thus terminate the contract; that the 
contract was void for want of mutual- 
ity; that the company offered to con- 
tinue Griswold in its employment and 
he refused to accept; that Griswold ac- 
cepted a new contract, in fact, and that 
the evidence was insufficient to form 
a basis for answer as to the amount of 
the future loss under the contract. All 
of these are overruled by the court. 


Doing Business in State 


The court finds that the company 
was doing business in Texas at the 
time the suit was brought. Contention, 
too, was made that the withdrawal con- 
templated was only that because of 
adverse insurance laws or rulings of the 
state insurance department. 


Answering the contention that it was 
impossible to say what Griswold lost on 
future business or that he would live or 
meet the contract requirements, the court 
says that the evidence submitted enabled 
the jury to form a fairly accurate opinion 
thereof, as the future is judged-by the 
past. Griswold had worked for the com- 
pany since 1912 and the court says the 
evidence shows that with his experience, 
ability and business produced an aver- 
age fairly well indicating what he could 
do in the future. 

The company contended that it really 
owed Griswold but $2,577 on business 
already written, but Griswold introduced 
testimony to show that he was entitled 
to recover $7,919 on this item. He sued 
for a total of $30,500. He testified that 
on business produced he expected a net 
commission per year to himself of $7,500. 

According to copies of the contract 
attached Griswold was to produce at 
least $300,000 quarterly with a total of 
not less than $1,500,000 for each of the 
first two years and $2,000,000 in each of 
the last twg years of the contract. 


Increases Capital 


DAYTON, O., April 29.—The Gem City 
‘Life has increased its capital stock from 
, $100,000 to $500,000. 


The following subscriptions for the 
Victory Liberty Loan have been given 
by Philadelphia life companies: Penn 
Mutual, $5,000,000; Provident. Life & 
gen eee $3,000,000; Fidelity Mutual, $1,- 








COMPANY TAKEN OVER 








ABSORBS THE AMERICAN LIFE 


Liberty National of Cape Girardeau, 
Mo., Will Soon Be Changed 
to Old Line 





The American Life Association, an 
assessment company at Campbell, Mo., 
has been forced to quit business on 
account of its influenza losses. Its 3% 
percent reserve business has been taken 
over by the Liberty National Life of 
Girardeau, Mo., amounting to $1,500,- 
000. The Liberty National’s business is 
based on the American experience 3% 
percent table. The officers plan to 
change it into an old line legal reserve 
company within a few months. The 
head office is well located, being in the 
center of a rich community. William 
G. Morgan, who was general manager 
of the American Life, is secretary and 
director of agencies of the Liberty 
National. He has a wide insurance ex- 
perience. D’Nean Stafford, president 
of the First National Bank of Cape Gir- 
ardeau, is president of the Liberty Na- 
tional. The vice-president is H. L. Al- 
bert, who is president of the Com- 
mercial Club of Cape Girardeau and 
president of the Southeast Missouri 
Mortgage Company. The second vice- 
president, R. A. Whiteaker, is manager 
of the Bank of Campbell. B. C. Staff- 
ord, the treasurer, is vice-president of 
the First National Bank of Cape 
Girardeau. 


Independent Life Vindicated 


The Tennessee supreme court has de- 
nied the petition of the state to review 
the decision of the court of civil appeals 
at Nashville, thus deciding the notable 
case of the state of Tennessee against 
the Independent Life of Nashville in fa- 
vor of the company. On May 20, 1916, 
the state filed a bill alleging that the 
Independent Life was insolvent, the offi- 
cers acting illegally and asking for an 
injunction against and a receiver for the 
company. On final hearing the court dis- 
missed the bill, holding that the company 
was solvent and the officers innocent of 
the charges made against them. Further- 
more, the court declared that the insur- 
ance commissioner, W. F. Dunbar, was 
autocratic and prejudiced in his criti- 
cisms of the company and its officers. 
The injunction was dissolved. On an ap- 
peal the court of civil appeals affirmed 
the lower court and the supreme court 
has just affirmed the decision. The litiga- 
tion involved the Independent Life build- 
ing, valued at $575,000. The insurance 
department charged that the Independent 
Life had overvalued its assets. 





New York Income Tax 


The larger companies are scanning 
with interest the new state income tax 
law just passed by the New York leg- 
islature, although it has not yet been 
signed by the governor. It provides 
for payment of the tax at the source. 
and applies to all incomes in excess of 
$1,000. Companies having general agen- 
cies in New York, if the law becomes 
effective, will have to keep records of 
all commissions paid in excess of 
$1,000 and pay 1 percent thereon if 
they aggregate less than $10,000; 2 per- 
cent if from $10,000 to $50,000, and 3 
percent on all in excess of $50,000. 
General agents in turn will have to keep 
similar records and make the necessary 
deductions and payments for the mem- 
bers of their agency forces. 


Maryland Assurance Increases Stock 


BALTIMORE, MD., April 29—A meet- 
ing of the stockholders of the Maryland 
Assurance was held Monday to vote on 
the proposition of increasing the com- 
pany’s capital stock by 10,000 shares. The 
par of the stock is $10, but it was voted 
to offer the additional capital at $40 a 
share. $30 of which is to be carried in 
surplus account. The company was 
formed with 50,000 shares issued at $10, 
with $6 paid in at the same time as sur- 
plus. This gave the company a capital 
of $500,000 and a surplus of $300,000. The 
new stock gives $100,000 addtiional capi- 
tal and $400,000 additional surplus. 
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PROGRESS IS MADE 


150 SOLDIERS ARE ENROLLED 





Are Teaching Life Insurance Salesman- 
ship—There Are 60 One-Hour 
Lessons in the Course 





The Insurance Research & Review 
Servicé will say this week: “The insur- 
ance contingent that went to Europe to 
organize classes to study life insurance 
and life insurance salesmanship is 
making progress. The nucleus of the 
organization consists of Frank L. Jones, 
Indiana manager of the Equitable of 
New York, Dr. Wilmer Christian of In- 
dianapolis, general agent forthe Equi- 
table Life of Iowa, and John M. Hol- 
combe, Jr., counsel for the Phoenix Mu- 

] Life. 

Tense men reached Paris March 10 
and inside of a week had registered 150 
students for the course. Frank Jones 
established headquarters at Paris, from 
which point he is supervising the work 
and teaching. Dr. Christian is engaged 
in opening new classes in the Bordeaux 
and LeMans districts. Mr. Holcombe 
is enrolling students in the Paris sec- 
tor. Lieut. Hershey, who entered the 
war from the New York City ranks of 
the Northwestern Mutual, was enrolled 
as the first member of ‘the teaching 
staff. A 

“The course now consists of 60 one- 
hour lessons from Alexander’s text with 
supplementary reading and discussion 
from Huebner. In this concentratea 
form it is possible to complete the 
course in twelve weeks, and thus make 
it available for many men. The work 
of the commission probably will be fin- 
ished by the middle of summer. The 
army educational program, including 
the life insurance feature, was under 
the direction of the Y. M. C. A., but re- 
cently the work, as a whole, was trans- 
ferred to the army, with the personnel 
of the Y. M. C. A. boards serving the 
army in expert advisory capacity.’ 


EASTERN MEDICS SAY 
“FLU” WILL BACKFIRE 


(CONTINUED FROM PAGE 1) 


years for the mortality to become nor- 
mal. The recent pandemic was more 
severe in every way and it is only rea- 
sonable to say that we must be pre- 
pared to feel its after effects for several 
years to come.” 

Wholly aside from whether or not 
there is to be another outbreak of influ- 
enza is the question of the effects of the 
disease upon the mortality for the next 
three or four years. An increasing 
number of the medical men are now 
willing to admit that the influenza has 
been a vital factor in developing latent 
cases of tuberculosis. Influenza has an 
irritating effect upon the lungs. Ex- 
periments have shown that the disease 
often attacks a man having a very mild 
case of tuberculosis, that probably 
‘would in the ordinary course of events 
not develop seriously for several years. 
The attack of influenza has the effect 
of accelerating the progress of the dis- 
ease and often leaves the patient in a 
very serious condition. 

Enlarges Heart 


The next serious result of influenza 
is its effect upon the heart. It seems 
that the influenza poison attacks the 
heart, having the effect of softening the 
muscular fibre of that organ. A num- 
ber of autopsies have shown the mus- 
cular fibre to be very soft as a result 
of the effects of the influenza. Ordi- 
narily the heart muscle is hard and 
resistant. In order to offset the effects 
of influenza the heart during the course 
of the disease builds more muscular 
fibre in order to function properly. In 
other words, the heart becomes en- 
larged and this often leaves a perma- 
nent dilation. 

In many instances influenza results: in 





ALBERT M. JOHNSON 


Two Chicago Presidents 


WO distinguished Chicago life company presidents will be honored during May 
Te the agency forces of their respective companies. It is a coincidence that both 

companies have put $4,000,000 for May as the proper amount to hand over to 
these $4,000,000 chief executives. President Albert M. Johnson of the National Life 
U. S. A. has taken high rank in the insurance world as a financial man and organizer. 
He lifted the National Life from a rut into a vigorous institution. He cleaned house, 
getting its assets on bedrock and then started to build. It was during his administra- 
tion that the casualty department was established. The accident income now amounts 
to a princely sum. Mr. Johnson has always been interested in the general welfare of 
the business and has attended many conventions of insurance men. He is one of 
the most prominent church workers in Chicago and is a man of deep personal piety. 

President James W. Stevens of the Illinois Life took charge of that institution, 





JAMES W. STEVENS 


backed it up by his personal resources and has seen it grow from an insignificant 
company to its present handsome proportions. President Stevens is the financial 
head of the organization who has galvanized it by his power. He is a man of silence 
but achieves much. Small in stature, he is large in ability and capacity. He belongs 


to the famous Stevens family of Chicago silk store fame of Stevens Bros., is the 
chief owner of the Hotel La Salle and has other important interests. Through his 


financial connections he or his associates are directors of the leading banks of 
Chicago. Mr. Stevens himself is a director of the Continental & Commercial National 
Bank. Mr. Stevens has served 26 years as president of his company. As one of the 
officers remarked the other day, “The history of the success of the Illinois Life is 
the record of James W. Stevens in the life insurance business.” 








a predilection of the kidneys as shown 
by the presence of albumen and casts 
during the illness. Medical men point 
out that many of these after effects do 
not become immediately manifest. The 
influenza simply leaves the patient in a 
rather weakened state but the serious 
effects of the disease do not become at 
once apparent. 


Safeguarding Companies 


Life insurance medical men are 
united in the opinion that the general 
health conditions of the country will be 
below normal for at least the next five 
years. This is the actual conviction of 
medical men, for one company after 
another is gradually establishing more 
rigid medical requirements. There are 
few companies which have no waiting 
period for applicants who have had 
influenza or pneumonia. This has be- 
come common practice. Now the com- 
panies are going a step further and 
putting rules into effect which will oper- 
ate to further safeguard the companies 
from a medical standpoint. As thor- 
oughgoing as present life insurance ex- 
aminations are, medical men recognize 
the fact that disease and weaknesses of 
the kind superinduced by influenza lurk 
deep and cannot often be detected on 
the surface. As a consequence the 
companies are attempting to safeguard 
themselves by selecting business with 
the utmost care, from a medical stand- 
point. 


May “Bettinger Month” 

The Ohio National Life, with a rec- 
ord of more than $850,000 of new busi- 
ness on the books during April, has 
designated May as Bettinger month, in 
honor of President Albert Bettinger, 





who recently celebrated his birthday, 
and has called on the agencies to write 





a million or better during the month. 
Gains of new business have been fairly 
consistent thus far this year. January, 
normally a lean month, made a better 
showing than December, normally the 
best month in the year, and each month 
since has seen a substantial increase 
over the one before. During the first 
quarter the company wrote more than 
two and a quarter millions and added 
more than $1,600,000 to insurance in 
force. Larger policies are being writ- 
ten and the percentage of renewals 
shows a substantial increase. The new 
agency just established in Nebraska 
already bids fair to rank among the big 
producers in the company’s force. 


VICTORY LOAN DRIVE 
IS NOT INTERFERING 


(CONTINUED FROM PAGE 1) 


purchasing bonds of the fifth issue that 
invested little or nothing in the previ- 
ous loans. This only goes to show that 
there is always something under the 
surface that even the most intensive 
selling campaign does not bring out. 
The previous bond drives were com- 
prehensive and well planned. Every- 
one was solicited and it was thought 
that all of the surplus cash available 
had been called into use. Now it de- 
velops that much was overlooked. 


From Company Standpoint 


An idea of what company officials 
think about the Liberty loan as affect- 
ing life insurance may be obtained from 
the statement of an officer of one of 
the leading middle western companies 
who said the other day “Liberty loan 
or no liberty loan, business is keeping 
up just as usual. I cannot think 
of an agent with this company who 
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TEXAS COMPANY GROWS 


WRITING $500.000 A MONTH 








San Jacinto Life Holds Annual Meet. 
ing at Beaumont—Gives Prizes 
to Business Gettets 
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BEAUMONT, TEX,, April 20—The [eure 
San Jacinto Life of this city held its critici 
fifth annual agency convention here War | 
last week. mislec 

At the banquet held on the closing The « 
day medals were awarded to those win- the le 
ning in a sixty-day contest, lasting over enlist 
the first two months of the year. Dur- not g 
ing this time the company wrote more privat 
than $1,000,000 of new business. Journ 

For writing the most new business, ment 
W. A, Francis (with $160,000 written) mittee 
was given an engraved gold watch. C¢ The 
S. Gilbert was close second with $91,- sentec 
130. Frank W. Wells won the prize for pany 
the largest number of applications. Mr, carrie 
Wells wrote 58 applications, or nearly Ameri 
one a day, during the two months. A.D, aw 
Doolszee was second in this contest *vg 
with 31 applications. In a contest be- sonny 
tween general agencies, A. C. LaVern lives 
of Crowley, La., won the loving cup the co 
which is a rotating prize. ness, | 

The San Jacinto capital stock is $200, they 
000. The company is in its fifth year "a, 
and reports that all previous records emme 
in production of new business have cheap 
been broken in the last year. The comps 
present rate of writing business is more panie: 
than half a million a month. as th 

compé 
would have the nerve to walk into my om 
office and try to convince me that the the g 
Liberty loan was hurting the produc- 
tion of life insurance. I do not mean 
to say that once in a while an agent The 
will not find a case where the purchase le 
of a Liberty bond has taken away od 
money that might otherwise have gone ance 
into life insurance premiums, but I do insur 
mean that considering business as a such 
whole, the Liberty loan is not a deter- true, 
rent factor. mtg 
No Time for Details than 

“The only man who is not selling ieoaee 
business is the one who is not calling ing st 
upon the prospects. I know an agent rate 
in this town who has always spent a the si 
great deal of time with each prospect being 
solicited explaining why nonparticipat- whe 1 
ing insurance is superior to the partici- nets 
pating plan. I imagine that agent is life i 
selling very little life insurance at this newa 
time. The public is in a buying mood newa. 
so far as life insurance is concerned and \ 
and they do not want to listen to the Sealt 
agent who has to sing a song or read woul 
an address to the jury in order to ex- 
plain what he is selling. 

“An agent should not allow his ardor Thi 
to be dampened by the small prospect the ir 
who in buying a $50 or $100 Liberty aig 
bond eliminates himself as a prospect eee 
for life insurance for financial reasons. polic: 
Cases like this do not affect the life basec 
insurance business as a whole. The table 
man who is capable of buying a $5,000 
or $10,000 policy is not put out of the 
running by the purchase of $100, $500 
or even $1,000 of Liberty bonds. He 
may feel the pinch of the extra financial 
outlay, but he is still a prospect for life 
insurance and a real salesman will sell 
him.” 

c 
Blue Sky Law Unchanged 
DES MOINES, IA., April 29—Efforts te —_ 


tighten the blue sky law in Iowa and 
put an end to reckless wildcatting of 
worthless stocks came to naught at the 
hands of the Iowa legislature. The Iow& 
Bankers’ Association was trying to put 
over a bill giving teeth to the blue sky 
measure, but the bankers seem to have 
gotten into a row as to how many teeth 
should be inserted and how sharp they 
should be. When the legislature came 
to an end it was discovered that no ac- 
tion whatever had been taken and the 
law stands just as it did. The appointment 
of Walter Ramey as secretary of state 
may have a good effect, as the Iowa 1a¥ 
gives the secretary of state the right t 










pass upon stock selling projects. 
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MISREPRESENTATION IS CHARGED 
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HE executive committee of the 
 Sorunwest Life Insurance Con- 

gress has issued a statement to the 
papers in its section correcting a num- 
ber of statements relative to war risk 
insurance. The executive committee 
criticised the publicity methods of the 
War Risk Bureau as being unjust and 
misleading in a number of instances. 
The committee took the position that 
the letters and publicity matter sent to 
enlisted men about their insurance do 
not give the facts as to insurance in 
private companies. The Minneapolis 
Journal publishes the following state- 
ment coming from the executive com- 
mittee: 

The War Risk Bureau has been repre- 
sented as the greatest insurance com- 
pany in the world in point of business 
carried, whereas, there are at least two 
American life insurance companies whose 
businesses are of greater magnitude. 

There is an inference that the com- 
panies are competing with the govern- 
ment for the business of insuring the 
lives of the former soldiers, whereas, 
the companies are not seeking such busi- 
ness, but, on the other hand, are doing all 
they can to induce former soldiers to 
accept the government’s offer. 

The public has been told that the gov- 
ernment is writing insurance at far 
cheaper rates than those charged by 
companies, whereas, there are some com- 
panies writing as low priced insurance 
as the government’s, even though these 
companies must include cost of doing 
business, while the War Risk Bureau’s 
cost of doing business is paid out of 
the government’s general funds. 


Total Disability Clause 


The public has been told that, while 
the government policy has a total disa- 
bility clause providing for monthly pay- 
ments of $5.75 for each $1,000 of insur- 
ance in case of total disability of the 
insured, no commercial policy contains 
such a feature. Instead of this being 
true, the insurance men say, many com- 
panies issue a policy containing a far 
more attractive total disability clause 
than the government’s. 

The idea prevails that the insurance 
which the government has been furnish- 
ing soldiers during the war at an annual 
rate of approximately $8 per $1,000 is 
the same kind of insurance the public is 
being asked to pay $18 to $20 for in 
private companies. This is not true. 
The insurance the government has been 
issuing during the war is not straight 
life insurance at all, but merely a re- 
newable term policy, necessary of re- 
newal each year, accumulating no value 
and with a constantly rising rate as the 
insured grows older. The premium would 
finally reach a point where the insured 
would be no longer able to keep it up. 


Government Rate Equaléed 


This, you must understand, is only 
the insurance written during actual war- 
fare. The regular life policies into which 
the War Risk Bureau is now asking dis- 
charged soldiers to convert these term 
policies carries a much higher premium, 
based upon the American Experience 
table. Of course, the government does 


not include the cost of doing business, 
but, in spite of this, there are now some 
strong 3% percent reserve companies 
writing insurance of the same kind at 
a rate as low as that the government 
is asking from the soldiers. 

What we criticizé is the unfair man- 
ner in which the War Risk Bureau has 
set about to convince the public that 
its rates are far lower than commer- 
cial rates and the impression that has 
been conveyed that the companies are 
competing with the bureau for the sol- 
dier business, now that the war is over. 
The bureau has misled the public by 
comparing the lowest government rates 
with the highest commercial rates, in- 
stead of comparing averages. 


No Competition With Bureau 


It is hard to understand why there 
should be a constant attempt on the part 
of the War Risk Bureau to bring out 
the idea that there is competition be- 
tween the bureau and private insurance 
companies. There is no such competi- 
tion. The government is not writing new 
business on any except new recruits to 
the army and navy. It is not even 
allowing present policyholders to in- 
crease their insurance. It is not doing 
anything except provide the permanent 
forms of policies which were promised 
the men at the time they purchased their 
term policies. 

The private companies are not com- 
peting with the governemnt for the con- 
version of these policies. On the other 





hand, the Minneapolis Association of 
Life Underwriters has gone on record 
as favoring such conversion by the gov- 
ernment. The insurance men have agreed 
to use their influence in getting men to 
convert their term policies with the 
government. 


Bulletin Called Unfair 


In its bulletin sent out to soldiers 
and discharged soldiers, the War Risk 
Bureau is unfair in the manner in which 
it describes the total disability clause 
in its new policies. The bulletin, after 
setting out that the government pays 
to the totally disabled insured a monthly 
payment of $5.75 for each $1,000 of in- 
surance, adds that “no policy in any 
life insurance company contains a simi- 
lar clause without regard to age.” This 
is notably unfair. While it is true that 
commercial policy disability clauses, as 
a rule, provide that the disability must 
commence before the insured reaches 65, 
it is equally true that these policies_pro- 
vide for a monthly payment of $10 for 
each $1,000 of insurance in case of such 
disability, which is almost double the 
government payment. It is furthermore 
equally true that the commercial policy 
of this class provides for a suspension 
of premium payments during the disa- 
bility and calls for the payment of the 
full amount of the policy to the benefi- 
ciary at the time of the insured’s death, 
regardless of how large a sum may have 
been paid out in these monthly disability 
payments. The government policy, on the 
other hand, contains no such advantage. 
Under the government plan, if the in- 
sured has drawn monthly payments for 
20 years on account of disability, noth- 
ing will be paid to his beneficiary. 

The insurance companies are not seek- 
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ing soldier business. On the other hand, 
they are trying to help the government 
get that business. But the companies 
are getting tired of being made the sub- 
jects of unfair comparisons in the War 
Risk Bureau’s campaign. I think there 
must be some Official in Washington that 
favors government ownership of insur- 
ance companies who is covertly doing 
what he can in this campaign to dis- 
credit commercial life insurance. I think 
that must be the motive for these seem- 
ingly deliberate unfair comparisons. 

A Washington dispatch that appeared 
in the Journal March 25, and the infor- 
mation in which came from official 
sources, contained an error illustrating 
this tendency. It told of a ruling by 
the attorney-general that War Risk Bu- 
reau policies could be paid to estates 
of insured men in case beneficiaries 
named in policies had died and it said 
that there had been a dispute about this 
between the bureau and the insurance 
companies, which did not desire to have 
estates made beneficiaries. This was not 
correct. It was the insurance men them- 
selves who worked to get the scope of 
the government insurance broadened so 
that estates of insured could be benefi- 
ciaries. The same dispatch spoke of the 
present term policies of the soldiers—the 
original war insurance limited to five 
years and renewable each year—as 
“straight life” policies, when such poli- 
cies, in the ordinary interpretation of 
the term, are not “straight life” insur- 
ance policies at all. Most companies is- 
sue similar term policies at a rate, in 
some instances, as low as the govern- 
ment’s, despite the fact that the govern- 
ment War Risk Bureau’s overhead ex- 
penses are paid by the taxpayers. 


Originated by Risk Men 


The insurance men themselves origi- 
nated the idea of government insurance 
for soldiers and gave their time and their 
skill to the work. The companies are not 
competing with the bureau. But insur- 
ance men do not consider it fair for some 
socialistically inclined member of the 
government at Washington to use the 
bureau as a shield for covert, unfair 
and untruthful attacks upon the institu- 
tion of commercial life insurance. 





Topics to Be Discussed 


Some of the topics to be discussed at 
the annual meeting of the National As- 
sociation of Life Underwriters at Pitts- 
burgh Sept. 29-30 and Oct. 1 are “Busi- 
ness Insurance,” “Income Insurance,” 


“Government Life Insurance,” “Best 
Methods of Closing,” “Inheritance Tax 
Arguments,” “Thrift” and “Insurance 


for Women.” In the sectional meetings 


will be discussed “The Selection of 
Agents,” “Insurance for Scattered Sec- 
tions,” “Industrial Selling Helpful in 


Ordinary Selling,” “Ordinary Insurance 
as a Leader for Industrial Business,” 
“Daily Reports,” “Best Methods of 
Training for Life Insurance Men,” 
“Best Written Forms or Briefs for Pre- 
senting Life Insurance.” 


General Council of Louisville, 
Ky., finally passed the licensing ordi- 
nance for professional and business men, 
but amended the measure, so that so- 
liciting insurance agents are exempted 
from license. Prominent insurance men 
had been contending for a higher license 
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Policies that Attract 





THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


WICHITA if KANSAS 














A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Income Policies Issuzd 
Dec. 31—1888.... $ 104,307 $ 889,073 1889-1898...... $ 2,128,182 $460,386 
1898.... 321,505 8,392,902 1899-1908...... 12,088,346 1,169,329 
1908.... 3,621,170 43,443,633 1909-1918...... 35,887,982 2,199,357 
1918.... 15,758,208 145,055,484 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 









































A Wider Field —An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up to $3.000, to 
young men and young women as young as age 2—protective insurance and Edu- 
cational and Business Start Endowment Insurance. This extension of the age 
limit for Ordinary Insurance down to age 2 helps our Agents considerably, and 
we have other advantages that —— more. Weprovide banking facilities for 
our Agents in the rural districts. We issue Participating and Non-Participating 
Policies. As regards adults, we write contracts with Double Indemnity provi- 
sions covering any kind of fatal accident, or with Double Indemnity provisions 
covering fatal travel accident only, as may by desired. We issue policies with 
waiver of Premium and Disability Annuity or Instalment Payment features. 
We insure males and females at the same rates. If you cannot make a full time 
contract with us we will let you write our insurance for children as a side line, as 
long as your Company does not object. Some are writing as much as $10,000 a 
month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 
CHICAGO, ILLINOIS 












































Southland Life Insurance Co. 


DALLAS, TEXAS 


HARRY L. SEAY, President 


A. S. DOERR, Vice-President 
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Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 
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An insurance salesman remarked the} dren. He asked her if the child was 
other day that the best way to make a | hers. : 
success as a solicitor was to keep plug- She replied “Yes.” 
ging and see as many people as possi- He then told her that he had just 
ble. This brought up the question as | snapped a picture of the children and 
to the best methods of getting ac-| told her that he would give her one of 
quainted with people. the pictures when they were developed 
One successful agent has a very if she desired it. 
unique method which he uses in_get- He obtained the name and address, 
ting acquainted with prospects. He is | When the pictures were developed he 
a photographer and always carries a | took one of them to the house one 
pocket camera with him. evening. He chatted with the husband 
Last summer he was down on the | for a few minutes; then asked him if 
beach. A number of small children | he carried life insurance. When the 
were playing in the sand, so he got out | husband said that he did not the agent 
his trusty camera and snapped them. | explained its advantages. In a short 
A few minutes later a lady came up| time he succeeded in insuring him for 
and started away with one of the chil- | $25,000. 
* * * 
Home Life of New York Dividends 
TEN-YEAR ENDOWMENT 
r Issue of 
e Prem. 1918 1917 1916 191 1914 1913 1912 1911 1910 1909 1908 1907 
RS $101.46 $7.01 $8.26 $9.55 $10.89 $12.28 $13.72$....$....$....$.... $.... $.... 
25.cceee 101.8 7.10 8.34 9.64 10.98 12.386 13.81 15.31 16.86 18.48 20.16 
Ee 102.37 7.21 8.45 9.74 11.08 12.47 13.91 15.41 16.97 18.58 20.26 
| 35 pases 103.10 7.35 8.59 9.88 11.22 12.60 14.04 14.54 17.10 18.72 20.40 
| 40..... 104.18 7.54 8.78 10.06 11.40 12.78 14.22 15.72 17.27 18.89 20.58 
, See 105.92 7.82 9.05 10.383 11.66 13.04 14.48 15.97 17.52 19.15 20.84 
See 108.87 8.22 9.45 10.72 12.04 13.41 14.84 16.32 17.88 19.51 21.22 
a 113.74 8.82 10.03 11.28 12.59 18.94 15.36 16.83 18.39 20.03 21.76 
ee 121.68 9.70 10.89 12.12 18.89 14.72 16.11 17.58 19.13 20.78 22.56 
FIFTEEN-YEAR ENDOWMENT 
cr Issue of — 
Age— Prem. 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 1908 1907 
20.. . $65.36 $5.14 $5.89 $6.67 $7.48 $8.32 $9.19 $... TS See Oe eee 
nes os She . 5.98 6.75 7.56 8.40 9.27 10.17 11.11 12.08 13.09 14.14 15.22 
: : 6.08 6.86 7.67 8.51 9.38 10.28 11.21 12.18 13.19 14.24 15.33 
F 6.238 7.01 7.82 8.65 9.52 10.42 11.85 12.32 13.33 14.38 15.46 
, Pree er 68.55 5.69 6.44 7.22 8.02 8.86 9.72 10.62 11.55 12.52 13.52 14.57 15.65 
Bah 66,058 te 70.73 5.99 6.74 7.52 8.32 9.15 10.01 10.91 11.83 12.79 13.79 14.83 15.91 
eee . 74.43 6.438 -7.18 7.96 8.76 9.58 10.44 11.32 12.24 13.19 14.17 15.20 16.28 
ee 80.55 7.09 7.84 8.62 9.41 10.23 11.06 11.93 12.83 13.76 14.74 15.75 16.82 
Ee ee 90.56 8.08 8.84 9.60 10.39 11.19 12.01 12.85 13.72 14.63 15.57 16.57 17.62 
THIRTY-YEAR ENDOWMENT 
Issue of. 
Age— Prem. 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 1908 1907 
| Drees $30.74 $3.34 $3.61 $3.90 $4.20 $4.51 $4.83 §....$....$.... $.... §.... $.... 
Or. 31.39 3.44 3.72 4.01 4.81 4.62 4.94 5.28 5.62 5.98 6.35 6.74 7.13 
ee, 32.88 3.57 3.85 4.15 4.45 4.77 5.09 5.43 5.78 6.14 6.52 6.90 7.30 
bso och aracats 33.95 3.75 4.05 4.85 4.67 4.99 5.82 5.67 6.03 6.40 6.77 7.17 7.57 
--, PE 36.50 4.02 4.33 4.65 4.98 5.32 5.67 6.03 6.40 6.78 7.17 7.57 7.98 
Pree 40.67 4.42 4.76 5.11 5.46 5.83 6.20 6.58 6.97 7.36 7.77 8.18 8.59 
FIFTEEN-PAY LIFE 
Issue of. 
1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 1908 1907 
$3.49 $3.81 $4.14 $4.48 $4.84 $5.20$.... re pene: Tree a See 
3.69 4.04 4.40 4.78 5.17 5.57 5.99 6.42 6.86 7.33 7.81 8.31 
$3.94 4.33 4.73 5.14 5.57 6.01 6.47 6.94 7.44 7.93 8.47 9.02 
4.25 4.67 5.11 5.57 6.04 6.53 7.08 7.55 8.10 8.66 9.24 9.84 
4.63 5.10 5.59 6.09 6.61 7.15 7.71 8.28 8.88 9.49 10.13 10.78 
5.12 5.64 6.18 6.74 7.31 7.90 8.51 9.14 9.78 10.45 11.14 11.85 
5.76 6.33 6.92 7.53 8.16 8.80 9.45 10.13 10.82 11.54 12.28 13.05 
6.61 7.23 7.87 8.53 9.19 9.87 10.57 11.29 12.02 12.78 13.57 14.38 
7.78 8.45 9.13 9.82 10.52 11.23 11.96 12.70 13.46 14.24 15.06 15.91 
TEN-YEAR TERM 
Issue of: 
Age— Prem. 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 1908 1907 
| ae $17,13. $2.15 S255 S216 $2216 $2.16 $2.16S.......9-. 2. Sonn s Sucing Be. oF. 
ASE ee 11.7 2:23 2.24 2.24 2.24 2.24 2.25 2.25 2.24 2.24 2.24 
| ree 12.68 2.34 2.85 2.85 2.36 2.36 2.36 2.36 2.36 2.3 2.35 
MS es ne nes 13.99 2.48 2.49 2.50 2.51 2.52 2.52 2.52 2.52 2.51 2.50 
Se 16.05° 2.69 2.71 2.72 2.74 2.75 2.75 °2.75 2.75 2.74 2.72 
— ere 19.56 3.00 3.03 3.06 3.09 3.11 3.12 3.12 3.12 3.09 3.05 
Oe 25.58 3.48 3.54 3.60 3.64 3.68 3.70 3.70 3.68 3.64 3.58 
| are 35.42 4.21 4.81 4.40 4.48 4.54 4.57 4.57 4.54 4.48 4.37 
FIFTEEN-YEAR TERM 
rc Tssue of 5 
Age— Prem. 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 
eee Tee SME Se eC ae Pear) a i a ee ro eo Se cee 
Ses 13:04 326 326 3:26 ° 3:96 2:27 9:98 S338 298 298 225 3:48 2.28 
SERIO ee 13.09 2.36 2.37 2.38 2.39 2.40 2.41 2.41 2.42 2.42 2.42 2.42 2.42 
Or 14.70 2.52 2.54 2.56 2.57 2.59 260 2.62 2.62.2.68 2.68 2.63 2.62 
Te 17.35 2.75 2.78 282 285 2.88 2.90 2.93 2.95 2.96 2.96 2.96 2.94 
| 2 EES 21.84 3.10 3.17 3.23 3.29 3.85 3.39 3.48 3.46 3.48 3.49 3.48 3.45 
- PERT 29.28 3.65 3.76.°3.87 3.97 4.06 4.14 4.20 4.25 4.28 4.30 4.28 4.24 
| TWENTY-YEAR TERM 
| - Tssue of. = 
Age— Prem. 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 1908 1907 
| |, See $11.52 $2.17 $2.17 $2.18 $2.19 $2.20 $2.20$.... ue via re; Se eee 
| | ES eae ae 12:88 2.25. 2.97 3:98 2:99 “2.80 23.31 S88 ‘9.388 2:34. 23.85 2.85. 2.36 
1 es 13.64 2.38 2.40 2.42 2.43, 2.46 2.4 2.49 2.50 252 2.68 2.54 2.54 
15.71 2.56 2.60 2.63 2.66 2.69 2.72 2.75 2.78 2.80 2.82 2.84 2.85 
10,12 2.83 3:89 (2.96.°°3.01 8.06 3.13 38.27 3.223 3.80 -€.306 3.28 3.35 
Ro a 24.75 3.24 3.384 3.44 3.54 3.64 3.74 3.83 3.90 3.98 4.04 4.09 4.13 
TEN-PAY LIFE 
- Issue of. - 
Age— Prem. 1918 1917 1916 1915 1914 1913 1912 1911 1910 1909 
wcuped cream $45.63 $4.11 $4.59 $5.09 $5.61 $6.15 $6.70 $... $... —— “28 
: 4.36 4.89 5.43 6.00 6.58 7.19 7.82 847 9.15 9.85 
5 4.67 5.24 5.84 6.45 7.09 7.76 8.45 9.16 9.90 10.67 
r 5.03 5.66 6.32 7.00 7.70 8.43 9.18 9.97 10.78 11.62 
Y e 5.49 6.18 6.90 7.65 8.42 9.22 10.05 10.91 11.81 12.74 
, SSS 71.81 6.04 6.81 7.60 8.42 9.27 10.15 11.06 12.00 12.99 14.00 
ree 80.66 6.75 7.59 8.46 9.35 10.20 11.23 12.23 13.26 14.33 15.45 
GMs 25s aes 91.58 7.66 8.57 9.50 10.46 11.46 12.49 13.56 14.68 15.85 17.07 
FIVE-YEAR TERM 
Issue of —————_———_—- 
1918 1917 16 1915 1914 
$2.14 $2.14 $2.14 $2.14 $2.14 
2.22 2.22 2.22 2.22 2.22 
2.33 2.33 2.33 2.33 2.33 
2.46 2.47 2.47 2.47 2.47 
2.65 2.66 2.66 2.66 2.66 
2.92 2.94 2.94 2.94 2.94 
3.35 3.37 3.39 3.39 3.38 
3.99 4.03 4.06 4.06 4.04 
4.97 5.04 5.08 5.09 5.05 
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thing of himself must early real- 

ize that success depends in great 
measure upon his ability to absorb les- 
sons from the experience of others, 
and his eagerness to apply those les- 
sons to the solution of his own prob- 
lems. In this way he enjoys the ad- 
vantage of the ripened wisdom of those 
who have blazed the trail, arfd saves 
himself many years of unprofitable 
labor by avoiding pitfalls, and the mis- 
direction of effort, which inevitably re- 
sults from action prompted by imma- 
ture judgment. 

It is, therefore, unfortunate that so 
few life agents avail themselves of the 
splendid opportunities for self-advance- 
ment to be found in active participa- 
tion in the affairs of local underwriters 
associations. There is no better me- 
dium for the exchange of ideas, and to 
keep one informed of what the other 
man is doing, and how he does it. 


Tis man who aims to make some- 


The April meeting of the Chicago 
association was a fine example. The 
subjects assigned the speakers were 
not only interesting of themselves, but 
were ably handled by those called upon. 
Every man who spoke had something 
to say, and said it. 

Frank H. Davis, superintendent of 
agencies for the Equitable of New 
York, discussed inheritance tax insur- 
ance. Herman Hintzpeter of the Mu- 
tual spoke on the different phases of 
agency organization which have accom- 
plished such fine results in the Mutual 
Life agency. The “old guard,” repre- 
sented by Jules Girardin, L. Brackett 
Bishop, and Dr. H. C. Castor, contrib- 
uted worth while pointers from the 
wealth of experience which has been 
theirs in general agency work. 

* 


While the time allotted did not per- 
mit of an elaborate survey of inheri- 
tance tax insurance, Mr. Davis brought 
out several points of compelling inter- 
est to every man who carries a rate 
book. He very clearly indicated that 
life insurance is not A means, but is 
THE logical method of providing funds 
to meet this certain expense. In other 
words, it is the function of life insur- 
ance to create a sinking fund to liqui- 
date obligations which, at once, issue 
trom and become due at and because 
of death. Mr. Davis emphasized the 
importance of having inheritance tax 
cases negotiated by underwriters accus- 
tomed to writing large applications. 

* 


Some men are not qualified to carry 
through such cases because they are 
still “hewers of wood and drawers of 
water,” due to their limited experience 
in dealing with men who, as he put it, 
“sit behind good desks.” Consequently 
they should see the wisdom of turning 
inheritance tax cases over to big writ- 
ers, on a joint work basis. And so. by 
bringing the “bacon” to one who can 
ry it, they get “one-half of the whole” 
instead of mussing up the transaction 
on their own account, and thereby get- 
ting “all or nothing.” His ten minute 
talk was straight from the shoulder, 


| devoid of froth and foam, and it is not 


difficult to understand why his organ- 
‘zation produced more than twenty mil- 
lions last year. 

* 

Herman Hintzpeter’s remarks de- 
scribed the conditions which make -for 
harmony, prosperity and progress in an 
agency. He pleaded for a greater spirit 
of cooperation amongst agents, and 
mentioned numerous instances where 
Practice of the “live and let live” policy 
resulted in better business and better 
mcomes all around. He also told of 
the efficacy of team work. He cited 
the case of two men, neither of whom 
had been doing very well. Working to- 
gether they supplemented one another. 

heir business, individually credited, 
More than doubled. their production 








when they had worked single handed. 
Hintzpeter also presented an excellent 
“come back” to the man who says he 
wants to “talk it over with his wife.” 
It is this: “Don’t talk it over with 
your wife; talk it over with somebody’s 
widow.” His address was really an 
outline of the plan by which the Darby 
Day Million-a-Month agency has gal- 
loped along to where it must double its 
slogan. 

Edwin Austrian of the Northwestern 
Mutual, who has made a success in the 
writing of large cases, recited an expe- 
rience which should be an inspiration 
to field men, for two reasons: First, 
it proved that good business can be se- 
cured from total strangers, and, second, 
that big writers go after applications 
the same as the man who writes only 
a hundred thousand a year. Mr. Aus- 
trian is a leading producer for the 
Northwestern Mutual and has placed 
more than a million on the life of Julius 
Rosenwald of Sears, Roebuck & Co. 
One might surmise that he would con- 
fine his soliciting altogether to “leads.” 
And yet, in this case, as in many others, 
nothing could be farther from the 
truth. He was passing through the cor- 
ridor of a building and noted a single 
name on several doors. He concluded 
that the tenant must be a man of means 
and probably in need of inheritance tax 
insurance. Not much of a “lead,” and 
probably had been passed up by many 
other agents. Mr. Austrian called once 
or twice and wrote the man for $20,000 
and followed with an additional fifteen 
—or a total of $35,000 of business for 
having kept his eyes open. He told of 
the work he has done in the Chicago 
Association of Commerce which has 
moved the official publication of that 
body to print valuable information for 
the business man in regard to the evils 
of twisting. 

* * 

E. C. Platter, president of the Chi- 
cago association, is giving an adminis- 
tration that is a credit to the business 
and himself. He is fully acquainted 
with the duties of the office, and the 
easy dignity with which he conducts 
the meetings fully justifies his election. 
John R. McFee, the secretary, is not 
only an artist at writing insurance arti- 
cles, but made quite an impression, 
with his song, “Get Insured,’ composed 
to the strain of “Illinois.” In this con- 
nection one might be permitted to ob- 
serve that as a singer the life agent is 
a cracker salesman. 

To sum it up, Davis, Hintzpeter, 
Platter, Austrian, Girardin, Bishop and 
Castor, and all the other big men are 
not active in the association through 


of that organization. They are asso- 
ciation men because they have been 


ness. 


association work. It’s a stepping stone 
to success of inestimable value. 


Prudential Activities 


The Mansfield, Ohio, 
Prudential 
superintendent, 


at Charleroi 
district. 


in the Washington, 


his promotion to Mansfield. 


same district. 








tering the army in December, 1917. 


DoooooocoooooooDDoOoDDoOoOODODoOoDoOOoOoOoOOoOoOoOoOoOoOoOoOo000000 


desire for any “favors” within the gift 


and intend to remain “in” their busi- 
They have everything to give 
and give it. The ambitious underwriter 
is overlooking his hand if he does not 
sit in the game and become a factor in 


district of the 
has been assigned a new 
W. B. Patterson, who 
was formerly assistant superintendent 
Pa., 
In his new office Mr. Patterson 
succeeds Superintendent P. J. Cox, re- 
tired. Mr. Patterson began his Pruden- 
‘ tial career as an agent in the McKees- 
| port field Feb. 17, 1909. On July 4, 1910, 
he was appointed assistant superinten- 
dent and remained in that position until 


Cc. C. Norris, who resigned as assist- 
ant superintendent in Omaha, Neb., Aug. 
25, 1917, to enter the army, has returned 
and resumed his former position in the 


W. J.‘ Maginnis has been reappointed 
assistant superintendent in Galesburg, 
Ill., which position he held prior to en- 
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We NEVER Demobilize 


While our country’s military forces are being demobilized, GUARDIAN 
policyholders continue to mobilize under our plan to help increase the 
nation’s economic strength through individual effort. 


A. TO BE HEALTHY AND ACTIVE 
Every policyholder is entitled to Health Reclamation Service. 
B. 70 SAVE FOOD 


Every policyholder may obtain the knowledge of Scientific Household Diels. 
C. TO PRODUCE FOOD 


__ policyholder may procure information on the Planning and Care ef a 


Garden. 


D. TO BE THRIFTY 
Every policyholder will be furnished with a simple plan of Household Budgeting 
as a Practical Thrift Measure. 


The GUARDIAN'S perfect protection policies contain Waiver of Premiums, Disability, 
Annuity and Double Indemnity Clauses. 


The Guardian Life Insurance Company 


of America 
Fifty-eight Years of Unsurpassed Service to Policyholders 


For a direct agency connection, address T. LOUIS HANSEN, Vice-President and Agency 
Manager, 50 Union Square, New York, N. Y. © 








joOooooooooooooooOooooooo0o0o0oo00000000g02000000000000000000 


oOoonDoooDoOoOoOoOoOoODoOoOOOoOoOoOoOoOoOoOo0O0000 


oOooooDoDDDoOoOoOo00000 





The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For terms 
and territory, write to 


WM. MONTGOMERY, President and Gen. Mgr. 
New Masonic Temple Washington, D. C. 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 














F. J. Uehling, Secretary 


The “‘Giant of the West’? 








Pioneer Life Insurance Co. 
of America KANSAS CITY, MO. 


Organized 1907 John W. Cooper, President : 
EVERYTHING NEW BUT THE NAME 














In the Center of the U. S. A. 


is located a big, vigorous, and growing institution of 
life insurance. 


Our geographical location enables us to render excep- 
tional service to our policy holders and field force. 


Over $180,000,000 of insurance in force. 


INVESTIGATE FOR YOURSELF 


Missouri State Life Insurance Co. 
SAINT LOUIS, MISSOURI 
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FIRST YEAR DEATHS 
THE last seven or eight months have 
taught us all the uncertainty of life, par- 
ticularly in view of the influenza epidemic. 
The Murtvuat Lire says that last year it 
lost by death no less than 365 policyhold- 
ers who had been insured for less than a 
year, as against 143 in 1917. The excess of 
222 all accrued the last three months of 
the year due to the epidemic. In no 
other period have so many people died 
who insured for less than a year or 
who had taken out policies within the 
last two or three years. Many doubtless 
declined to insure who were caught in 
the maelstrom and whisked away beyond 
the hills. We have learned a tremendous 

lesson within the last few months. 





POWER OF SUGGESTION 

How many agents have ever thought of 
the use that may be made of the power of 
suggestion in selling life insurance? A 
successful life insurance man remarked 
the other day that this was one of the 
biggest assets that the solicitor can use 
in the canvass. Everything that we do is 
suggested by some thing that we have seen 
or heard. No one is distinctly original. 
We all have some precedent for the dif- 
ferent acts and moves that we make dur- 
ing the routine of the day’s work. The 
methods which we adopt for use in our 
daily work are’ suggested to us by some- 
thing that we have seen or by a study of 
the course of some one else. 

As an illustration of what may be ac- 
complished by the use of this power a life 
agent referred to a method used by a Chi- 
cago business man in explaining and 
illustrating it in a talk given before a con- 
vention. He held a small bottle labeled 
“concentrated essence of peppermint” in 
his hand and stated that the contents of 
this bottle were so strong that the odor 
would penetrate to every corner of the 
room in a few minutes. He said that each 
one of the 200 men present would detect 
the odor no matter how far he might be 
from its source. He announced that he 
was going to uncork the bottle which 
would permit the odor of the contents to 
diffuse itself to all parts of the room. In 
order that they might determine the speed 
of the odor he asked each man to raise 
his hand as soon as he smelled it. He 
then removed the cork from the bottle, 


holding as far from him as possible, with 
his right hand and placing his left hand 
on his nose he turned his face away to 
avoid the extreme pungency. Then the 
hands began to go up. In a short time 
three-fourths of the men in the room, 
which was a large one, had raised their 
hands. The speaker then raised the bot- 
tle to: his lips and drank half of the con- 
tents. He then passed the half filled bot- 
tle through the audience. It contained 
nothing but water. Nevertheless 175 men 
had declared that they could detect the 
odor of peppermint. Perhaps they could, 
but it was only a suggested odor. 

This power can be used to advantage 
by life agents. When an agent goes out 
to canvass a prospect he should expect 
“no” for an answer when he first broaches 
the subject. If he. doesn’t receive this 
answer he is selling his customer some- 
thing that he is actually seeking and the 
transaction does not constitute a sale when 
considered from the standpoint of sales- 
manship. Under such circumstances the 
salesman could not make use of the power 
of suggestion for the prospect has already 
acted on a suggestion from some other 
source. He already realizes that he needs 
life insurance. On the other hand, let us 
suppose that he says that he does not 
need life insurance. Then the agent will 
find the power of suggestion a valuable 
ally. 

When the prospect is in an indifferent 
or negative mood the agent will find the 
power of suggestion a valuable aid in de- 
termining the best method of approach. 
It will also aid him in discovering the 
mental attitude of the prospect. The agent 
must also study himself to find the man- 
ner in which he can best use his own 
facilities in the approach. 

An agent, in speaking on this subject, 
gave an experience which he had a few 
days before as an example of the appli- 
cation of the power of suggestion in a 
concrete case. In reading over the morn- 
ing papers he found that a certain per- 
son, with whom he had no acquaintance, 
had mortgaged his house for $30,000. For 
a moment he was in doubt as to whether 
he should call him up or send the doctor 
over to examine him for an application. 
After thinking it over, however, he decided 
to call him up and tell him that he needed 
life insurance to protect that mortgage. 
He told the mortgagor that he would be 
right over the next morning. After al- 
lowing the prospect to think over the sug- 
gestion of the night before, he finally suc- 
ceeded in writing him for $50,000. In 
soliciting a prospect the agent should 
never say “you do not understand” when 
the man expresses doubt. He _ should 
on the other hand, always say, “as you 
know,” so that he will derive all possible 
benefits from the power of suggestion. 








LOSES NO TIME 


H. B. Rosen of New York, a great 
personal preducer, said in one of his 
recent articles that he seldom calls 
more than twice on the same prospect. 
If he cannot convince a man on two 
visits he regards his mission as a fail- 
ure. He said that he would not take a 
policy given to get rid of him. Prob- 
ably most life insurance men will dis- 
agree with Mr. Rosen on the desir- 
ability of dropping a man after two 
visits. However, it shows the advan- 
tage of quick, active, brilliant and ef- 
fective work. Mr. Rosen loses no time 








on stubborn prospects. 




















General agents and the home office 
surprised William D. Wyman, president 
of the Berkshire Life, last week upon 
the day that Mr. Wyman completed 
his thirtieth year of service with the 
company. He was presented with a 
silver service, cane and umbrella, sev- 
eral other gifts, and leather bound reso- 
lutions commemorating his thirtieth 
anniversary. Mr. Wyman is in close 
touch with the field force. He was for- 
merly on the firing line himself, under- 
stands the salesmen’s problems and has 
a sympathetic interest in the man carry- 
ing the rate book. He is highly re- 
garded by his associates in the Berk- 
shire Life. 

L. Brackett Bishop of Chicago, man- 
ager of the Massachusetts Mutual Life, 
will hold open house at his office in 
the Harris Trust building next Satur- 
day from 9 a.m.to 3 p.m. Mr. Bishop 
is celebrating the close of the 30th year 
of his connection with the Massachu- 
setts Mutual in Chicago. He invites 
his insurance friends to be at his office 
during the day, especially between 1 
and 3 o’clock, when luncheon will be 
served. Mr. Bishop has the distinction 
of having served his company for a 
longer continuous period than any 
other Chicago manager. The nearest 
one to him is Jules Girardin, who -has 
been 29 years manager of the Phoenix 
Mutual Life in Chicago. Mr. Bishop 
served the Massachusetts Mutual eight 
years as agent and 22 years as man- 
ager. He has been one of the most 
successful life insurance men of the 
city. Aside from building up.a splen- 
did agency and a large personal busi- 
ness, Mr. Bishop has always been in- 
terested in the general welfare of life 
insurance. He was president of the 
Chicago Life Underwriters’ Association 
and has been an active and influential 
member since he entered the business. 
He served with distinction as president 
of the National Life Underwriters’ As- 
sociation. 

Edmund S. Rowland, manager of the 
ordinary department of the Prudential 
at St. Louis, died recently. He was 59 
years of age and had been connected 
with the Prudential for nearly 15 years. 
He was a native of Kentucky and was 
regarded as a natural born salesman. 


E. C. Wightman, actuary of the 
American National of Galveston, Tex., 
has resigned and has taken up his resi- 
dence at 4100 East 104th street, Cleve- 
land, O. Mr. Wightman is a first class 
actuary who leaves the American Na- 
tional under excellent auspices. 

President Jesse R. Clark, of the 
Union Central, has just returned from 
a visit with his son, Capt. Jerome 
Clark, recently back from overseas, 
now awaiting the demobilization of his 
artillery unit at Camp Deven, Mass. 
Captain Clark has been two years. in 
the service, and was on the Mexican 
border before he was sent to France. 

The Bankers Life of Des Moines 
will celebrate the fortieth anniversary 
of its founding on June 30, 1919. The 
field force of the company will cele- 
brate June as the fortieth anniversary 
month at the suggestion of the Cleve- 
land agency, which pledges the largest 
month’s business in its history on that 
occasion. 

The Bankers Life was founded by 
Edward A. Temple of Iowa and has 
been since its inception an Iowa institu- 
tion. It was originally planned to pro- 
vide life insurance for bankers only, 
but the scope of operations was later 
enlarged. The company has always 
been successful and prosperous. It has 
paid over $58,000,000 to beneficiaries of 
its policyholders, and of that amount 
over 997% percent has been paid the 























PERSONAL GLIMPSES OF LIFE UNDERWRITERS ‘| 


filed. The total number of its policies 
in force is over 208,000, and the total 
of its insurance in force is over $446,000,. 
000. It has never lost a single dollar 
on an investment, and it has, during 
all the forty years of its history, fur. 
nished life insurance protection at low 
net cost. 


Carey J. Wilson of Topeka, who re- 
cently -retired as insurance commis- 
sioner of Kansas, has joined the New 
England Mutual Life as agency super- 
visor of the state under General Agent 
Frank B. Parker. Mr. Wilson has 
made a good record in office and has a 
fine acquaintance in the state. 


Bernard S. Rosenblatt, formerly an 
attorney at Chicago, who was recently 
discharged from the navy, is entering 
the Chicago office of the State Life of 
Indianapolis as assistant to his father, 
S. J. Rosenblatt, general agent at Chi- 
cago. Mr. Rosenblatt, Jr., is now at 
Indianapolis, where he will receive two 
weeks’ special training in the home of- 
fice of the company before taking up 
his new duties. 


G. M. Lovelace, oi Hartford, Conn, 
and formerly superintendent of agen- 
cies of the Connecticut Mutual Life, is 
laying out a course of insurance sales- 
manship at the Carnegie Institute in 
Pittsburgh, Pa. Mr. Lovelace went 
from Hartford to Tennessee to be state 
agent for the Connecticut Mutual and 
has been loaned for three months for 
thé purpose of mapping out the course 
in the department of salesmanship re- 
search. 


Superb Salesmanship 


There comes a time in every man’s ex- 
istence 
When he must buy new clothes to hide 
his shame 
And when his feet begin to touch the 
pavement 
He’s forced to purchase shoes or quit 
the game. 


Where there’s a crying need, it’s easy 
selling. 
For instance, 
trade, 
The meat shops thrive and thirst em- 
poriums flourish 
And others where the coin is easily 
made. 


in the soothing syrup 


That’s why the State street stores con- 
tinue business 
And people stand in line on bargain 


ay; 
But when it comes to selling life insur- 
ance 
The regal art of salesmanship holds 
sway. 


The man who's sick cannot obtain insur- 


ance; 
The man who’s well does not expect to 
die, 
And if he does, it’s at some future sea- 
son. 
He thinks there’s ample time in which 
to buy. 


He’ll tell you that his granddad lived to 
ninety, 


His father’s eighty-four’ and living 
still, 
And so he’d like to know one valid rea- 
son 


Why he should buy against his will. 


But still the busy life insurance sales- 
» man 
Brings home the bacon with the set 
ting sun; ¥ 
He’s made that man protect his wife and 
children 
And given him a sense of duty done. 


The man who sells you something you 

don’t care for t 

And may not need to use for forty 

years, : 

His salesmanship deserves the highest 
praises; 

He has all other salesmen by the ears 

—wn. B. Millar. 





same day that the proofs of death were 
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: 3 Agency Supervisors Wanted 
THE UNIQUE MANUAL-DIGEST 


pom in Indiana AND THE NEW ERA IN 
. ; =. >» 78 companies wrote life in- LIFE INSUR ANCE 

















t low | <<a surance in Indiana in 1918. Ne ; 
4 grr. i The Lincoln Life led all with A consolidation of the two great books, The Unique Man- 
0 re- Ney al 1214 millions paid and over ‘||| ual of the Sampson Dawe Publishing Company ot Boston and 
pie 8 millions net gain in force the Policyholders’ Digest of the National Underwriter Com- 
uper- eon in this State. pany, heretofore the only “combination” books covering com- 
= we plete information regarding all companies, their annual 
has a ; = statements, resume of history and plans, policies, premiums, 
24 : , > ee ee dividends, surrender values, net costs and auscellancous in- 
wi 3 Oe / State, but we are not yet formation, together with full set of mortality and reserve 
ently Sv eatidied We laced tank and similar tables, is an event of importance to life insurance 
‘ering Y . : men everywhere. 
tories which must be better J 
we We write both Par. and Non-Par. insur organized; one southeast, The new book, which will be known hereafter as the 
: Chi- pradle Dl coe = ntedlr vin sch gmas 3 h d UNIQUE MANUAL-DIGEST, comprising 225 pages more 
yw at rate of our rejections down to one of the one southwest an one ° ° ce. 
e ts lowest in thecountry. Itsmcessgrestt- middie west. than either book has contained heretofore and giving the es- 
ne of- ee Ne eT sential information of both books, will be issued May 15 and 
1g up ‘ . 
For 3 men with records as personal producers and organ- will be 
, izers we have an attractive Salary and Commission con- 
ore tract with an opportunity to build a large renewal ac- beige -peeloah eet eae CE 
— count. We want proved General Agency men. 
S \ . . . ° . 5 
tein Wier aecniw enneniinn cur tuscines sai Still of convenient pocket size, embracing full reports of 
state to NEBRASKA and want a real ———— ’ 
and General Agent for that state. Notwithstanding the increased size, and much larger 
ae printing and binding costs over previous years, the price will 
ip re CO O A remain the same as for either of the old books, $2.50 per copy, 
LIN LN NATI N L LIFE with quantity rates on company club orders. 
FORT WAYNE, INDIANA The announcement in the daily press the other day that 
~ most of the New York companies might be obliged to stop 
writing business before the end of the year unless the restric- 
o hide e . e & ee . y . 
ae Conservative Life Insurance Company tion on limits of new business were removed, brings home to 
of America life men everywhere as nothing else could the fact that life 
— (Ordinary and Monthly Premium Plan) insurance is entering upon a new era. This is the era of 
| feeb ips: porte ee ee eee general application of the life insurance principle to all the 
| easy \ 7 pote ne. the other a Polleh end aoe people as the fire insurance principle has been applied to all 
— ) ’ district. Both in Indiana. Must have property values. aera 
t em- Ss record as canvasser and trainer of men. The one thing that is needed to bring about this desirable 
easily tits, good pay, rabid pie ag ~ = condition is Fully Equipped Companies and Agents, applying 
| confiden the highest and broadest principles of life insurance in an in- 
; con- i or wou A. S. ie Vice-Pres. and Gen. Mgr. || telligent manner; in other words, the slogan of the day 
urgain South Bend, Indiana should be 











insur- | SERVICE, SYSTEM AND SALESMANSHIP 


olds 
‘ The Unique Manual-Digest is no longer used primarily 


for petty and acrimonious competition, but as a means of ac- 


insur- 




















Forme 9 Gr quiring information and a broad basis of education of the 
tt i tel =f Pre Z 
we are A. cago s Finest Ho 7 agent in life insurance theory and practice. 
oe amma ic ctce me gunn rn anes: faa Every agent needs this great book and*now is the time 
whe 1 WHERE INSURANCE MEN MEET to put in your order. We guarantee satisfaction and if unsat- 
ss Hotel La Salle ranks first among Chicago Ff, isfactory in any way book may be returned. 
ved to ee | hotels for its perfect service, elegant equip- 
iad awe. ment and comfortable eccommodation. Lo- 
living canal ak the canter of the ineusenes Let us hear from you today. 
8; —_— ° en 
d rea- ri a «= district it is the most convenient stop- Fs . : 
™ s\ ping place for the busy man. a USE THIS FORM 
fe!) 3S Sap RATES: Aa THE NATIONAL UNDERWRITER COMPANY, 
aan Fi y § WS: Ss » sain aQhe PERSON ‘i on 229 E. Sixth St., Cincinnati, Ohio. 
| bs oS ; oom with detached bath © © = « ‘ ; ' ‘ 
o- q Room with privatebath © © = « ” Please reserve copies of the Unique Manual-Digest and send 
| 33 Pee PERSONS $8 to $5 per day ns same to the following address on publication, billing at.our company club rate. 
fe and a3 ag Rooms with private bath - = e« = §$5to$Sperday Fie 
oni = Connecting rooms and suites as desired ave 
Ht 2 All rooms at $5 or more are the same price n 
g you e id loll A for one or two persons. Fr Company 
forty ee Batieiqes Hotel La Salle gives more for the price ee 


3 you paythananyotherhotelinChicago [ 4a! Address 
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Peoples Life Insurance Company 


Frankfort - - - - - - - Indiana 


Assets - - - - $ 1,000,000 
Insurance in force 10,000,000 


Of course we want salesmen 
Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 
back of you. 


E. O. BURGET, W. A. IRWIN, 
Secretary. Supt. Agents. 






















George Washington Life Insurance Company 





Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our 
Monthly IncomeCoupon Bond Policies are growing in popularity. We 
are also writing all standard forms at low premium rates. If you area 
successful salesman, and a State Agency would be of interest, address 


JAMES A. EDGAR, JR., Manager of Agencies 


















We Want q Must Be An Ohio Man, an 


Have a record of from $100,000 to $150,000 


BPD. 1 producti lly, and be abl 
Supervisor  <rnnfees merle 


references. 


° Address 
f or Ohio Security Life Insurance Company of America 


1101 The Rookery, Chicago 





















DETROIT LIFE INSURANCE COMPANY 


The Leading Michigan Company 
for the fourth consecutive year led all Michigan Companies in new paid-for business issued in Michigan in 
1918. Over $3,800,000 new business paid for last year. Now has $13,500,000 in force. 
A number of counties are open for General Agents and we invite Michigan men to investigate this op- 
portunity. We write Participating and also Non-Participating Insurance, Double Indemnity and Disability. 
Write Direct to 


M. E. O’BRIEN, President 


Home Office, Blessed Building 


DETROIT, MICHIGAN 











CHICAGO PROMOTIONS 


COMPANIES NOW IN HOPPER 
Since War Stopped Those Organiza. 
tions That Were in Dormant 
State Are Revived 





Life companies that are now in proc- 
ess of organization in Chicago report 
that the sale of stock has been very 
satisfactory for the past few weeks, 
The war has, of course, had a great 
influence in holding the sales ata stand- 
still. Companies that are organizing at 
this time have an advantage over the 
older companies in that they were not 
doing business during the epidemic, 
They are also in a position to profit by 
the recent experience of the older com- 
panies. 


Cosmopolitan Life & Trust 


The Cosmopolitan Life & Trust, lo- 
cated at Washington and South Wells 
streets, Chicago, filed its charter Nov. 
23, 1917, and is being organized by the 
St. Aubin-Bohr Co., insurance service. 
It is now taking applications for stock 
and will hold a meeting of stockholders 
for the purpose of electing officers when 
the authorized capital of $200,000 has 
been subscribed. 


General Life & Trust 


W. H. Ernst, formerly with the 
Douglas Life, organizer and secretary 
of the Commonwealth Life, who is 
now promoting the General Life & 
Trust, states that stock sales are com- 
ing satisfactorily. The company has 
an authorized capital of $200,000 and 
will write life, health and dccident. Its 
charter was filed Jan. 15, 1919. 


Empire National Life 


The Empire National Life has re- 
newed its charter which was filed April 
17, 1917. This company has an au- 
thorized capital of $100,000 and will 
write life, health and accident insur- 
ance. Its first charter was filed April 9, 
1917. Organizer Dunn, formerly con- 
nected with fraternals in Indianapolis, 
Ind., states that promotion work has 
been slow for the past two years be- 
cause of the war and unsettled condi- 
tions. Business has been improving 
since the signing of the armistice and 
he predicts that the stock will go rap- 
idly as business conditions become 
more settled. 


National Temperance Life 


The charter of the National Temper- 
ance Life, which calls for an authorized 
capital of $100,000, was filed Feb. 25, 
1919. It is being promoted by the antt- 
saloon interests of the various states. 
This venture is an innovation in the 
life insurance field. The interests be- 
hind the organization are distributing 
the stock in the states where the com- 
pany will operate, taking care to keep 


















Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Jur policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased wit: 
‘eatures that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, Presiden: 













We have something to offer in the way of a general agency that is HOTEL WISCONSIN 
ned attractive to find — an old, a * company. It Big Hotel of Milwaukee 

pay anyone interested to investigate. communications || pEapg or INSURAN 
confidential. Address 77-P, care The National Underwriter. = =n ma Bath “pea 























the control of the company in the 
hands of total abstainers. No prospects 
will be considered who are not total 
abstainers. Men who are backing the 
company believe that this policy will 
make the company much stronger than 
a company that accepts all classes of 
risks. They admit that they will only 
be able to accept about 10 percent of 
the people, but the class of the risks 
accepted will be much better. This will 
offset any other disadvantage that the 
company may incur by not accepting 
all applicants who®can pass a physical 
examination. Supporters of the com- 
pany estimate that they will be able to 
accept about 90 percent of the people 
as prospects after nation-wide prohibi- 
tion goes into effect. Rufus M. Potts, 
29 South La Salle street, former IIli- 
nois insurance superintendent, is the 
j attorney for the organizers. 
Sincerity Life 

The charter of the Sincerity Life was 
filed April 25, 1917, calling for a capital 
of $100,000 and authorizing the com- 
| pany to write life insurance. Thomas 
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Bradley was at the head of the group 
of men who were behind the company. 
C. G. Hendricks, an attorney in the 
Conway building, who did the legal 
work in connection with the filing of 
the charter, has notified the state super- 
intendent of insurance that the parties 
in whose behalf he submitted the dec- 
laration have done nothing toward or- 
ganizing the company. The two-year 
limit on the charter expired April 25, 
= Chicago National Life 

Stoll & Shepherd, attorneys, filed the 
charter of the Chicago National Life 
April 17, 1919. The new company will 
write life insurance and has authorized 





capital of $100,000. Richard St. Benno, 
A. J. Alcorn, A. Grosslaub, John J. 
Malek, G. F. Hummel, T. J. Parker and 
Roy Grosslaub are behind the organ- 
ization of the company. 

Publie Life 


The first charter of the Public Life 
was issued Dec. 5, 1916, and renewed 
Dec. 16, 1918. It calls for a capital of 
$500,000. A Clover, 108 South La Salle, 
who is organizing the company, says 
that the stock is being disposed of. As 
soon as all of the collections are in the 
company will begin to write business. 
Mr. Clover was at the head of the ill- 
starred Royal Life, which went on the 
rocks. 











SELLING SIDE OF 


LIFE INSURANCE 











new men in the business frequently 

complain that one of the chief dif- 
ficulties they encounter in selling life 
insurance is the fact that they have 
nothing to “show.” Coming from other 
selling positions in which they were 
able to exhibit a sample they are at sea 
in the life insurance business because 
they cannot offer something tangible. 

For this reason every effort should 
be made by the salesman to present as 
definite a proposition to the prospect as 
possible. In all cases a study should 
be made to offer a personally designed 
“custom-made” policy, and once the 
interview has commenced, it should not 
be necessary to thumb about for rates 
or to discuss amounts. The facts con- 
cerning the particular prospect being 
interviewed should be memorized and 
only a particular policy discussed. This 
hammering on one form of contract 
must, in the course of a few minutes, 
make the prospect aware of the fact 
that you are selling him a definite 
article, and that it is being presented 
in such a way that it is not difficult for 
him to understand what it is. 

With life insurance such an adaptable 
article, why not sell only that which 
must exactly suit, instead of pottering 
through a confusing mass of detail? 

Do not talk to a man about wife if 
you happen to know that he is living 
with her only for the sake of appear- 
ances or the children. Do not urge a 
$1,000,000 policy upon the life of a presi- 
dent or other high officer of a corpo- 
ration, when you know that the direct- 
ors of that corporation would cheer- 
fully make up a purse of $1,000,000 to 
be rid of the president. 

By confining the entire conversation 
to one policy and one proopsition, it. is 
easy for the prospect to grasp what is 
being offered. The many ramifications 
of life insurance are confusing enough 
to the experienced agent, and to the lay- 
man, the subject as presented is one 
which is often incomprehensible. 


L IFE insurance is a big topic. The 





ARE you getting your share of busi- 
ness life insurance? Corporation, 
partnership insurance, and life insur- 
ance on important members of firms 
are byproducts of life insurance. that 
are important to the wide awake life 
agent. In the first place such policies 
are usually good sized, premiums are 
paid promptly, and the business seldom 
apses. In other words, from the 
agents standpoint it is as desirable a 
Class of business as can be secured. Is 
the field for such business large? 
Vice-chairman Hurley of the Federal 
Trade Board in a recent report said, 
Ten out of every twenty-five business 
concerns earn no profits whatever. 
Nine others out of every twenty-five 
farn above $5,000 a year. Only 462 
business enterprises in this whole land 
0 a yearly business of $5,000,000 or 
More. This does not include railroads, 
banks and public utility companies.” 


It can thus be seen that a very large 
Percentage of all business is a dead 
ailure, What ever else business enter- 
Prises in the country need there is a 


— demand for more ‘intelligence in 


tir management, and greater work- 





ing capital. Commercial life insurance 
can not of course furnish the first; but 
it can do considerable towards making 
the second a possibility. This in turn 
is certain to stimulate improvements in 
the first essential to business success. 
Where capital is sent to work the 
sender is always certain to demand that 
the conditions be reorganized so as to 
give the best possible chance for a safe 
return of the investment. 





THE prospect is frequently encoun- 
tered who can be convinced that he 
needs additional insurance, is sincere in 
his intention to take it, but will delay 
the matter by telling the agent that he 
will be ready three or four months 
hence. Such cases are among the most 
difficult to close. If the agent becomes 
too insistent upon closing, the case is 
spoiled, and yet if the matter is al- 
lowed to drag along for too great a 
length of time the agent will discover 
after a time that he has no case. 

A recent case of this kind a Mutual 
Life agent encountered, and his answer 
to the objections offered is interesting. 
The prospect was carrying $10,000 and 
was being solicited for $5,000 additional. 
He admitted the necessity of additional 
insurance, but said that he would have 
to wait until spring. Calling attention 
to the fact that the prospect already 
carried $10,000 insurance he said, “How 
much would you take to suspend your 
present insurance and leave your family 
unprotected during the interval between 
now and spring?” The prospect at 
once saw the force of the argument as 
applied to the additional insurance, 
which he had already acknowledged 
that he needed. While in that frame 
of mind the agent was able to close the 
case. 





THE influenza epidemic ‘thas been a 
business stimulator and life men have 
used it to advantage. But the old ex- 
cuses are still here. 

The prospect still gives the same 
reasons for not taking insurance as he 
did during the days previous to the 


epidemic. These must be considered 
and overcome. 
For example, the salesman ap- 


proaches the prospect with his propo- 
sition and the prospect replies, “Well, 
it looks good to me, but I must see my 
wife and talk it over with her first.” 
Then the fun begins. The wife is us- 
ually ignorant of business matters and 
objects because she is unable to see the 
good points in the proposition, or she 
may object because of unselfishness, 
that is she may fear that her husband 
is denying himself for the sake of the 
insurance. 

. D. Cleveland of the Manhattan 
Life, at Chicago, says if the wife of the 
prospect objects to insurance he ex- 
plains the unselfish motive that, per- 
haps, prompts her to object to it. He 
then puts it up to the prospect as a 
man-to-man proposition. He should 
take steps to see that his wife is pro- 
vided for after his death and he should 
be as interested in this as he is to pro- 
vide for her while he is living. In 
order to do this, he should take out 





insurance. 















The Agents of the 


New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 





Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 

















The Reinsurance Life Company 
of America 


DES MOINES, IOWA 








LIFE AND ACCIDENT 


REINSURANCE ONLY 





Correspondence Solicited 




















Central States 


Life Insurance Company 
St. Louis, Mo. 





$37,000,000.00 


Insurance in force - - 





JAMES A. McVOY . 


Vice-President and General Manager 




















Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


Always an 
Illinois Life 
Man 


COMPANY COMPANY 


sCOD MEN WANTS GOC 
as Be) 
WILL PAY THEM WELL WILL PAY THEM WE 
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EQUITABLE LIFE oF IOWA 


Announces New Policy Forms 
INCORPORATING: | 
Increased Total Disability Benefits 


Double Indemnity Benefits 


and 


Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 














The Minnesota Mutual Life 
INSURANCE COMPANY 


E. W. RANDALL, President T. A. PHILLIPS, Secretary-Act y 


We have just entered 


THE STATE OF KANSAS 


We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


For Particulars Address 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 











THE FARSEEING AGENT KNOWS 


The demon- 










that his strated values 
abilities linked offered your 
. OS aner prospect 
up with the <MUIUAL WILL GAIN HIS 
policies of uWuiFE INSURANCE COMPANY CONFIDENCE 


of BOSTON, MASS. 


MUST WIN ALL THE TIME 

















CONSERVATION OF LIFE INSURANCE COMPANIES’ BUSINESS AND 
REINSTATEMENT OF LAPSED POLICIES ON A THOROUGH ACTU- 
ARIAL BASIS THROUGH A UNIQUE SERVICE TO POLICYHOLDERS 


10 SO. LA SALLE ST. CHICAGO, ILL. 














We write all forms of up to date life and accident policies, issuing more than twenty 
different policies in each department. We are looking for a responsible man for 


TOLEDO, OHIO 


We have over two hundred life policies in force in Lucas County. The Company 
will get behind a producing General Agent. If you believe you are the right man, write. 


The Gem City Life Insurance Co. Dayton, Ohio 
I. A. MORRISSETT, Vice-Pres. and Gen’! Mgr. 








MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORE 
SOUND PROTECTION AT COST ; 
Accumulated Surplus Over $400,600.00 
To Free and Accepted Masons Only 
Over $9,000,060.06 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON ©. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO, N. Y. 











THE CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Good Insurance 
Home Cffice 
DENVER, COLORADO THOS. F. DALY, Pres. 


PRODUCTIVE FIELDS OPEN TO LIVE AGENTS 





AGENTS ARE NOW VERY BUSY 





Life Men Urge Liberty Loan Investors 
to Protect Their Unpaid Install- 
ments by Insurance 





ST. LOUIS, MO., April 30.—Life 
companies are still doing a big business 
although the opening of the Victory 
Liberty Loan has slowed up the pro- 
duction of some agencies. The “flu” 
is still a potent argument in the sale of 
life insurance, but it is not the only 
factor responsible for the big increase. 
Many large policies are now being 
written on men of means who wish to 
carry enough insurance to pay their 
inheritance tax, thus keeping the estate 
intact. This has a great deal to do 
with the volume of business produced. 

Life men say that it is easy to write 
insurance on men of all ages at the 
present time, the greater number of 
policies being written on men between 
the ages of 20 and 45. The $5,000 and 
$10,000 policies are being written on 
men ranging from 35 to 45 years of 
age. All classes of working people are 
making money and solicitors consider 
any one who is making money a pros- 
pect. 

Effects of Victory Loan 


The effects of the Victory Loan drive 
are already being felt in some quarters. 
It gives the prospect an excuse to put 
off taking out his insurance until after 
he has paid for the bonds of the new 
issue. Many agents have taken advan- 
tage of the loan, however, and expect 
it to aid them in increasing their pro- 
duction. When a prospect says that 
he is buying a great many bonds, these 
agents will call his attention to the fact 
that the bonds are bought on the in- 
stallment plan. They show him that 
he needs protection while he is paying 
for the bonds so that his family will 
have some way to pay the balance of 
the installments in case of his death. 


Want Estates Protected 


Men of means are taking out insur- 
ance at the present time in order to 
protect their estates. Social unrest and 
phantoms of government ownership 
have their psychological effect on the 
wealthy men of the country. The in- 
heritance tax is here and every one 
knows that this tax will result in a ma- 
terial reduction in some of the larger 
estates, for many men do not have a 
sufficient amount of cash to pay the 
entire tax. As a result the adminis- 
trator sells’ part of the estate to meet 
the demand. No man wants his estate 
to go to his heirs in an impaired con- 
dition.. There are only two ways that 


large sum of cash idle in the bank dur- 
ing one’s entire lifetime or he can take 
cut enough additional life insurance to 
cover the tax that will be levied on his 
estate. It is unprofitable to keep a 
large sum of money idle, so life insur- 
ance is the best solution. 


Military Men as Agents 


Since the signing of the armistice 
there has been a great deal of talk 
among life men as to whether or not 
discharged military men would prove 
to be successful solicitors. There are 
many men in the army who should de- 
velop into big producers provided they 
are given the proper training. All of 
the life companies have recognized this 
fact and two or three agencies have put 
in applications at the soldiers’ employ- 
ment bureau. Several men have an- 
swered the applications, but men who 
are being discharged from the army de- 
sire a position that will pay an imme- 
diate stipulated salary. They will not 
consider taking a position on a com- 
mission basis. 

Life agents are not soliciting military 
men to a great extent and advise them 
to hold their government insurance. 














Several agencies report, however, that 


he can prevent this—one is to keep a |. 


vate companies. The 


government 
maximum is $10,000. 
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LOCAL ASSOCIATI oe 














Milwaukee, Wis., April 29—The associ. 
ation held its monthly meeting Satur. 
day, April 26. It has been the custom to 
meet on Friday noons, but the question 
of changing to a permanent Saturday 
date is now under consideration, and the 
April meeting was held at that time as 
an experiment. <A decision will be made 
at the May meeting. The association 
listened to an address by Dr. Charles q, 
Beals of Milwaukee on “The League of 
Nations.” The meeting was one of the 
best attended since the organization. 


* *K * 

Boston, Mass.— President Frank Hf, 
Stratton of the Boston association has 
donated $25 to be used as prize money 
for the three members securing the larg- 
est number of approved applications in 
the membership drive of the local asso- 
ciation now on, and which will continue 
until June 30. The money will be divided 
into $12, $8 and $5. Officers and execu- 
tive committee members are not eligible 
to compete. 

*” * s 

Watertown, S. D.—Life insurance men 
of Watertown organized a Life Under- 
writers Association last week, electing 
the following officers: T. M. Husband, 
president; George W. Hart, vice-presi- 
dent; W. A. Erckenbrack, secretary and 
treasurer; executive committee, A. R, 
Ferguson, F. W. Hart, R. C. Cannon, 
W. P. Robertson and T. M. Husband. 


Guilford A. Deitch, the famous au- 
thor of Deitch’s Insurance Law, con- 
ducts a department of legal decisions 
for the life insurance agent in the In- 
surance Salesman. Get the latest point- 
ers on legal interpretations of the life 
insurance policy and agency contract, 
etc. Every important decision is coyv- 
ered. 




















ANNOUNCEMENT 
The Chicago Offices of 


THE GUARDIAN LIFE 
INSURANCE COMPANY 
OF AMERICA 


are now located at Suites 901-902 
Harris Trust Building. Brokerage 
cases and surplus lines handled 
and paid for on liberal basis. 

George Hoffman, Mgr. 
Telephone Central 4975. 








HOME LIFE 


INSURANCE Co. 
(Purely Mutual) 

256 BROADWAY, NEW YORK 

GEORGE E. IDE, President _ 
The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. . ; 4 
The total insurance in force was increase 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 

W. A. R. BRUEHL & SONS, 
meral Managers 
Central and Southern Ohio and 


No y 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 





CLEVELAND, OHIO 











INSURANCE STOCKS 
BOUGHT AND SOLD 


ions Furnished 
BABCOCK RUSHTON & COMPANY 


137 Se. La Salle St. Central 8900 
CHICAGO 
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MADISON, WIS. 








@One-fourth of our 
new insurance, first 
quarter of 1919, 
was taken by Wis- 
consin people al- 
ready insured in this 
Company. 
Gacdian {ite 


IN WISCONSIN ONLY 


Cc. L. MILLER 


Director of Sales 














THE PEOPLES LIFE 







INSURANCE CO. 


Now convert- 
iam ing Industrial 
policies to _ 
fee Ordinary. 

fe Splendid op- 
| portunities for 
good men. 


=—— 


Address 


President 














FEDERAL UNION 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income” 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 











19,712 LEADS 


were distributed among Fidelity field men in 1918— 
the result of our direct mail advertising. This is agency 
co-operation on a vast scale and explains why we are 
writing more business than at any time in our history. 


The Fidelity operates in 40 states. Full level net 
Premium reserve basis. Faithfully serving insurers 
since 1878. Insurance in force over $150,000,000. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 





OPINION OF THE LIFE MEN 





Some Meet With Success and Say It 
Pays to Keep at It 
Always 





There has been much discussion 
among insurance men as to whether 
Saturday is a good time to solicit busi- 
ness. Some agents contend that Satur- 
day is not a good day due to the fact 
that it is a short day and the business 
man is anxious to get away from the 
office. If he is in he has work to 
make up, is very busy and does not 
wish to be bothered. Under these con- 
ditions it is impossible to approach 
him. 

Some agents say that they meet with 
success on Saturday. The business 
man has finished most of his work by 
10:30 o’clock and is ready to settle 
down in his swivel chair to enjoy a 
cigar. One agent has found that this 
is a good time to talk insurance. He 
finds that he usually meets with suc- 
cess if he is able to take the prospect 
out to lunch on Saturday. He says 
that he uses this method both for clos- 
ing cases and for laying the foundation 
and doing the preliminary talking. 


Saturday Afternoons 


All agents admit that Saturday after- 
noon during the summer months is a 
poor time to talk insurance, for the 
business man is usually engaged in his 
favorite sport. If he is at the office 
he is busy’ making up back work and 
does not wish to be bothered. 

Successful agents report that it is 
very easy to make appointments for 
Saturday afternoon during the winter 
months. They also state that they 
usually meet with success and declare 
it is a very good time to talk insur- 
ance. As stated previously, they use 
this time to close a deal or do the pre- 
liminary talking, building up the 
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The Prudential Insurance 
Company of America 


3 Home Office. 
eneaates aay Newark, N. J. 


Incorporated Under the Laws of the State of New Jersey 
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You Can Get Ahead 


Under the direct agency contract we 
| make with our agents. They have a 





real opportunity to earn a reasonable 





foundation and preparing the prospect 
for the proposition. 


Need to Plug All the Time 


Some solicitors spend Saturday in 
closing up and finishing their work of 
the past week, that is, straightening 
out their accounts, handling corre- 
spondence, etc. Others join the chair 
warmers’ union for the day, swap 
yarns, talk of the successful future be- 
hind them instead of getting out and 
hustling. To be successful in the in- 
surance business, or any other busi- 
ness, one must keep everlastingly at it. 
He must be plugging all the time. 
Even though the agent may be unable 
to make an appointment with one man 
on Saturday afternoon, the next man 
he tries may be perfectly willing to 
talk insurance all afternoon. 

One agent says that he even uses 
Sunday morning. He goes out for a 
walk and visits the cigar stores or any 
other stores which may be open. Busi- 
ness is dull and he finds a great many 
who are willing to listen to him. The 
successful agent keeps plugging and 
works whenever and wherever he finds 
the chance. 


May Have an Insurance Club 





es 


One of the projects that may grow 





ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write applications 


but deliver policies, and are energetic in their 
— Positions are ready for such 
en. 


Union Mutual Life Insurance 
Company 

Arthur L. Bates, President, Portland, Maine 
Address ALBERT E. AWDE 


Supt. of Agencies, 
7 W. Madison St. . ” Chicago, Ill. 





 ——— 





out of the conference that was called 
by the Fire Insurance Club of Chicago 
last week and to which were invited 
representatives of the casualty and life 
companies is a joint insurance club. 
It is thought that quarters can be 
rented in a location that will be cen- 
tral and convenient to the insurance 
people so that all may gather and be- 
come acquainted with leaders in differ- 
ent classes. For example, one of the 
prominent local fire agents who at- 
tended the dinner last week said that 
he had never met Manager Darby A. 
Day of the Mutual Life, although his 
name is a household one among insur- 








commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 

















ance men of all classes in Chicago. It 











A solid, safe Illinois Company 
with over twenty millions of business 


The Central Life 


Insurance Company of Illinois 
OTTAWA, ILL. 


W. F. WEESE 
Vice-President 





Ss. B. BRADFORD 
Secretary 


H. W. JOHNSON 
President 
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FARMERS NATIONAL 


LIFE INSURANCE CO. OF AMERICA 

















Farmers National Life Bldg., a°v"e°n ue CHICAGO, ILL. 




















“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in alive 
organization that last year produced over Twelve 
Million Doliars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 
























The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets............. pimetseses ehucte $ 3,286,468.00 
Insurance in Force...............-..+--- ..-. 26,191,875.00 
Surplus to Policyholders. . meeee Sibee oanews 383,467.00 


New Continnees Monthty Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 

















Combination Accident and Health Policy 
$6,000.00-12,000.00—$25.00 per week 
$24.00 a Year 


Membership 74,296 Claims Paid $1,715,549.36 


Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and Iowa 


Our Leading Salesman in 1918 made more than $9,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. 'T. GRANT, Secretary KANSAS CITY, MO. 
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PURE LIFE 
INSURANCE 
PROTECTION 















is thought if a social club can be or- 
ganized it will do much to advertise 
insurance as a business and will en- 
able the insurance people to get back of 
projects that will help the cause along. 
If life, fire, casualty and surety men 
congregate in one club it is believed 
that plans can be inaugurated that will 
make insurance a much greater factor 
in the activities of Chicago. The club 
if established will not be an expensive 
one inasmuch as an effort will be made 
to get the men in the ranks as mem- 
bers. It is thought, for example, that 
500 members can be secured right off 
the bat. The Fire Insurance Club has 
been ambitious to establish a social 
club of some kind, but it feared to un- 
dertake the scheme because of the dif- 
ficulty in financing it. If, however, 
all the various interests join the pros- 
pects will be much brighter. 


Amend Organization Law 


SPRINGFIELD, ILL. April 26—The 
Illinois house has passed a bill which 
would prohibit a stock life insurance 
company from issuing new policies in 
the state when its assets are less than 
the minimum amount of capital stock 
required under this act; would prohibit 
a mutual company from issuing new 
policies when its assets are less than 
its liabilities, including the net value 
of its policies. The present section pro- 
hibits any life insurance company from 
issuing new policies when its actual 
funds are not of a net value equal to the 
net value of its policies. A heavier pen- 
alty is imposed by this bill for violations 
of this section. 


Figures on Bank Insurance 


BOSTON, MASS., April 26.—Miss Alice 
Grady, secretary of the Savings bank 
life insurance department of Massachu- 
setts, declared that savings bank life 
insurance had been in operation in Mas- 
sachusetts for ten years, and there is 
now in force $11,000,000 of such insur- 
ance. The premium income has been 
$1,483,000; $185,000 has been paid out in 


, death claims and the policyholders have 
‘been paid $182,000 in cash dividends. 


Miss Grady stated she felt that the ex- 
perience of the savings banks had shown 
‘that people of moderate means will vol- 
'untarily apply for life insurance as the 
‘amount of “over the counter” business 
written in the last five months had been 
more than $322,000. 


International Life 


The International Life announces that 
it will hereafter provide in its policies 
to women for the waiver of all pre- 
miums becoming due after the insured 
becomes totally or permanently disabled 
from bodily injury caused by accident. 
\The benefit is limited to age 60. Pre- 
miums in no way are charged against 
'the policy. The following are the general 
rules of the International Life govern- 
ing issuing policies to women: 

Women will be insured at regular life 
and endowment rates. 

The company’s limit on women is $25,- 

00. 


Applications will be considered on the 
following conditions: 

(a) A sufficient insurable interest and 
complete freedom from speculative haz- 
ard must be shown. 

(b) If single or a widow, applicant 
must have an independent income or earn 
her own living. 

(c) If married, the applicant’s husband 
must carry insurance in her favor for at 
least an equal amount, unless it is shown 
that the husband is not insurable. 





Chicago Office Removed 


The Chicago office of the Guardian 
Life of New York of which George Hoff- 
man is manager, has removed to 901-2 
Harris Trust building. The office shows 
a 100 percent increase for the first three 
months of the year over the same period 
last year. Mr. Hoffman is building up a 
substantial agency force. He recognizes 
the value of giving attention to the 
higher priced forms and as a conse- 
quence the average premium collected 
is $41. 


Emma C, Culver of Boone, Iowa, has 
been heralded as the most successful 
life insurance woman in Iowa. She sells 
Bankers Life of Iowa policies and has 
been selling them this year at the rate 
of better than $1,000 business a day, 
Sundays and holidays included. Her rec- 
ord was $101,000 of business for the 
first 94 days of the year, and her ambi- 
tion is to produce at the rate of at least 
$1,000 a day for the entire year. 


—= 





A Penn Mutual Premium, less a Penn Mu. 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members 


The Penn Mutual 
Life Insurance Company 


of Philadeiphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve, 











“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES (R-T Bidg.) IOWA 


TERRITORY 
IOWA SOUTH DAKOTA 























ACTUARIES 
[)OMAED F. CAMPBELL 


CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 
on J. HAIGHT 








CONSULTING 
ACTUAR* 


811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 





ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
® 


COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender men etc., caletr 
jated. Valuations and Examinations made. 
Policies and all life Insurance forms —_ 
The Law of Insurance a Speci 
Colcord Bidg. 


OKLAHOMA CITY 


J H. NITCHIE 
e pape 


ay ere 223 Assuciation Buil 
tral 8462 is S. LaSalle St., cRicace 


ARRIS E. VINEBERG 


Fellow Actuarial Society of America 
Fellow American institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1487 First National Bank Building 

















CHICAGO 
REDERIC S.WITHINGTON,F.A.1.A 
CoNeeE NEG ACTUARY AND EXAMINER 
804-306 Security Building 


DES MOINES, IOWA 
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Founded 1865 


The 
Provident Life 


and 


Trust Company 
of Philadelphia 


Provident policies are ‘“‘seeing 
ahead” policies. Taken out 
now, they provide effective 
protection at the time when 
it is most needed. 


Northwest corner Fourth and Chestnut Streets 
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WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
em field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
omg directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


_BISMARCK, NORTH DAKOTA 








“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 








DECISION IS GIVEN 


SEVEN YEARS ABSENCE PROOF 





Court Decides That Clauses Cannot 
Override Presumption That Dis- 
appearance Means Death © 





MADISON, WIS., April 29.—In. the 
case of Sweet vs. The Modern Wood- 
men of America, the Wisconsin su- 
preme court lays down a rule of vital 
importance in insurance contracts. The 
decision of the court holds that rec- 
ognition will not be given clauses in 
lite insurance contracts which attempt 
to override the legal presumption of 
the death of a person not heard from 
for seven years. 

The contract of the Modern Wood- 
men provided that such disappearances 
should not operate to give a claim 
against the company, unless the natu- 
ral mortality period of the policy- 
holder, according to the American ex- 
perience tables, had expired. In the 
Sweet case the judgment against the 
Woodmen is overturned and a new trial 
granted, but it is on another point, 
that of the discovery of new evidence 
to the effect that the policyholder may 
be still alive and a resident: of Port 
Arthur, Ontario. 


Fire and Life Compared 


Dr. William A. Fricke, former com- 
missioner of Wisconsin, and now associ- 
ate state agent of the Franklin Life of 
Springfield, Ill, with headquarters at 
Milwaukee, addressed the Kiwanis Club 
of Milwaukee on the subject, “Why Is 
Life Insurance?” The keynote of his 
answer was: “Out of every 100 persons 
who die, 18 are insured. Out of every 
100 buildings which burn, 96 are in- 
sured. A peculiar fact is that only one 
out of every 1,300 buildings burns, while 
every person dies.” 


W. T. Trump 


W. T. Trump of Dayton, O., has de- 
cided to give all his time to the Midland 
Mutual Life. He held a part time con- 
tract while serving as_ principal of 
schools at Miamisburg and Circleville. 
Last September he became secretary of 
the extension department for Miami Uni- 
versity at Oxford, Ohio. He returns to 
Dayton to become general agent .for 
Darke and Miami counties and associate 
general agent in Dayton and Montgom- 
ery county. 


Western Life, Iowa—The company is 
making rapid strides and showing good 
gains all along the line. On the first of 
the year it had insurance in force of 
$8,500,000, a gain of $1,500,000 over the 
preceding year. The company now has 
assets of over $600,000 and a capital and 
funds apportioned for surplus of $227,000. 
The first two months of the present year 
show gains in new business written of 
nearly 100 percent. The company writes 
a large business in the rural communi- 
ties in Iowa. 


Life Notes 


O. T. Cropper, manager for the Aetna 
Life at Topeka, Kas., and Mrs. Cropper 
are on a trip to California to be gone 
about one month. 


John J. Dougherty, district agent for 
the Mutual Life of New York, at Wash- 
ington, Ind., was accidentally killed while 
running to catch a train at Washington 
last week. 


Weakley & Litchford have been in- 
stalled at Nashville, Tenn., as managers 
of the Jefferson Standard Life for the 
middle and eastern sections of the state. 
Both men have been connected with the 
Independent Life of Nashville as agency 
managers. 

New life insurance business written 
in Wyoming during the year totaled 
$7,813,433.50. This was. slightly less 
than that for 1917, the cause assigned 
being the conditions growing out. of 
the war. This year, the insurance com- 
missioner believes, the totals will be un- 
usually large. 


Omaha insurance men are not aiding 
in the Victory Liberty Loan drive as an 
organization, but they are doing great 
work as individuals. A number of them 
are captains; others have charge of get- 
ting subscriptions in certain buildings, 
while practically all are serving as 
members of teams. 

















“The Oldest Company in America’ 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience. Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


“Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 
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| Cinaeal and Local Agents 














Contracts With Very Attractive 
Perpetual’ Renewals 














We Can Use a Field. Superintendent—Salary, Expenses 


and Over-Writing Commissions 


Write, Giving References. | TERRITORY: Indiana 








Gary National Life Insurance Company 
Gary Theatre Building 
Gary, Indiana 
WILBUR WYNANT, President 


sce 



































Stock Salesmen Attention! | 


THE GARY NATIONAL ASSOCIATES 
COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
COMPANY — 








We are doing a Mortgage Loan, Mortgage Loan and 
Investment business. 











We have $250,000 6% Participating Preferred Stock to sell. 








Can use a few high-grade stock salesmen who can 
furnish references. 











ADDRESS OR CALL- 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 
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Office of 
175 W. Ja 
Stage 
mu 
SUR\ 
Why Our Agents 
Farme 
& Pr 
Succeed Rapidly—12 Reasons 
1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in OM 
business today. ance » 
2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- this y 
vantage in meeting competition. will b 
3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total est pr 
Abstainers could you Insure if you could offer this advantage? How much would it will | 
help your organization? writte 
4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction ance 1 
until he is a success—Every man must make good—He is our partner—His Success is reasot 
our Success. been | 
5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. great] 
All promotions are made from the ranks of our own agents—Each man has an opportu- antee 
nity with us—Something to work for all the time. attrac 
6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can It 
make it. Special Policies for Total Abstainers. mere 
7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends a : 
besides—This Policy is our G. P. A—It is our best seller—FOURTEEN MILLION Been 
OF IT IN FORCE. hail 
8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and agen’ 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- oe 
tion to.the family. hail 
9—WE GIVE SERVICE TO POLICYHOLDERS—Wher the policy is placed our Service grav 
has just begun. Death Claims are allowed within 30 minutes after proofs received at eral 
Home Office and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. ited 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments ordi 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. ; that 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- ak 
portunities for our agents—WE MAKE THE CHANCE FOR YOU 
TO MAKE GOOD. H 
12—We offer to good clean men a LIFETIME CONTRACT direct with ie 
the Company, giving full advantage of all there is in the business and fire 
in the best territory in the world. loca 
and 


To Good Clean Men We Offer Success— : e0 
May We Prove Our Offer ? | ‘ie 


PEORIA LIFECnPan: 
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